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You Who Seek Opportunity 





Opportunity exists always for those who 
seek success and satisfaction in life insurance 


field work. ' 
During 84 years the first American legal 


ad reserve mutual life insurance company has been 
I Have Found lt served and built to greatness by men who found 


Archimedes’ exclamation ‘‘Eureka’’(I have biothi: senteniing ie Rees tion eye dinies 
found it) voiced over 2000 years ago, is 


again echoed to-day by wre edt ‘ This company writes all standard forms of 
t the discovery of a Company tha : i 
ae sec an, Sore and assists them insurance and annuities on both men and women. 


in every way to obtain and hold business is Age limits 10 to 70. 
as important as the discovery of the ‘‘law of 


floating bodies,”’ hence ‘‘Eureka.”’ 
Become one of our Agents and build a prof- Those who co ntempl we Sy ee 
ee field work are invited to apply to 


Commonwealth Casualty Co. 


(OLDEST PHILADELPHIA CASUALTY COMPANY) 


Ts pee The Mutual Life Insurance Company 
ay of New York 
34 Nassau Street New York, N. Y. 
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LIFE UNDERWRITERS 
CONVENTION 


Attendance of 2500 Hoped for 
National Association 


PRE-SESSION MEETINGS 


Paul Clark and Peter M. Fraser Loom as 
Presidential Possibilities 
[By a Starr CorrESPONDENT] 

Mempuis, TENN., October 10.—A registra- 
tion of close to 2500 is hoped for by officials 
here when the National Association of Life 
Underwriters opens its thirty-eighth annual 
convention here on Wednesday of this week. 
Excellent arrangements have been made to take 
care of the delegates, and the completed pro- 
gram indicates that the meeting will be one of 
the best the Association has ever had. 

Paul Clark, general agent in Boston of the 
John Hancock Mutual Life Insurance Com- 
pany, vice-president of the Association and 
chairman of this year’s program committee, is 
most prominently mentioned to succeed George 
Alder, of Salt Lake City, as president of the 
National Association of Life Underwriters dur- 
ing the coming convention here. 

Another name that seems to have considerable 
support is that of Peter M. Faser, general agent 
in New York of the Connecticut Mutual Life 
Insurance Company and president of the Life 
Underwriters Association of New York. Mr. 
Fraser’s energy and well-recognized ability 
seem to have made a more than passing impres- 
sion among many of those interested in the 
National Association. 

Interest today centered chiefly in the mect- 
ings of the officers and executive committee of 
the American College of Life Underwriting. 
Most of the discussion, it is understood, cen- 
tered around the method to be adopted for giv- 
ing out the certificates or diplomas which are to 
be material evidence that the recipient is a ca- 
pable and experienced life insurance solicitor. 
It is understood that some favored giving them 
to all members of the Association with a large 
fee attached, some favored a smaller fee and 
others varying degrees of educational and per- 
sonal qualifications. The meeting is being con- 
tinued late tonight. 

Edward A. Woods, president of the College, 
is presiding at the sessions. Whatever conclu- 
sion is arrived at will be announced at the ses- 
sions of the National Association later in the 
week. 

It is rumored that some very weighty ques- 
tions as to the future policy of the Association 
are on the agenda of the meeting of the execu- 
tive committee which will be held tomorrow. 
Many delegates favor the inauguration of a 
definite program to defeat the growing influence 

(Concluded on page 11) 
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ACQUISITION COSTS 


Discussion During Companies’ Meet- 
ing at White Sulphur 


REACTION OF EXECUTIVES OUTLINED 


Objection Taken to Agents’ Mode of Pre- 
senting Problems 
By ArtHur L. J. SmirH 


At the annual meeting of the International 
Association of Casualty and Surety Under- 
writers, held at the Greenbrier hotel, White 
Sulphur Springs, W. Va., on Thursday of last 
week, the chief subject in the minds of those 
present was the address of Charles H. Burras, 
president of Joyce & Co. of Chicago and presi- 
dent of the National Association of Casualty 
and Surety Agents, as delivered before the joint 
convention of the two association on the pre- 
vious morning. Following the transaction of 
routine business, during which the International 
Association’s sentiment in favor of a return to 
White Sulphur Springs next year was ex- 


E. A. St. JoHN 
Re-Elected President of the International As- 
sociation of Casualty and Surety 
Underwriters 


pressed, the acquisition cost problem, as con- 
tained in the speech of Mr. Burras on Wednes- 
day, came to the fore. 

William Brosmith, of the Travelers Insur- 
ance Company, opened the discussion by ex- 
pressing the wish that the executive committe2 
arrange for a meeting of the International As- 
sociation at some other time and place than that 
of the Natfonal Association of Casualty and 
Surety Agents. He said: 

The Travelers and myself object to again 
(Concluded on page 23) 
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BIG ATTENDANCE PRE- 
DICTED 


Several Special Parties Planned 
ARRANGEMENTS BEING COMPLETED 


Entertainment Features Are 
Part of Program 


Important 


New Or.eEans, LA., October 8.—The indica- 
tions are the attendance at the annual conven- 
tion of the National Association of Insurance 
Agents, to be held in New Orleans the week of 
October 17, will be of the record-breaking vari- 
ety. This prediction by August Coiron, chair- 
man of the hotel committee, is based on the 
record number of requests for reservations to 
cover the entire convention period and also re- 
ports from different sections regarding State 
delegations. 

The Insurance Agents Association of Kansas 
City, Mo., will come to New Orleans on a Pull- 
man special bearing several hundred delegates 
from that city, points of the West, Northwest 
and Northern part of the country. The Kansas 
City insurance men have extended invitations to 
a large number of the men engaged in the same 
line in States surrounding Missouri to join them 
in the journey to the 1927 convention city. As 
an. inducement the special committee, it is 
learned, has drafted a pleasant travel program 
that will include stop overs at various points, 
side line sightseeing trips, golf and other out- 
door features that carry a strong appeal. 

New Orleans insurance men, in anticipation 
of a record attendance, are completing arrange- 
ments for the reception and entertainment of 
the visitors. As indicated previously, it will 
distinctly be a New Orleans affair, embracing 
local features that will strike the fancy of the 
American insurance men. The local committee 
has advertised its program far and wide and 
this, it is generally believed, has had the ten- 
dency of creating a greater interest in this 
year’s convention than in any annual meeting 
yet held by the National Association of Insur- 
ance Agents. Evidence of this interest is mani- 
fested in numerous letters received by John 
X. Wegmann, chairman of the general arrange- 
ment committee and others associated with him 
in making the plans for the gathering. 

Practically the entire week will be devoted 
to convention business, according to the tenta- 
tive program just announced by Walter H. Ben- 
nett, secretary-counsel of the national body, 
with headquarters in New York. The conven- 
tion Monday, October 17, and the entire day 
will be given over to the national executive 
committee in the final shaping of the week’s 
activities. Adjournment of the convention will 
be on Friday, October 21. The officers, mem- 

(Concluded on page 13) 
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OINCIDENT with the beginning >f 

actual construction work on their next im- 
portant enterprise, a fifty-two story office 
building at Forty-second street, Forty-first 
street and Lexington avenue, New York, poli- 
cies for $1,000,000 each have been written upon 
the lives of Irwin S. Chanin and Henry I. 
Chanin, president and secretary-treasurer, re- 
spectively, of the Chanin Construction Company 
and the subsidiary corporations through which 
they operate their building, real estate and the- 
atrical interests. The policies were written 
through M. R. Lubin of 383 Madison avenue, 
and Nathan Kauffman of 71 Broadway, New 
York city. 


*x* * * 


HILE approximately 200 Americans, ac- 

cording to THE SpecrTator’s lists, are 
known to carry insurance to the sum of $1,000,- 
000 or more, comparatively few are as young 
as the two Chanins, who reach their thirty-fifth 
and thirty-third birthdays during the present 
month. 

The fact that by their mid-thirties they are 
protecting their interests with such a volume 
of insurance again focuses attention upon the 
phenomenal rise of the two former doughboys 
who began their careers upon their return from 
the World War in 1919, and who, in the space 
of eight years, have erected in Greater New 
York buildings of every description from one- 
family frame houses to skyscrapers and motion- 
picture cathedrals. They are the builders and 
owners of the Chanin, Biltmore, Mansfield, 
Royale, Theater Masque and Majestic Theater 
in the Times Square district, as well as Loew's 
Coney Island Theater and office building. They 
are also the builders of the huge Roxy, the 
largest motion-picture theater in the world, com- 
pleted last March, and are now completing the 
Hotel Lincoln, a structure of thirty stories and 
1400 rooms, located at Eighth avenue, Forty- 
fourth street and Forty-fifth street, to be 
opened early in the coming winter. Their fifty- 
two story office building will be the iallest 
structure in the mid-town zone and will occupy 
the site of the Manhattan Storage Warehouse, 
a famous old landmark erected in the Eighties. 


x *k * 


wil a million dollars’ worth of insu:- 
ance each, the Chanins join a small but 
select crowd of figures in the New York build- 
ing and realty field. Other individuals known to 
be insured for $1,000,000 or more, include Joseph 
P. Day, insured for $3,000,000; Joseph Paterno, 
insured for $1,300,000; Charles F. Noyes, in- 
sured for $2,500,000 and Louis. Horowitz, ii- 
sured for $1,000,000. With previously-written 
insurance, it was said that the total mount of 
the policies upon the lives of the two Chanins 
is in excess of $1,500,000 each. 


HE amusement honors of the casualty and 

surety convention at White Sulphur 
Springs last week undoubtedly go to John G. 
Yost, assistant secretary of the Fidelity and 
Deposit, and Richard H. Thompson and Car- 
roll Tubman of the Maryland Casualty for the 
great work they did in preparing a novel menu, 
in the form of an insurance policy, for the 
banquet on the second night. The contract was 
in the form of a “bond of good fellowship” is- 
sued by the “White Sulphur Springs Indemnity 
Company” and guaranteeing the holder against 
“loss of a good time.” 

* * K 


HE provisions and extra benefits of the 
policy consisted of the items for the dinner 
proper and the names of those who entertained, 
these being Miss Leslie Frick, soprano; the 
famous Tom Cowan, operatic tenor; Ed. Mor- 
ris, composer, and Hal Forde, musical comedy 
humorist. The bondholder was insured against 
“Failure to Get Room in Hotel, Missing the 
Meetings, Insufficient Sleep, Not Making Hole 
in One, Loss of Temper, Dryness” and a host 
of other eventualities. Under agreements to 
cover losses appeared “Mistaking Red for Black 
(or vice-versa)—see Underwriters Handbook 
on Probability and Chance.” Loss of memory 
on the golf course was to be guarded against 
by “Burras Adding Machine.” Charles Burras, 
president of Joyce & Company of Chicago and 
president of the National Association of Cas- 
ualty and Surety Agents, acted as toastmaster 
at the banquet, and Carl Hansen, of the Gen- 
eral Reinsurance, made a speech. If you want 
to know what about, ask A. Duncan Reid. 
* * *K 
NOTICED the triumvirate from the In- 
demnity Company of America, St. Louis, 
discussing men, women and affairs. The three 
are: Vice-President W. J. Lemp, Vice-Presi- 
dent Henri F. David and Agency Special J. E. 
Williams. 
x ok x 
LAYING up to splendid form, Miss Betty 
Welton, ubiquitous conventionette daughter 
of the famous conventionser Spencer Welton, 
president of the New York Indemnity, won the 
low gross prize in the women’s golf tournament 
with a mark of 84. The low net prize went to 
Mrs. C. P. Daniel of St. Louis with a score of 
74. Mrs. Spencer Welton won the first prize 
in the ladies’ putting contest. 
* * x 


HEN Carl Hansen came into the sepa- 
rate agents’ convention to tell the mem- 
bers about Insuranshares Corporation (which, 
by the way, he did in a very fine talk) he wore 
a gorgeously black and white striped pair of 
plus fours. W. G. Wilson, of Cleveland, took 


one look at the sartorial splendor and then rose 
to a point of order and asked the gathering if 
Mr. Hansen’s attire could be called “checks ap- 
peal.” 





NE frequently hears the complaint that 
genuine sentiment has no place in modern 
American business life; that despite the growth 
of cooperative effort, particularly as evinced 
in the insurance business, the fraternal spirit 
is actuated chiefly by motives of personal proitt. 
Though contacts are more than casual in the 
cases of some individuals, warm affection and 
sincere admiration rarely exist, it is said, be- 
tween competitors in the business world. 
' * * 
AM provoked to auestion this assertion very 
emphatically as I read of the executive 
committee of the National Board of Fire Under- 
writers adopting resolutions on the death of 
William B. Clark, former president of the 
Aetna Insurance Company and E. C. Irvin, 
former president of the Fire Association. Most 
surely, I feel that this token of remembrance 
on the part of the National Board. executives 
was heartfelt and more than perfunctory; but 
the simple statement has deeper connotations. 
Clark and Irvin. It is regrettable that their 
passing should be recorded but it is fitting that 
their names should be linked in this tribute for 
in life they were fast friends. The older men 
in the business will recall the inseparableness 
of the two on the many occasions when busi- 
ness interests brought them together. The pic- 
ture of the two men strolling away from the 
dinner table, arm in arm, to talk in quiet about 
more, we may well suppose, than rates and 
hazards, comes immediately to the mind’s eye 
of anyone who has attended fire insurance con- 
vntions during the last two decades. 
* *k * 
T was a true and noble sentiment, the 
friendship these two great figures in fire 
insurance had for each other, and it is a true 
and noble sentiment that stands back of the 
universal expressions of regret in their going. 
x *k * 
N lending their support to Fire Prevention 
Week, insurance men should bear in mind 
that fire protection is the twin watchword of fire 
prevention and that in impressing the public 
with the need of greater caution in preventing 
loss by fire, by the same token, they are dem- 
onstrating the need for greater caution in pro- 
viding indemnity against that loss if their 
preventative efforts prove ineffective. The 
agent who consciously promotes fire prevention 
propaganda, does a service to his country, in 
reducing the economic waste, to his company, 
in reducing the cost of insurance, and to him- 
self, in increasing his business through ac- 
quainting prospective insureds with the fre- 
quency and extent of fire. 
ee 
N Associated Press despatch says that just 
as an editor in St. Albans, Vt. was put- 
ting the finishing touches on an editorial on 
fire prevention, a fire started in the very room 
he was working in. It must have been pretty 
hot stuff ye ed. was composing. 
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INSTITUTIONAL ADVERTISING 

N discussing the subject of insurance 

institutional advertising it may be well 
to point out that insurance companies 
have, during the six decades that Tue 
SPECTATOR has served them, constantly 
urged this journal to secure for them 
publicity in newspapers and magazines. 
As an example of what THE SPEcTaTorR 
has accomplished along that line, it re- 
cently published a special issue called the 
Prominent Patrons of Life Insurance 
Number. Extracts from this number 
were printed in some 200 daily news- 
papers throughout the country, all carry- 
ing displaying headlines exhibiting the 
shibboleth of life insurance to 
their readers. ‘All these papers contained 
articles indicating the value and appre- 
ciation of life insurance and referred to 
our lists of 13,000 large policyholders, 
or to the special list of 194 names of 
holders of life policies each amount- 
ing to a million dollars or more, an im- 
mense piece of work compiled by THE 
SPECTATOR for this special number to be 
used by insurance agents and sent out to 
the public. Thus a tremendous amount 
of publicity was obtained for life insur- 
ance, and it may be safely inferred that 
the interest of the newspapers was an 
accurate reflection of the interest of the 
reading public. Therefore, it is due to 
the enterprise of THe Spectator, that 
several million people, from one end of 
the country to the other, are now familiar 
with the fact that many of the nation’s 
famous people regard the institution of 
life insurance so highly that they carry 


truly remarkable amounts of life insur- 
ance. It cannot be doubted but that such 
knowledge will have a favorable effect, 
and will influence many to build up or 
increase their life insurance estates. The 
wide publicity attained by the million- 
aire list brought only seven corrections. 
While every effort was made by THE 
SPECTATOR to get personal confirmation 
from every person listed in the schedule 
of 194 persons for more than a million 
dollars, as well as in the larger list of 
13,000 names, it was sometimes difficult 
to do so, as some letters are ignored by 
those to whom they are addressed, either 
from a willingness to allow their names 
to appear in connection with an exag- 
gerated sum, or from a desire to mini- 
mize, if possible, the figures given. Per- 
sons desirous of personal publicity, such 
as those connected with the motion pic- 
ture and legitimate stages and prominent 
professional athletes, seem to have the 
former tendency, while business men who 
do not care to publicize their private 
financial matters are apt to allow a small- 
er sum than the amount actually carried 
to be printed. 

It is hardly creditable to the news- 
papers that less than one-half of the 
papers presenting information derived 
from THE SPEcCTATOR’S list should neglect 
to give credit to THE SPEcTATOR for such 
However, this paper 
does not fail to acknowledge that at least 
sixty per cent of the newspapers did give 
its enterprise credit. The biggest thieves 
proved to be the news and picture syndi- 
cates which put out illustrations of busi- 
ness men, movie directors, legitimate and 
moving picture actors and actresses, base- 
ball players and Will Rogers, copying 
from THE SPECTATOR the amounts of life 
insurance they carried, but without giving 
credit to it. Nevertheless, considerable 
good publicity for life insurance was ob- 
tained, even through such mediums. 


information. 


The fact that THe SpecTATOR, in this 
and on many other occasions, was able 
to obtain a great deal of valuable pub- 
licity before the public for life insurance 
indicates that it can and is being publi- 
cized in ways which do not .necessitate 
paid -advertising in newspapers and na- 
tional magazines such as was insisted 
upon by Ernest Elmo Calkins, the adver- 
tising agent, in his recent article in the 
Atlantic Monthly, Mr. Calkins is certain 
that there is no way of drawing public 


5 


attention to life insurance except through 
advertising campaigns in national maga- 
zines but, in so concluding, he is obviously 
in error. In fact, it would have been well 
for Mr. Calkins to have left the dis- 
cussion of such a subject to men who are 
more familiar with the business, and who 
know what can be and is being done. 
Take, for instance, John W. Longneck- 
er, of the Hartford Fire Insurance Com- 
pany; Leon Soper, of the Phoenix 
Mutual Life Insurance Company; W. W. 
Ellis, of the National Board of Fire 
Underwriters ; Harry Chase Brearley, of 
the Brearley Service Organization; 
Chauncey S. S. Miller, of the North 
British and Mercantile; and others who 
could be mentioned, who are thoroughly 
familiar with company advertising, and 
can each tell his story of the value of 
insurance. They are all men whose dis- 
cussions would be of real interest to in- 
surance people, and who would recognize 
the work that has already been done. In- 
stitutional advertising of insurance has 
many phases which Mr. Calkins failed 
to take cognizance of. 

THE SPECTATOR is in favor of judi- 
cious advertising by insurance companies 
before the public, as well as the various 
methods of advertising pursued in ob- 
taining and training agents and inviting 
prospects. The companies are abundantly 
able to study and adopt their respective 
plans for advertising in the daily papers, 
or magazines, as their lights may lead 
them to expect proportionate satisfactory 
results. Indeed a number of the larger 
ones have been advertising in this man- 
ner for several years, and must receive 
some benefit therefrom, else they would 
discontinue. As we have heretofore said, 
until life, fire, casualty and surety com- 
panies, respectively, get together in one 
movement it is our belief that no impor- 
tant progress in the direction of institu- 
tional insurance advertising in the public 
press will be possible. THe SPEcTATOR 
has however, pointed out in this article 
its constant service in obtaining institu- 
tional advertising for the companies and 
this we intend to continue. 





LEGAL UNIFORMITY . 
NQUESTIONABLY one of the 
most trying needs of the insurance 

business is a greater uniformity in the 
laws regulating insurance companies in 
the different States. Wide variations in 


Editorial 
































































a NE INE NG EE BR OT TIT EI 


ee ee 
wives BS hat Ca ee aa eh r 












Editorial 


THE SPECTATOR _ 


Thursday 











State requirements impose untold ex- 
penses at the home office and tend to re- 
tard the early publication of the annual 
reports. 

The subject, however, is more complex 
than is apparent on first thought because 
of the different standards of living and 
the differences in the sizes of the institu- 
tions under regulation in the different 
states, the transactions of millionaire com- 
panies necessarily requiring more control 
than smaller institutions and _ States 
densely populated with a heterogeneous 
citizenship needing closer inspection and 
greater safeguard. 

At the recent Commissioners’ Conven- 
tion in Cincinnati, stress was laid on the 
necessity for uniformity in laws regulat- 
ing agents, their licenses and qualifica- 
tions. Beyond a doubt some principle of 
agents’ licensing should be established 
throughout the country but to make these 
regulations absolutely uniform would not 
only seem uncalled for, but would work 
a hardship on certain States as was 
pointed out by Commissioner Wade of 
North Carolina. 

Requirements and safeguards concern- 
ing agents necessary in Pennsylvania, 
where there are 60,000 agents would 
hardly be desirable in North Carolina 
where not 10,000 agents are licensed, most 
of whom are not only native born, but 
descendants of citizens born in the same 
community, whose reputation and charac- 
ter are known intimately to their insurer 
or to their prospects for insurance. 

The attention given the uniformity in 
agents’ licenses would seem better placed 
in agitation and effort for a uniform 
blank for annual statements and for state- 
ments for taxing purposes. The demands 
on the accounting department by the dif- 
ferent State departments for the prepara- 
tion of a variety of elaborate blanks and 
schedules is endless and involves a mul- 
tiplicity of work with the result achieved 
from the various methods insufficient to 
warrant the lack of uniformity. 





Journal of the Institute of Actuaries 

Part II, Number 293 of Volume LVIII of 
the Journal of the Institute of Actuaries dated 
July, 1927, has been issued. This part com- 
prises a number of important papers, some of 
the subjects treated and the authors of the 
papers, being the following: Observations on 
(1) Errors of Age in the Population Statistics 
of England and Wales, and (2) the Changes in 
Mortality Indicated by the National Records, 








by V. P. A. Derrick, F. I. A; The Actuary in 
Commerce and Industry, by E. William Phil- 
lips, F. I. A., F.S.S.; On a New Method of 
Calculating Model Office Reserves, by C. F. 
Trustam, M. A., F. I. S., also discussions of 
these papers. Legal Notes by Robert Allen 
Bateman are also presented and reviews of 
several new publications, among these being 
Staff Pension Schemes, A Guide to Current 
Statistics of the United Kingdom, and The 
Complete Surrender Value Ready Reckoner, by 
Fackler & Breiby, consulting actuaries of New 
York. This great work is being published by 
The Spectator Company. The July number of 
the Journal of the Institute of Actuaries is ob- 
tainable at $2.50 per copy from The Spectator 
Company. 


“Quantity Madness” in Life Insurance 

Cuicaco, Itt., October 12.—‘‘Quantity mad- 
ness” in life insurance was decried here last 
week by Roger B. Hull, the new managing di- 
rector and counsel of the National Association 
of Life Underwriters, before the local life un- 
derwriters’ association. He asserted that the 
movement in some quarters bids fair to sup- 
plant steadiness. 

In discussing life wnderwriting Mr. Hull 
declared its creed included the following fact- 
ors: “It is the greatest human agency; it 
embraces the highest measure of usefulness; 
has a definite heritage; and plans the creation 
of an American College of Life Underwriters 
to place the business on a higher and scientific 
plane.” 
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“Who Soars Not Never Falls” 


While this bit of philosophy was first expounded thou- 
sands of years ago, it might well be the motto of the modern 
business man, for it is just another way of saying a man 
has to be daring if he would prosper. 


But while the successful man does 
“‘take chances’? he makes certain 
that his family is not asked to share 
them and they will be well provided 
for in the event of emergency. 


That’s why the business and profes- 
sional men of America are the most 
heavily insured in the world. 


The Prudential’s Ordinary Agencies, 
located in all larger cities are pre- 
pared to serve all life brokers who 

in low net cost 


The Prudential 
Insurance Company of America 


Epwarp D. DuFFiELp, President 
Home Office, Newark, New Jersey 
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LIFE INSURANCE 





HEALTH OF EMPLOYEES 





Life Office Managers Urged to Study 
Problem by Speakers 


CONVENTION WELL ATTENDED 





F. B. Meade Deplores Expenditures and 
Outlines Program for Economy 
By Rosert W. SHEEHAN 

AtLantic City, N. J., October 6.—Over 120 
delegates representing 75 companies are assem- 
bled at the Hotel Ambassador here for the 
opening day of the fourth annual conference of 
the Life Office Management Association. Also 
in attendance are a considerable number of rep- 
resentatives of manufacturing concerns whose 
products are used by life insurance companies. 

E. E. Reid, general manager of the London 
Life Insurance Company, London, Ontario, who 
succeeded to the presidency of the organization 
upon the retirement of Henry Bruere, called 
the conference to order shortly after ten o’clock 
and after a few words of greeting, immediately 
delivered the presidential address. Mr. Reid's 
speech will be found, fully summarized, on this 
page. 

A committee reporting on “Health of Of- 
fice Workers” consisting of Dr. Henry W. 
Cook, Northwestern National Life; Dr. Wade 
Wright, Metropolitan Life; C. J. Diman, John 
Hancock Life, and Dr. J. R. Neal of the Abra- 
ham Lincoln Life, presented some interesting 
and informative papers. Dr. Cook urged the 
medical selection of employees and pointed out 
that life insurance companies were peculiarly 
well equipped to carry on this type of work. 
Dr. Cook went on to speak in praise of indus- 
trial medical service but warned the companies 
against encroachment on the legitimate field of 
the medical profession. 

Dr. Wright, in a talk of unusual interest ac- 
companied by illustrated slides, declared the 
health of employees to be of paramount impor- 
tance to the employer. The problem of health 
among life insurance office workers, said the 
speaker, is dominantly a problem of the health 
of young women. An interesting fact brought 
out by Dr. Wright in the course of his talk 
was that women are more frequently absent 
from work, through sickness, than men, but 
that the males were found to be absent for 
longer periods of time. Questioning the theory 
that the older employees are the most consist- 
ent and efficient, Dr. Wright offered data to 
show that the younger employees are more regu- 
lar in attendance and less addicted to illness. 

The afternoon session was opened by a dis- 
cussion of home office expenses led by F. B. 
Meade, vice-president of the Lincoln National 
Life. Mr. Meade explained a system of expense 
analysis, recently adopted by the Lincoln Na- 
tional, whereby every expenditure, however 
small, was allocated to a definite item of home 
office expense. The speaker said that the plan 





had considerably reduced expenses in his own 
company and told the members that in his 
opinion there was great unnecessary waste 
throughout life offices in general in the matter 
of expenses. Mr. Meade’s remarks were very 
stimulating to his listeners and he was subjected 
to many searching questions by various mem- 
bers of the conference. 
TRAINING EMPLOYEES 

The latter part of the afternoon was devoted 
to two special committee reports. Members 
interested in “Training for Home Office Em- 
ployees” attended a session at which Herbert 
Hamilton of the Union Central Life outlined 
an educational program which he declared adapt- 
able for either a large or small office. He 
likened the training of the successful home of- 
fice employee to the career of Col. Lindbergh, 
which he offered as a prime example of ade- 
quate training and prepartion. 

Concurrently a session was conducted in an- 
other room with S. C. Ashton, secretary-treas- 
urer of the Provident Mutual Life, as chair- 
man. “Progress in Life Insurance Office 
Buildings” was the topic and in the course of 
the program, B. J. Perry, secretary of the 
Massachusetts Mutual Life Insurance Company, 
spoke interestingly of the beautiful and splen- 
didly equipped home office building which his 
company has recently erected. 

In the evening an informal banquet was held 
with Roy M. Jones of the Atlantic Life acting 
as toastmaster. Addresses were heard by 
Henry Bruere, vice-president of the Bowery 
Savings Bank, New York, a former president 
of the Association when connected with the Me- 
tropolitan Life, and Dr. Paul E. Sabine of the 
Riverbank Laboratories, Geneva, Ill. Follow- 
ing this event, members and their wives and 
guests enjoyed dancing and music. 


Samuel L. Warner Had Life Insurance 
Amounting to $390,000 


Samuel L. Warner, motion picture producer, 
who died last week, had a total of $390,000 
of life insurance, according to A. W. Stebbins, 
New York broker, who handled his insurance. 
Of this amount $120,000 was placed in the Mu- 
tual Life Insurance Company of New York, 
through Ives & Myrick, New York manager of 
the company. 


New Mutual Life Association 


INDIANAPOLIS, IND., October 8.—The Indiana 
Insurance Department has licensed the newly 
organized American Benefit Life Association of 
Indianapolis, which recently was organized un- 
der the assessment laws of the State to write 
life, health and accident insurance in Indiana. 
The incorporators and directors of the new mu- 
tual association are William E. Smith, Emery 
Banta and A. L. Spinning of Covington, Ind., 
and C. S. Acree and C. W. Galleener, both of 
Indianapolis. 


E. E. REID’S TALK . 





President of Life Office Management 
Association Addresses Convention 





URGES ECONOMY AND EFFICIENCY 





Astounding Growth of Clerical Force 


Makes Life Office Problem 


AtLantic City, N. J., October 6—With the 
addition of every billion dollars to the life in- 
surance business there must be an addition to 
the clerical staff of approximately 1000 persons, 
E. E. Reid, general manager of the London 
Life Insurance Company of London, Ont., told 
the Life Office Management. Association in his 
presidential address before that body. 

“In adding in a single year perhaps ten bil- 
lions of business,” said Mr. Reid, “there is 
added to our office forces 10,000 persons, a fair 
sized city. * * * In probably no other line 
of activity, at least during the recent years, 
has the growth in clerical help been at a greater 
rate than in the life insurance business. The 
efficient handling of such a rapidly growing 
force is, therefore, a matter of importance to the 
welfare of our companies. 

“In a monetary sense alone, assuming that 
the staffs of insurance companies number, say 
100,000, a saving of thirty million dollars a year 
may be effected—the interest surplus factor on 
assets of practically two million dollars. Along 
with such saving comes probably greater effh- 
ciency, better service and more genuine saits- 
faction to all concerned. As competition of the 
future forces a closer margin in the business, 
through the reduction of non-participating rates 
or through the increase in dividend scales, there 
will be no dispute as to the advisability of every 
insurance company interesting itself in the 
problems with which this association is con- 
cerned.” 

Mr. Reid pointed out that there were no life 
offices which might be considered as models in 
their field such as the Pennsylvania Railroad in 
the transportation field or the Ford Motor Com- 
pany in industry. “No one thinks of life offices 
in that light,” continued Mr. Reid, “but why 
not make it so?” 

Life insurance, per se, said the speaker, 
embraces so many different phases that an or- 
ganization such as the Life Office Management 
Association is a necessity and has unlimited 
possibilities to do good work. Among the prob- 
lems whch the Association had to consider, he 
said, were lighting and ventilation, better selec- 
tion of employees, improved training methods, 
reduced turnover, more comfortable office con- 
ditions and better selected equipment. 

President Reid closed his address with what 
he believed expressed the chief aim of the As- 
sociation—“A definite determination to make 
life office management a term synonymous with 
all that is best in office management.” 
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The Banker Is a Key Man 


N addition to his important duties as custodian of other people’s money, 

the banker has a part in many local enterprises. His advice is sought 

by hundreds of individuals and his financial judgment often determines 
the policy of corporations that he serves as director. 


Conservative and prudent, he recognizes the importance of adequate 
insurance protection. But he must, perforce, rely on the insurance special- 


ist for the working out of specific cases. 


The #Etna-izer can render valuable and profitable service by cultivating 
the acquaintance and confidence of his local bank executives. 


The AEtna Plan 


Appeals to Bankers 


When the #tna-izer explains the Etna Plan 
to a banker he is quick to appreciate its value 
to his own institution and to his other interests. 

It is an insurance audit that keeps protection 
‘in balance.’’ The Atna chart, survey and 
recommendations constitute a unique and 
helpful insurance service. 


It Certainly Pays to be an A:tna-izer! 





4 Attna Policies | 


- That a Bank Should Carry 


GROUP LIFE 
FIRE USE and OCCUPANCY 
EXPLOSION TORNADO 


BANK BURGLARY and ROBBERY 
SAFE DEPOSIT BOX BURGLARY and ROBBERY 
FIDELITY BONDS or BANKERS’ BLANKET BONDS 
MISCELLANEOUS FIDUCIARY BONDS 
REGISTERED MAIL 
WORKMEN'S COMPENSATION or EMPLOYERS’ 
LIABILITY 
PUBLIC LIABILITY and PROPERTY DAMAGE 
PLATE GLASS 
CHECK ALTERATION and FORGERY 











¥ — aa 


AETNA LIFE INSURANCE COMPANY 


and affiliated companies 
ETNA CASUALTY & SURETY CO. AUTOMOBILE INSURANCE CO. 


of Hartford, Connecticut 
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JOINS GIRARD LIFE 


Frederick G. Woodworth Made Vice- 
President 


APPOINTMENT AS OF NOVEMBER 1 


New Official Has Had Wide Experience in 
Field Work 


[By a STAFF CorRESPONDENT] 


En Route, October 10.—(On board Memphis 
Special to National Association of Life Under- 
writers). Frederick G. Woodworth, superin- 
tending of one of the leading Philadelphia 
agencies of the John Hancock Mutual Life In- 
surance Company, has just been elected vice- 
president of the Girard Life Insurance Com- 
pany of Philadelphia. He will take office No- 
vember 1, and will be in charge of the com- 
pany’s agency force. While trained as an in- 
dustrial superintendent, Mr. Woodworth has 


| 
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FrepERICK G. WoopwortH 


always been a substantial ordinary producer. 

Mr. Woodworth, who is aboard this train 
on his way to the Memphis Convention of the 
National Association of Life Underwriters, is 
a former president of the Philadelphia Associa- 
tion of Life Underwriters and was first presi- 
dent of the Pennsylvania State Association of 
Life Underwriters. 

During the past year he has acted as assist- 
ant to the president of the National Association 
of Life Underwriters for Pennsylvania and 
adjacent States. He has always been an active 
figure in organization work, a fact which figured 
in his selection for an entirely new job with 
the Girard Life. 

Mr. Woodworth has been connected with the 
John Hancock since 1901 and was given his 
Philadelphia superintendency in 1915. His 
early experience was in New England. His 
popularity with his own agents is attested by 
the fact that the news of his new appointment 
had hardly been announced when they gave him 
a dinner and presented him with a beautiful 
gold Hamilton wrist watch. 

Mr. Woodworth’s appointment undoubtedly 
means that the Girard Life will become more 


active in the field. So far the company has ad- 
vanced conservatively and is consequently very 
strong financially. 


PRUDENTIAL MORTGAGE LOANS 
Investments, Including Real Estate, Are 
$150,791,000 in Nine Months 

Archibald M. Woodruff, vice-president of the 
Prudential Insurance Company of America, who 
is in charge of that organization’s real estate 
mortgage loan department, has announced that 
the Prudential’s investments in that field dur- 
ing the first nine months of 1927 reached the 
total of $150,791,001. 

Of this total, $113,297,638.50 was loaned on 
dwellings and apartment houses, thus providing 
18,699 individual homes and 981 apartment 
houses for the accommodation of 33,044 fami- 
lies in the United States and Canada. Dur- 
ing the similar period of 1926 the loans on such 
properties totaled $104,403,477, thus showing a 
gain with this year of $8,894,161.50. In the 
first nine months of 1926 only 30,129 families 
were accommodated by the loans, thus 1927 in- 
vestments in this field care for an additional 
2915 families. 

Thus far in 1927, the Prudential loans on 
farm properties have totaled $18,459,330, while 
similar investments on city property other than 
that used for dwelling purposes totaled $19,- 
034,032.50. 

In September oi this year alone the mort- 
gage loans on residential properties totaled 
$14,106,400, allocated to 2102 dwellings and 127 
apartments, for the accommodation of 4902 
families. In the same month other city loans 
totaled $3,160,450. 


Reserve Loan Life Continues to Show Good 
Gain 

The Reserve Loan Life Insurance Company, 
Indianapolis, is continuing to show large gains 
over 1926. The records of the company show 
that a gain of 25 per cent in business received 
and a gain of 32 per cent in issued and paid-for 
business was made during the first nine months 
of 1927, as against the corresponding period of 
1926. 

In addition to the first year business, the re- 
newing of old business has shown a big im- 
provement over last year. A 15 per cent gain 
was made over the first nine months of 1926 
in business renewed. 


O. J. Arnold Carries Large Line of 
Insurance 

O. J. Arnold, president of the Northwestern 
National Life, of Minneapolis, Minn., should 
have been listed in THe Specrator’s recently 
published Prominent Patrons of Life Insurance 
Number, for he carries $152,000 of life insur- 
ance. It is manifest that Mr. Arnold practices 
what he preaches, and it is altogether likely that 
his life insurance will increase commensurately 
with his income. Mr. Arnold also carries $110,- 
000 of accident insurance. 
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INDUSTRIAL INSURERS 
MEET 


Conference to Be at St. Louis 
SESSIONS ON OCTOBER 19, 20 AND 21 


Dr. F. L. Hoffman and Claris Adams 
Among Speakers 

The eighteenth annual meeting of the Indus- 
trial Insurers Conference will be held in the 
Coronado hotel, St. Louis, on October 19, 20 
and 21. A preliminary meeting of the execu- 
tive committee will be held on the evening of 
October 18 and all business sessions of the fol- 
lowing days will be held in Parlor B of the 
hotel. Entertainment features will consist of 
a golf tournament, sight-sceing trips and a con- 
ference banquet, the last-named to be held the 
night of October 20. The business program for 
the convention is as follows: 


OPENING SESSION 


9:00 A. M., Wednesday, October 19, 1927 
Parlor B, Pavilion Floor 
Invocation.—Rev. Arthur Mather, D.D., Grand 
Chaplain, Grand Lodge, A. F. & A. M. of Missouri. 

“‘America.”’-—Roll call. 

Address of Welcome.—J. A. Walker. 

Response to Welcoming Address.—C. E._ Clarke. 

Minutes of Last Meeting.—E. T. Burr. 

President’s Address.—Bernal L. Tatman. 

Report of Credentials Committee —P. L. Hay. 

Report of Good of Conference Committee.—W. R. 
Lathrop. 

Report of Grievance Committee.—T. T. Phillips. 

Report of Secretary and Treasurer.—E, T. Burr. 

Report of Membership Committee-—C. S. Drake. 

Report of Golf Committee.—Raymond Daniel. 





Address.—Hon. Robert E. Daly, actuary, Insurance 
Department of Missouri. 

Address.—Claris Adams, secretary, American Life 
Convention. 

Address.—“‘The Sickness Factor in Modern Indus- 
try,”” Dr. Frederick L. Hoffman, consulting statistician 
of the Prudential Insurance Company of America, New- 
ark, N. J. 


Discussion. 


SECOND SESSION 
9:00 A. M., Thursday, October 20 

Address.—“Imagination in Business,” S. B. Ren- 
shaw. 

Address.—‘‘Co-operation of Competing Agents on 
the Debit,” P. L. Hay. 

Address.—“Claim Adjustments,” G. S. Galloway, 
president, George S. Galloway, Inc., Chicago. 

Address.—‘Respect for the Other Company,” C. S. 
Drake. 

Address.—“Flimflam,” John W. Blevins. 


EXECUTIVE SESSION 


For Members Only 
Report of Executive Committee—J. R. Leal. 
Report of Statistics Committee —A. B. Upshur. 
Round table discussion of preceding reports and ad- 
dresses. 


FINAL SESSION 


9:00 A. M., Friday, October 21 
Appointment of Nominating Committee. 
Address.—“Observations Upon Ordinary Business,” 

A. B. Upshur. 
Report of Auditing Committee.—H. A. Bartholomew. 
Report of Advertising Committee——W. R. Lathrop, 
Report of Law Committee——P. M. Estes. 
New or Deferred Business. 
Report of Nominating Committee. 
Election of Officers. 
Selection of Next Meeting Place. 
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PROMINENT PATRONS OF LIFE INSURANCE 
NUMBER 





This Number Contains 


A list of names of those carrying $50,000 or 
more of life insurance arranged alphabetically by 
city and state. 

Endorsements of life insurance by six Presidents 
of the United States, and their portraits. 

Favorable opinions on life insurance by Presi- 
dent Coolidge and members of the Cabinet, with 
their photographs. 

A feature article relating to those who carry 
$1,000,000 or more of life insurance, listing 184 
millionaire policyholders in the United States. 

A — article treating of Proper Life Insur- 
ance Coverage, which is accompanied by a graphic 
chart depicting the yearly income at 6% of various 
amounts of principal, and by a Daily Income 
Table and a table showing a Reasonable Percent- 
age of Income to Devote to Life Insurance. 

Photographs and endorsements of State Govern- 
ors. 

Letters of endorsement of life insurance from 
other large policyholders. 





This Number Provides 


A basis for the preparation of a sales talk with 
which the life insurance solicitor can close addi- 
tional insurance on old policyholders and new 
business on new prospects. 


_An opportunity for life insurance agents to pro- 
vide themselves with copies of this issue for use as 
a canvassing document in the field. 


A list of about 13,000 large policyholders, which 
when a similar and smaller list was compiled and 
published four years ago sold in book form at four 
dollars a copy. This revised and larger list can 
now be obtained for $1.00. 


Practical advice of great value to the American 
people, arranged in a manner to give the solicitor 
the opportunity to obtain the real benefit of the 
force of a good example. 








This number may be purchased at $1.00 or less per copy depending upon 
the quantity ordered or may be obtained free with a new subscription to 
The Spectator. Take advantage of this opportunity now. 


USE COUPONS BELOW 





ORDER EXTRA COPIES FOR YOUR USE 
SUBSCRIBE TO THE SPECTATOR AND GET A COPY FREE 


THE SPECTATOR COMPANY 
135 William Street New York 


Gentlemen: 
a ET ear copies of the Prominent Patrons of Life 
— Number of THe Spectator, as per the price schedule 
ow. 





Nc Scan cduciowing atenrag tim eweaiGu ds 0 +9 0.5,4 dh eteping oatele wees 

NR Paces le ha ielam Ws ane arene 40's share ine opm Ober «sete 

CE ae a Cr ee eee eee 
EXTRA COPY PRICES 

Single copy........ $1.00 50 copies.......... $30. 

BO CED. os cscs nes 18.75 100 copies.......... 50. 


Larger quantities, 50c per copy 


THE SPECTATOR COMPANY 
135 William Street New York 


Gentlemen: 

Please enter my name as a new subscriber to THE SPECTATOR at 
$4.00 per year and send me one copy of the Prominent Patrons of 
Life Insurance Number FREE. 
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GOLD BOOK OUT 
Conservation Chief Topic in This Year’s 
Edition 
The Gold Book of Life Insurance Selling for 
1927 has just been published by The Eastern 
Underwriter as Part II of its edition of October 
7. It contains an extraordinary amount of 
material, much of the space being devoted to 
conservation. On this subject there are articles 
by many leading general agents and by a num- 
ber of agents who are known for their abili- 

ties along that line. 

Among many interesting articles is a sketch 
of the life of James J. Hoey, who, as a part- 
ner in Hoey, Ellison & Wendt, general agents 
in New York of the Equitable Life Insurance 
Company of Iowa, has become a “actor in the 
lifé insurance business. His agency is the 
largest the Equitable of Iowa has, and is pro- 
ducing about $7,000,000 a year. The article is 
signed by Clarence Axman, editor of The East- 
ern Underwriter, who portrays Mr. Hoey as 
one of the most influential men in New York 
and the leading exponent of Governor Smith for 
the Democratic nominee for president. 

Another interesting article was that of George 
H. Holden, formerly connected with insurance 
journalism and now an agent in New York of 
the Actna Life Insurance Company. Mr. Holden 
has attended many life insurance meetings and 
heard countless sales talks and finally decided 
to make use of the knowledge thus gained. He 
says that he has no intention of reverting to 
journalism for a living. 


C. S. McCain to Be President of National 
Park Bank 

Charles S. McCain, for three years a vice- 
president of the National Park Bank, New 
York, has been selected by the directors of that 
old, strong and respected institution to be its 
president, succeeding the late J. H. Fulton. 
Mr. McCain began his banking career at Little 
Rock, Ark., and has demonstrated such fine 
personal qualities and business ability as to fit 
him admirably to be the head of so conserva- 
tive yet progressive an institution as the Na- 
tional Park Bank. The latter established a 
trust department about nine years ago, whicia 
has been carefully though vigorously con- 
ducted. 


Edward A. Woods Carries Big Insurance 
The name of Edward A. Woods, of Pitts- 
burgh, should have been included in the list of 
persons carrying $1,000,000 or more of life in- 
surance, in the recently issued Prominent Pa- 
trons of Life Insurance Number of Tue Spec- 
TATOR. Mr. Woods now has $1,038,000 of in- 
surance in force on his life. He is nationally 
known as conducting one of the greatest life 
insurance general agencies in the country, rep- 
resenting the Equitable Life of New York. 


Judges for the Holcombe Trophy 

The Holcombe Trophy Award will be made 

at the Chicago meeting of the Insurance Adver- 
tising Conference. 

The men who have been asked to serve as 


judges on the Jury of Awards are Gilbert T. 
Hodges, president of the New York Advertis- 
ing Club; Roger B. Hull, manager, National 
Association of Life Underwriters, and Clarence 
A. Ludlum, vice-president, The Home Insurance 
Company, New York. 

All exhibits to be entered in the contest 
should be sent to the office of the secretary, W. 
W. Darrow, The Home Insurance Company, 
59 Maiden Lane, New York. 


American Bankers’ Appointments 

Agency appointments of importance are 
announced by the American Bankers Insurance 
Company, Chicago, executive office, Jackson- 
ville,’ Ill. : 

O. W. Nysteum, formerly with the company 
at Minneapolis, Minn., has been appointed to 
represent the American Bankers as general 
agent in the city of Chicago. 

J. C. Booth has been appointed general agent 
in its life department at Saginaw, Mich. 

W. F. Untiet, secretary and general manager 
of the American Benefit Association, has been 
appointed general agent for Northern Ohio. 

E. J. Linde of Des Moines, several years’ as- 
sistant to George Ritter, deceased, has been ap- 
pointed manager of the Des Moines office at 224 
Iowa building. 


Guardian Life Shows Good Increase in 
September 

The month of September, 1927, showed a 
marked increase in new business over the same 
month a year ago for the Guardian Life Insur- 
ance Company of America. 

September’s paid-for business this year rep- 
resented an increase of 36 per cent over the 
same month of 1926. A gain of 27 per cent 
was recorded in business issued during the 
month. 


Insurance Trusts, by C. Alison Scully 

A leading author on insurance has written 
the following letter to C. Alison Scully, vice- 
president of the National Bank of Commerce 
in New York, author of the book Insurance 
Trusts: 

You are to be congratulated on your clear 
and interesting statement of the nature and ad- 
vantages of Insurance Trusts. * * * I hope 
that every underwriter, attorney and banker 
may have the foresight to familiarize himself 
with the contents of your volume. 


Life Underwriters’ Convention 
(Concluded from page 3) 
of the large city broker in the sale of life in- 
surance. 

It may be, however, that this subject will 
never get the floor and even so it will probably 
not be brought up in any of the general sessions. 

Another question which is receiving some at- 
tention is that of the location of the Associa- 
tion’s general office. There is some sentiment 
toward moving it to Hartford; which, if it 
were done, would probably mean that a close 
relationship with the Life Insurance Sales Re- 
search Bureau would probably result. The 
move has some strong support and some equally 
strong opposition and will probably be deferred 
for the present. 
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NEWARK UNDERWRITERS MEET 
Hold Joint Educational Conference With 
New Jersey Federation of Women’s 
Clubs 

An original and unique meeting of the Life 
Underwriters Association of Newark, N. ]., 
took place in the Robert Treat hotel, on Mon- 
day, October 10, when the underwriters had zs 
their guests the New Jersey State Federation of 
Women’s Clubs. The meeting was termed an 
Educational Conference, it being the purpose 
of the underwriters to acquaint the members of 
the Federation with the salient points of the 
conservation and preservation of the New Jer- 
sey home through life insurance. Talks were 
given with this idea in view and it is not to be 
doubted that the women present gained much 
valuable information from the material pre- 
scribed to them. The principal speakers were: 
Dr. J. A. Stevenson of the Equitable Life of 
New York; Willard J. Hamilton, vice-president 
of the Prudential Life of Newark; J. Elton 
Bragg of the Union Central Life of Philadel- 
phia, and Miss Alice Lakey of Insurance. 


Pacific Mutual Life Agents in Session at 
Memphis 

Mempuis, TENN., Oct. 10.—General agents 
of the Pacific Mutual Life Insurance Company 
of Los Angeles were in session here today and 
listened to a paper by C. C. Day, general agent 
of the company at Oklahoma City, which was 
entitled “Standardized Presentation of Life 
Insurance as a Career” and which was later 
said to have embodied one of the greatest 
thoughts that has ever been evolved in life 
insurance. 

Mr. Day never takes an agent into his em- 
ploy without first thoroughly selling him the 
job and during a period of three years has 
been working out a method which would pro- 
duce the right result from the right man. His 
presentation of this method is said by those 
who heard it to have been the biggest thing 
that has ever been developed in life insurance. 


The Spectator’s Prominent Patrons of Life 
Insurance Number 

Permit me to congratulate you on the Prom- 

inent Patrons of Life Insurance Number of 

Tue Spectator, dated September 29, 1927. It 

should make an exceedingly valuable canvas- 

sing document for life insurance agents. 
Very truly yours, 

Frepverick L. HorrMan, 

Research Consultant, Babson Institute. 





Roger B. Hull Ill at Memphis 

Mempuis, TENN., Oct. 10.—Roger B. Hull, 
the new managing director and general counsel 
of the National Association of Life Under- 
writers was taken ill with acute indigestion 
upon his arrival here and is recovering in a 
Memphis hospital. It is hoped that he will be 
entirely recovered before the main convention 
opens. 
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Take the Hubbards new cottage for example 














Hubbard, the star salesman for the 
local branch of the Regal Type- 
writer Company, has just built a 
cottage out at Evergreen Heights. 


The Hartford agent, ever watchful 
of building permits, realized that R 








this was an excellent time to help 
this new home owner protect his 
investment and avoid many an 
unnecessary risk. 





He interviewed Hubbard, was 
promised the business and eventu- 
ally wrote fire, windstorm, rent 
and hail insurance on the $12,000 
residence, fire and windstorm 
insurance on the contents (valued 
at $4,000), and the same coverages 
on the garage, valued at $700. 


For all of this protection, plus 
ee eee public and employers’ liabil- 
rive eich: sicutiiaeeaetalealadiiae ity and burglary insurance, 
Hubbard pays exactly seven- 
teen cents a day—slightly 
more than the cost of one 
ice-cream soda. 


There are hundreds of thousands 
of “Hubbards” in America and 
thousands of agents who appreciate 
that the reputation and national 
THE SAME COVERAGE popularity of the good old Hartford FOR SLIGHTLY MORE 
ON THE GARAGE........... makes it easy for them to talk to THAN THE COST OF ONE 
and do business with home owners. ICE CREAM SODA........ 


HARTFORD FIRE INSURANCE 
COMPANY, HARTFORD, CONNECTICUT 


PLUS PUBLIC AND EM- 
PLOYERS LIABLLIT ¥....6 
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PROGRAM READY 





Insurance Advertising Conference to 
Meet October 17 and 18 





SPEAKERS AND THEIR TOPICS 





Group Sessions to Be a Feature of Con- 
vention Plan 

Cuicaco, Itt., October 12—A full program 
has been arranged for the fall meeting of the 
Insurance Advertising Conference which will 
be held at the Stevens Hotel here October 17 
and 18. The program has just been announced 
by John Hall Woods of the Great Northern 
Life, chairman of the program committee. 

Sunday, October 16 will be devoted to a re- 
ception and tea for all members and guests at 
which Mrs. Woods and Miss Dorthy M. Purs- 
ley will be hostesses and a dinner that night 
over which C. E. Rickerd will preside. The 
executive committee is to meet at 8 p. m. 

The program for the principal sessions on 
Monday and Tuesday is as follows: 


MONDAY MORNING 
9:30 to 10:00.—Registration, North Ball Room. 


General Session—North Ball. Room 

Presiding.—Clifford Elvins, president. 

10:00 to 10:05.—Call to order by the president. 

10:05 to 10:10.—What This Is All About, John 
Hall Woods, chairman, program committee. 

10:10 to 10:40.—The Mind of the Buyer, Frederick 
W. Read, Printers’ Ink. 

10:40 to 11:10.—Color Combinations and Paper 
Stock in Printed Advertising, Curtis W. Post, Koss, 
Morgan & Brookes, Direct Mail Printers; formerly 
instructor in Printed Advertising, Chicago School of 
Printing. 

11:10 to 11:40—Conserving and Increasing the 
Business of Old Policyholders, John B. Davies, assist- 
ant superintendent of agencies, Northwestern Mutual 
Life Insurance Company. 

11:40 to 12:10—A General Agent’s “Ideas on Ad- 
vertising, Lyle A. Stephenson, Kansas City, general 
agent, Continental Casualty-Assurance companies. 


MONDAY AFTERNOON 


Luncheon—Private Diaing Room No. 2—12:15 to 1:45 
Presiding.—John. W. Longnecker, vice-president. 
Address.—Copy, Joseph P. Licklider, director of 

Advertising and Sales Research, Missouri State Life 

Insurance ‘Company; formerly copy chief, D’Arcy 

Advertising Company. 

Award of the weekly underwriter prize. 


MONDAY AFTERNOON 
Group Sessions—2:00 to 5:00 
Life Group.—Private Dining Room No. 1. 
Casualty Group.—Private Dining Room No. 4. 
Fire Group.—Private Dining Room No. 5. 
Program, of group sessions on page to 


MONDAY EVENING 


Business Meeting for Class A Members of the Con- 
ference—Private Dining Room No. 4—8:00 


TUESDAY MORNING 
General Session—North Ball Room 
Presiding.—George E. Crosby, Jr., senior commis- 
sioner, 
9:30 to 10:00.—Selling Insurance Direct by News- 


paper Advertising, L. D. Cavanaugh, vice-president 
and actuary, Federal Life Insurance Company. 

10:00 to 10:30.—Some Letters I Have Met, Charles 
R. Wiers, the Spirella Company; president, Direct 
Mail Advertising Association. 

10:30 to 11:15.—The Economics (or Value) of In- 
surance Advertising, Allen D. Albert, LL.D., editor 
Evanston News-Index; past president, Rotary Inter- 
national. 

11:15 to 12:00.—Some Reports on the Progress of 
Co-operative Advertising and Public Relations Pians: 

The “Insure in April’? Campaign, Leo E. Thieman, 
Casualty Information Clearing House. 

A. Co-operative Campaign by Companies and Agen- 
cies, E. Chester Sparver, supervisor of publications, 
Connecticut Mutual Life Insurance Company. 

An Institutional Newspaper Co-operative Campaign, 
Paul Speicher, associate editor, Insurance R & R 
Service. 

The Place of the Insurance Advertising Conference 
in the Tnsurance World, Leon A. Soner, manager of 
Sales Promotion, Phoenix Mutual Life Insurance Com- 
pany; past president. 

Discussion. 


TUESDAY AFTERNOON 
Luncheon 

Under the auspices of the Advertising Council of 
the Chicago Association of Commerce, Grand Ball 
Room, 12:15 to 1:45. 

Presiding—Homer Buckley, president, Advertising 
Council. 

Address.—Advertising and Its Legislative Aspects, 
Hon. Fred I. Zimmerman, governor of Wisconsin. 


TUESDAY AFTERNOON 
Group Sessions—2:00 to 5:00 
Life Groun.—Private Dining Room No. 1. 
Casualty Groun.—Private Dining Room No. 3. 
Fire Group.—Private Dining Room No. 5. 
Program of group sessions on page to 


TUESDAY FVENING 
Informal Dinner, General Session and Dance, South 
Ball Room, 6:30 to 1:00 
Presiding.—Leon A. Soper, past president. 
Entertainment.—Roland D. Hinkle (Equitable agent) 
and His Old Banjo (Hink and Jo). 
Address.—Type and Layout in Advertising, J. L. 
Frazier, the Seng Company, Chicago. 
Award of the Holcombe Trophy. 


Big Attendance Predicted 

(Concluded from page 3) 
bers of the executive committee and other lead- 
ers in the affairs of the national association 
will begin arriving Sunday, October 16, and will 
register at the Roosevelt Hotel, designated as 
the convention headquarters. It will not be a 
case of work throughout the convention week 
for the Wegmann committee, composed of lead- 
ing stock fire insurance men covering the local 
field, will provide an entertainment program 
that will at once fascinate the delegates and 
their ladies. This program will be elaborate 
to the smallest detail and will embrace events 
unusual in convention programs. Educational 
features will form part of this for it is the 
intention of the New Orleans Exchange com- 
mittee to acquaint the visiting insurance men 
with the Southern metropolis as a sea port, the 
gateway for the Mississippi Valley, as a manu- 
facturing and industrial city and as a great 
financial center. 
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NEW COMPANY 


Provident Fire Launched in Oklahoma 
City 








INTERESTS HEADED BY THOMAS E. 
' BRANIFF 





Organization Will Have $500,000 Capital 
and Same Surplus 

The Provident Fire Insurance Company, a 
stock company with its home office in Okla- 
homa City, is being organized there by a group 
of insurance and business interests headed by 
Thomas E. Braniff, president of the T. E. 
Braniff Company of that city. 

The company will be launched with an initial 
capital of $500,000 and a surplus of the same 
amount and organization plans are rapidly near- 
ing completion. -It is understood that there will 
be no promotion expense and that subscriptic-is 
to the company’s stock will be largely through 
special invitation. 

Edward Overholser, president and manager 
of the Chamber of Commerce of Oklahoma 
City, is actively identified with Mr. Braniff in 
the formation of the Provident Fire, and in 
order to devete his full efforts to the task of 
forwarding its progress, resigned from his dual 
post with the local Chamber. At the meeting 
considering this resignation, however, the mem- 
bers of that body prevailed upon him to retain 
the presidency, a move to which he consented 
because of the féeling that local interests needed 
his guidance. 

Mr. Braniff, who is the mainspring of the 
new venture, is so well known to insurance men 
of all branches throughout the country that no 
sketch of his career is necessary. Suffice it to 
say that he has long been one of the leading 
agency figures in the business; is the builder of 
the T. E. Braniff Company; is thoroughly con- 
versant with insurance operation and manage- 
ment; and is a prominent and successful busi- 
ness man and financier. 





Changes in American Insurance Company 

The American Insurance Company of New- 
ark announces, through Manager Hinkley of 
the New England Department, the appointment 
of William D. Welsh as special agent, assist- 
ing Special Agent Clarence J. Stalliday in East- 
ern Massachugets, Maine and New Hampshire, 
and Walter Keany as special agent for the auto- 
mobile department. 

Both Messrs. Welsh and Keany have been 
with the New England department of The 
American for several years, Mr. Welsh as of- 
fice manager and Mr. Keany in charge of the 
service department, so that they are adequately 
equipped for their new duties. 

William K. Halloran, who has heretofore 
assisted Mr. Welsh in the office, has been ad- 
vanced to the position of office manager. 
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INSURANCE Co, 
AMERICA 


AGENTS WANTED WHERE NOT NOW REPRESENTED 


FIRE AUTOMOBILE TORNADO 
OCEAN MARINE TOURIST EXPLOSION 
INLAND MARINE SPRINGLER LEAKAGE EARTHQUAKE 


RIOT AND CIVIL COMMOTION 





Incorporated in New York State 1891, Capital $3,000,000 


Total Assets Jan. 1, 1927 - - - - - $21,398,020 
Liabilities - - - - - - - 14,242,434 
Net Surplus - - ° - - - - 7,155,586 


Surplus to Policyholders - - - . 10,155,586 


Head Office and Eastern Department 
150 WILLIAM STREET, NEW YORK CITY 


Western Dept. Southern Dept. Pacific Coast Dept. Marine Dept. Cuban Dept. 
F. P. Hamilton, Mgr. S. Y. Tupper, Mgr. H. R. Burke, Mgr. John E. Hoffman, Mgr. Trust Co. of Cuba 
CHICAGO ATLANTA SAN FRANCISCO NEW YORK HAVANA 
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Fire Insurance 











FIRE PREVENTION WEEK 





New York Governor Issues Annual 
Proclamation 





DATES ARE OCTOBER 9 TO 15 





People Urged to Take Account of Points 
of Danger 

Governor Alfred E. Smith of New York 
issued his annual Fire Prevention Week Proc- 
lamation on last Thursday and set aside the 
period from October 9 to 15 for special observ- 
ance of fire hazards. The Governor’s message 
to the people of the Empire State is as fol- 
lows: 


Once more the loss of life and the loss of 
property, occasioned by fire, demands our seri- 
ous attention. With a loss of 15,000 human 
lives each year in the United States and a 
direct property loss of more than $500,000,000, 
the situation calls for immediate action. This 
damning total is an indictment of careless prac- 
tices on the part of the people of the United 
States unequaled elsewhere in the civilized 
world. 

New York State, which holds so many other 
records of which we are proud, unfortunately 
leads the roll of States in the matter of fire 
loss. A tax of $70,000,000 in one year is laid 
upon us by such losses. This tax is, for the 
greater part, preventable, and each resident of 
the State can have a direct, personal share in 
its reduction, and in saving human life, by the 
ee of greater precautions in regard to 
re. 

This is a duty which is laid upon us all. The 
fire hazard threatens each of us in the matter 
of life and in the matter of property. Univer- 
sal education as to the serious nature of the 
problem is a great means to check this ever in- 
creasing menace, but incessant vigilance is the 
surest force against preventable fire. To call 
attention to the fire hazard and to urge upon 
all residents to assist in efforts to minimize it, 
I, Alfred E. Smith, Governor of the State of 
New York, do hereby designate and proclaim 
the period from October ninth to fifteenth, 1927, 
as 


FIRE PREVENTION WEEK 


And earnestly urge all the people in the 
State at that time to take account of the points 
of danger under their supervision and to con- 
sider what should be done to remove them. At 
the same time all should consider whether per- 
sonal habits and practices in relation to fire pro- 
ducing objects and inflammable substances are 
in need of revision. 

It is urged that agencies of public opinion 
co-operate in directing attention to this mat- 
ter. In newspapers and magazines, in schools, 
tion, the message of fire prevention should be 
churches and in work places of every descrip- 
widely spread. 


National Liberty to Open St. Louis 
Adjustment Office 

Edward E. Ikier, general adjuster and assist- 
ant secretary of the National Liberty Insur- 
ance Company of America, New York, has been 
sent to St. Louis to open an adjustment office 
with full authority to settle claims and make 
immediate payment on losses incurred by the 
tornado, according to a statement issued by 
George U. Tompers, president of the company. 
A. H. Knight, State agent for Illinois, has 
already been sent to St. Louis to assist the 
company’s three agents in that district. 


Fred L. Winter Heads Michigan 
Association 

BattLE Creek, Micu., October 7—The an- 
nual convention of the Michigan Association of 
Insurance Agents was considered one of the 
most successful in years, with nearly 300 agents 
actually registered and every session well at- 
tended. Fred L. Winter of Muskegon was 
chosen president of the Association for the 
year and it was decided to hold the next con- 
vention in the president’s home city. Other of- 
ficers picked were: Leo Weadock, Saginaw, 
vice-president; J. L. Van Wagoner, Pontiac, 
treasurer; George Brown, Detroit, executive 
secretary; and five well-known regional vice- 
presidents. 
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BRANCH OFFICE OF THE AMERICAN 
AT SHANGHAI, CHINA 


eM. Home and Abroa / 


Scores Non-Admitted Companies in South 
Dakota 

Pierre, S. D., October 10.—Insurance Com- 
missioner Don C. Lewis of this State is calling 
attention of insurers in the State to the activi- 
ties of non-admitted companies. 

He shows that the fire and tornado part of 
the business is génerally written through some 
retail dealers’ associations which have members 
within the State, and calls attention of the mem- 
bers of such as§ociation that under the pro- 
visions of Section 9159 of the Revised Code, 
which makes writing of insurance in unauthor- 
ized companies, and failing to pay the insur- 
ance taxes is a misdemeanor punishable by fine 
and imprisonment or both. 








with 


Lhe American of (Newark 





F. E. VINCENT 
Manager 


managers. 


Capital $4,000,000, 





Tien Tsin and Pekin. 


HE American has been operating in. > 
China for the past eight years, issuing a Branch 
policies through the branch office pictured Offices 
above, as well as local agencies situated ROCKFORD, ILL. 
at Shanghai, Hankow, Canton, Hongkong, coun 
SAN FRANCISCO 
: BELGIUM 
As in the case of all other foreign con- promo 
cerns operating in China, our business is EGYPT 
secured through the good offices of Com- pevinon 
pradors—the native “negotiators of pur- INDIA 
chases”—who not only introduce the na- oo a eda 
tive buyers to the foreign concerns, but DUTCH E. INDIES 
i i ND STRAITS 
who buy and sell and act as their credit phe 
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NORTHERN 


ASSURANCE COMPANY 
LIMITED OF LONDON 





et ONd 
UNITED STATES BRANCH 
80 John Street, New York, N. Y. 
R. P. Barbour, U. S. Manager 
H. N. Kelsey, Deputy Manager C. W. Cooper, Secretary 
Pacific Coast Department 
228 Pine Street, San Francisco, Cal. 
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Address Home Office For Agency Connection 


1! HAMPTON ROADS 
FIRE 1» MARINE 
Insurance Company 


HENRY G. BARBEE 
Presiden 


P. D. BAIN 
Cheirman of the Board 











FIRE REINSURANCE TREATIES 
Eagle Fire Insurance Company 


New Jersey 


Baltica Insurance Co., Ltd. 


Denmark 











Franklin W. Fort Themas B. Donaldson — 
18 Washington Place, Newark, N. J. 


REINSURANCE 


FIRE and CASUALTY 
ROSSIA INSURANCE COMPANY 


of America 


THE FIRE REASSURANCE COMPANY 
of New Yerk 


AMERICAN RESERVE INSURANCE CO. 
of New Yerk 


LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 





115 BROAD ST., HARTFORD, CONN. 


























SAN FRANCISCO 
RICHMOND 


NEW YORK 
MINNEAPOLIS 


Marsh & McLennan 
INSURANCE 


Fire Liability Marine 
175 W. Jackson Blvd., Chicago 


London Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 
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Is It Insured ? 


JEWELRY Insured against Loss of 
Any Kind - Any Time - Any Where 
Coverage is “All Risks in All Situations” 


A,E SHAW & COMPANY : 
we General Agents -“All Risks" Department” 


Sait Fire & Marine Insurance Co. 
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Sprinkler Recommendation Wins Out 
Where Other Suggestions Fail 


Came a letter several days ago in which a 
local agent replied to a specific question: “We 
have made some efforts to recommend auto- 
matic sprinklers, but we have not pushed such 
protection as it should be because of our gen- 
eral ignorance of how to broach the subject.” 

One of the men in the office read this agent’s 
letter and burst into song in this fashion: 


Where ignorance is bliss, 

’Tis folly to be wise, 

But— 

The more you know about sprinklers, 
The more the customer buys. 


Experience having proved this true, wide- 
awake, up-to-the-minute agents and brokers are 
recommending sprinkler installation to all their 
larger risks, and to the choice risks of other 
agents. The chief objection they meet, accord- 
ing to replics from 1000 agents addressed, is 
whether or not the cost of installation will be 
paid out of insurance savings within five or 
eight years. Another problem, suggested in the 
letter of the agent quoted, and made plain in 
other replies, is that many local agents hesitate 
to recommend the installation of automatic 
sprinklers because they are unable to estimate 
or guarantee the amount of the rate reduction. 

To do this requires more or less technical 
knowledge; but there is nothing difficult about it 
if the local agent takes advantage of the co- 








A Dependable 
Company 


























operation of nearby inspection bureaus, or the 
service of the improved risk engineers of the 
companies he represents. For example, the 
general attitude of all such engineers is thus 
stated by Palmer H. Cook, manager of the 
sprinklered risk department of the Los Angeles 
branch of the Board of Fire Underwriters of 
the Pacific: 

“The work of the sprinklered risk depart- 
ment begins, in most cases, before an assured 
actually makes up his mind to install sprinklers. 
The idea may have been suggested to him by 
his insurance agent, a sprinkler contractor, or 
it may have originated in his own mind. In 
any event his first questions are sure to be, 
‘How much is it going to cost me?’, and ‘How 
much am I going to save on my insurance?’ 

“The first question is easily answered by get- 
ting an estimate from one of the leading sprin- 
kler contractors. A list of the contractors using 
approved heads, and equipped to install them 
according to the best requirements, can be ob- 
tained from the improved risk department of 
any reputable insurance company. 

“The second question, ‘How much am I going 
to save on my insurance?’, cannot bé answered 
positively in advance because there is no pre- 
determined percentage reduction for sprinkler 
installation. (The average reduction is from 
50 to 85 per cent.) However, upon presenta- 
tion of the necessary information as to con- 
struction, occupancy, exposure, and city pro- 
tection and water supplies available, fairly ac- 
curate tentative rates can be quoted. 

“Comparing these with the published rates, 
in the case of an existing plant, or with tenta- 
tive unsprinklered rates in the case of a pro- 
posed plant, the possible saving can be seen at a 
glance. If so desired the rates are quoted on 
varying conditions of water supplies, supervi- 
sion, inside protection and other features, to- 
gether with any possible further savings in the 
rate applicable. Every year a large number of 
tentative rates are figured for property owners 
who, for one reason or another, do not install 
sprinklers. Nevertheless, this is a necessary 
part of the service of the sprinklered risks de- 
partments, and one which is gladly rendered.” 


* * * * * 


And by way of proving the increasing popu- 
larity of automatic sprinkler installations 
throughout the United States, Mr. Cook quotes 
the experience of his own branch office in 
Southern California as follows: 

“Our Sprinklered Risk Department began op- 
erations here in Los Angeles with a force of 
three men doing full-time work and another 
spending only half of his time in sprinklered 
risk work and half in inspection of fire doors, 
windows, automatic alarm systems, and general 
engineering work. At the end of 1921 there 
were approximately 170 sprinklered risks in the 
care of this department. During 1922 approxi- 
mately 30 risks were added to this number, 
making the impressive total of 200 sprinklered 
risks in this territory, the great majority of 
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these being located, of course, in and around 
Los Angeles. 


“By this time the department had increased 
its working force to include four full-time men 
and one girl devoting only half of her time to 
this work. During 1923 a larger number of 
new risks were brought in, totaling approxi- 
mately 69, and by the end of that year the de- 
partment had been increased to five men and one 
girl giving all of her time to department work. 
For the past three years an average of about 80 
risks a year have been added, with the result 
that at the end of 1926 there were 515 completed 
risks, with 18 more under construction, and 
soon to be completed. It may be rather sur- 
prising to many to know that 42 of these are 
located in and around San Diego. To handle 
this growth the department has gradually been 
increased to a total of eight men and one girl. 

“An interesting feature of this development 
is the ever-increasing number of automatic 
sprinkler equipments being installed in the 
smaller towns and communities. In the past, 
practically none of these smaller cities had suf- 
ficient water storage and distributing systems 
to provide a standard water supply for sprin- 
klers. This forced the individual owner to pro- 
vide his own water supply, thereby increasing 
the cost of sprinkler installation to what, in 
most cases, proved to be a prohibitive figure. 
In many localities this condition is rapidly being 
improved. Mains of adequate capacity, carry- 
ing water under sufficient pressure to provide 
required sprinkler‘supplies, are being laid, mak- 
ing it possible for more and more owners to 
avail themselves of this invaluable protection. 


“Another material factor in this general in- 
crease throughout the territory has been the 
marked reductiom’ in the general level of in- 
surance rates on sprinklered properties in the 
past four or five years, especially for sprinkler 
equipments with only one water supply, and 
without supervision from watchmen or auto- 
matic alarm devices. This has brought the cost 
of sprinkler protection within the reach of the 
smaller manufacturing and mercantile estab- 
lishments. As this fact becomes more generally 
known, the list of sprinklered risks will grow 
longer, for the high degree of protection af- 
forded by automatic sprinklers is now a widely 
accepted fact.” 

What is happening in the Los Angeles terri- 
tory, where the number of sprinklered risks has 
jumped in six years from 170 to more than 500, 
is happening everywhere else throughout the 
country, nor can-any agent afford to overlook 
the rapidity with which the principle of sprin- 
kler protection is gaining in popularity. The 
agent who fails to recommend such equipment 
to his clients is likely to lose his business to 
some other more alert and progressive agent, 
who may call on his customers and show them 
the advantages of installing sprinklers. Not a 
few agents have lost standing in their commu- 
nities and have seen their writings dwindle be- 
cause they have neglected to take advantage of 
this opportunity to render service. Why not 
guard against this happening to you by telling 
your clients about sprinkler protection before 
some competitor does? 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - - $5,000,905.77 
Capital - - - - 750,000.00 
Surplus - -  1,186,456.08 
anna Catastrophe Reserve 500,000.00 

- 2,564,449.00 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Finanelally Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 














Cash Capital, $750,000.00 


CASUALTY AND SURETY COMPANY 
MILWAUKEE. WISCONSIN 


SS 


wre 
Home Office — Brumder Building 
MILWAUKEE, WISCONSIN 


Executive Offices Eastern Department 
Union Indemnity Bldg. 100 Maiden Lane 
New Orleans New York 


FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY, AUTOMOBILE 
LIABILITY, PLATE GLASS AND WORKMEN’S 
COMPENSATION INSURANCE 











SIX YEARS YOUNG 


Kansas’ Strongest 
Life Insurance Company 


Camitel i... i254 $550,000 
Surplus........ $237,436 


SALESMEN WANTED 


To sell something new in 
life insurance in Minne- 
sota, Iowa, Nebraska, Mis- 
“assez gouri, Kansas, Arkansas, 
Oklahoma and Texas. 





Our New Home Office 
“Built Without Using a 
Dollar of Policyholders’ 
Money.” 


National Reserve Life Ins. Co. 


GEO. GODFREY MOORE, President 
Topeka, Kansas 



































SHIELD POLICIES 


siti Ordinary Life Insurance 
LP vale 7.15 Industrial Life Insurance 
LIFE AND 
ACCIDENT Health & Accident Insurance 








INSURANCE 


Netty? =Total claims paid 27 years ending 
December 31, 1926, $51,810,954.80 


C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas. 


THE NATIONAL 
LIFE 2 ACCIDENT INSURANCE CO. 


Home Office, National Building 
NASHVILLE ~ -= - TENN. 




















They’ve Got the Goods 


A commercial salesman with hundreds of 
items in his line, offers’ possibly only one to 
this customer, and a certain few to another, 
according to his knowledge of what will ap- 

But it takes all of them to arouse the 
interest of all his customers. He must have 
the goods. 


A Peoria Life agent has the goods; partici- 
pating and non-participating policy contracts; 
double indemnity and income disability bene 
fits, special policies for children, and insurance 
for women on equal terms with men; all the 
staple plans, plus others with distinctively at- 
tractive Peoria Life features. 





He need never display all his wares to win 
one prospect. But having them all, he is 
prepared to meet any emergency, to satisfy 
any need. 


Peoria Life Insurance Company 
Peoria, Illinois 
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Casualty, Surety and Miscellaneous 











AGENTS’ CONVENTION 


Casualty and Surety Men Hold 
Annual Session 








CARL HANSEN EXPLAINED INSURAN- 
SHARES CORPORATION 





General Discussion Centered Around Con- 
cession Granted Travelers Fire 

The main topic of discussion at the annual 
meeting of the National Association of Casualty 
and Surety Agents, held in the Greenbrier hotel, 
White Sulphur Springs, W. Va., last week, was 
the action of the Eastern Underwriters Asso- 
ciation in granting a concession to the Travelers 
Fire Insurance Company so that that company 
may pay the same commissions to brokers and 
branch office men as it pays to agents. It was 
generally felt by the casualty and surety agents 
at the gathering, 83 being registered, that the 
effect of this would be materially reflected in 
the business of the Travelers Indemnity Com- 
pany because the majority of large fire agents 
have casualty lines in their office and vice versa. 

James W. Henry, of Pittsburgh, said that 
“Travelers casualty agents in the offices of the 
Travelers Fire Insurance Company get a 5 per 
cent preferential” and declared that “if branch 
offices make a preferential commission arrange- 
ment, casualty agents must go into fire offices.” 
Charles H. Burras, president of the Agents As- 
sociation, also discussed the problem in its va- 
rious aspects and dealt with concessions in gen- 
eral, saying “There is an evidence of willing- 
ness on the part of casualty executives to make 
a differential between the general agent and the 
producing agent so that the general agent, un- 
der it, cannot do business.” 

A special committee, composed of Thomas EF. 
Braniff, G. Arthur Howell and Mr. Henry, was 
appointed to attend the coming convention of 
the National Association of Insurance Agents 
at New Orleans and lay the views of the casu- 
alty and surety representatives before that meet- 
ing. 

The need for a change in the acquisition cost 
rules for both casualty and fidelity and surety 
was stressed at the meeting and President Bur- 
ras said that “It is hoped that some constructive 
effort is made this year to put the rules on a 
workable basis.” 


All officers of the National Association of 
Casualty and Surety Agents were re-elected, 
these being, Charles H. Burras, president; G. 
Arthur Howell, vice-president; and Dorr C. 
Price, secretary-treasurer. The executive com- 
mittee is made up of James W. Henry as chair- 
man and the following members: Thomas E. 
Braniff, B. W. CcCluer, Gordon H. Campbell, 
Charles H. Van Campen, Holcomb G. Johnson, 
James H. Carney, Wallace M. Reid, John T. 
Harrison and James R. Millikan. 

A feature of the agents’ meeting was the ap- 


pearance of Carl Hansen, vice-president and 
general manager of the General Reinsurance 
Corporation, who came as an officer of Insuran- 
shares Corporation, of which Sterling Pile is 
president, to explain the plan under which that 
organization operates. This is the purchase of 
insurance company stocks in large blocks, the 
trusteeing of them and the sale of certificates 
based thereon, thus giving the public a chance 
to participate. The idea of Insuranshares Cor- 
poration, said Mr. Hansen in a brilliant talk, 
is to get the general public interested in insur- 
ance from the pocketbook standpoint so that 


-moves inimical to insurance will! be actively 


combated by the people generally. In six 
months the corporation has sold $5,000,000 of 
certificates and is now progressing at the rate 
of $75,000 per day. Stock is owned in 80 in- 
surance companies and the stock of 20 compa- 
nies is pooled in each trusteeship under an 
agreement with the Farmers Loan and Trust 
Company of New York. 


SPECIAL COMMITTEE NAMED 
Casualty Agents Seek Adjustment of Mass- 
achusetts Auto Commissions 

A special committee of the National Associa- 
tion of Casualty and Surety Agents has been 
appointed to take action looking toward an in- 
crease of the commission on compulsory auto- 
mobile liability insurance in Massachusetts from 
the present 17.2 figure to 20 per cent. 

The committee is composed of Charles S. 
Ashley, Jr., New Bedford; Harry Wadsworth, 
Syracuse; Wallace Reid, Pittsburgh; John T. 
Harrison, New York, and James Carney, 
Boston. 





International Association of Casualty and 
Surety Underwriters Re-elects 
Officers 
The International Association of Casualty 
and Surety Underwriters, at its meeting in West 
Virginia last week, re-elected all the officers 
and made but one change in the executive com- 
mittee, Manton Maverick, vice-president of the 
Continental Casualty, taking the place of F. 
Highlands Burns. president of the Maryland 
Casualty. The officers are: E. A. St. John, 
president; F. J. O’Neill, vice-president; Ed- 
ward C. Stone, chairman of the executive com- 
mittee, and F. Robertson Jones, secretary and 
treasurer. In addition to Mr. Stone, the execu- 
tive committee is made up of T. J. Falvey, C. 
B. Morcom, Manton Maverick, Richard Dem- 

ing and the officers. 


E. A. St. John to Address New York 
Brokers 
E. A. St. John, president of the National 
Surety Company, will address the General 
Brokers Association, New York, at its general 
meeting on the evening of October 17. 
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JOINT MEETING 





Story of Second Day’s Session at 
White Sulphur 





ADDRESS OF CHARLES H. BURRAS 





Acquisition Cost Rules Are Theme of 


Spirited Talk 
By W. EucEene Roescu 
The Banquonian ghost of acquisition cost 
rules, that will not down, haunted the joint and 
concurrent conventions of the International As- 
sociation of Casualty and Surety Underwriters 
and the National Association of Casualty and 
Surety Agents which ended at the Greenbrier 
hotel, White Sulphur Springs, Va., on Thursday 
of last week. The proceedings of the first joint 
session were outlined in a special dispatch to 
THE Sprecrator of October 6 and were, for the 
most part, serene. It was at the second joint 
session that the controversial element was ia- 
jected through the speech of Charles H. Burras, 
president of Joyce & Co. of Chicago, made in 
his capacity as president of the National Asso- 
ciation of Casualty and Surety Agents. 
President Burras emphasized the fact that the 
agents do not believe the acquisition cost rules, 
either for casualty or for fidelity and surety 
business, are working or workable. He said: 


With the exception of New York city, I can- 
not find that any serious-minded effort has been 
made by the Conference to enforce the rules 
as they are. Excess commissions above those 
provided for by the rules are being paid prac- 
tically country-wide and the business today is 
in as chaotic a state in our “distinctly profes- 
sional calling” as it was one year ago. 


Declaring that the effect of the relief provi- 
sion in the casualty acquisition cost rules has 
been practically to nullify those rules on excess 
commission agents, Mr. Burras outlined the 
situation existing with respect to one company 
in Chicago and said that: 

If all the companies writing burglary insur- 
ance in Chicago had as many agents as the com- 
pany in question, we would have over 250 gen- 
eral agents for burglary business which would 
probably absorb every burglary account in Chi- 
cago which amounted to anything. This is 
legalizing outlawry. 

The speaker said that if a company is allowed 
eight general agents in Chicago to be paid 30 
per cent commission, that company will find it 
most difficult to keep its top acquisition cost on 
that business at 30 per cent. He stated that 
neither the casualty rules nor the surety rules 
will ever be enforced by local committees or 
surety associations and asseverated that: 


Since the adoption of the rules providing for 
a method of legalizing excess commission, com- 
panies which desire to pay excess commissions 
have destroyed the effect and whatever good 
may have been gotten out of the rules under this 
relief provision. 


Charging that the business collectively is not 
(Concluded on page 21) 


“5 




















































=O ia ah Seat 





THE SPECTATOR 














51.6 


Of the new business Paid for in The 
Northwestern Mutual Life Insurance Com- 
pany in the year 1926 was upon applications 
of members previously insured in the 
Company. 


Once a Policyholder--- 
Always a Prospect 





THE POLICYHOLDERS COMPANY 


The Northwestern Mutual Life Insurance Company 
of Milwaukee, Wisconsin 
W. D. VAN DYKE, President 

















NEW INCOME DISABILITY 
PROVISIONS 


If total disability has existed for ninety days continuously 
it is considered permanent by The Lincoln National Life. 


In event of delay in submitting proof of disability the income 
begins ninety days after the disability occurred although back 
payments will not be paid for a period of more than six months. 

Under endowment policies the disability income to an in- 
sured receiving benefits at the end of the endowment period 
will be continued as long as total disability exists although 
the face of the policy is paid at the end of the endowment 
period. 


These are additional reasons why Lincoln National Life 
agents know that it pays to 
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The Lincoln National Life 


Insurance Co. 
“Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $485,000,000 in Force 





renner are er TR cee! 


ACACIA 


An Institution—Not a Commercial Company 
Insurance in Force........... Over $250,000,000 
SI ie-0 cits Mia ee it ad Over $20,000,000 

Ideal Agents Month- 
ly Income Contract 


LOW NET COST REAL SERVICE 
Aeacia Mutual Life Association 


WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C. 
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of The MAN we WANT? 


Co-operation 


SXGGQVTB 


There are several splendid opportunities for 
insurance producers who wish to align them- 
selves with a Company known for its CO- 

- OPERATION in Iowa, Minnesota, Missouri, 
Nebraska and South Dakota. 


Interested? Write for openings! 


J.J Shambaugh 


President: 











Des Moines Bit & Annuity C6, 
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a good company! 
Great Northern Life Insurance Company 


Home office : Milwaukee, Wisconsin 
Chicago office: 110 S. Dearborn Street 
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THE HANOVER FIRE INSURANCE COMPANY 
Continuously in business since 1852 
The real strength of an insurance compas 7 is in the conservatism of its 
management, and the ae of HANOVER is an absolute 
assurance of the security of its 
Charles W. Higley, eee 
J. G. Hollman, tary Treasurer 
F. B. Sammons, Asst. Secy. A. E. Gilbert, Asst. Secy. 
Home Office, Hanover Bidg., 34 Pine St., New York 


Montgomery ci Cink. Vice-President 


General Agents Wanted 


Profitable territories now available in Florida, Vir- 
ginia, Kentucky and North Carolina. Write today to 


THE PROVIDENT LIFE AND 
ACCIDENT INSURANCE COMPANY 


of Chattanooga, Tennessee 
Life Accident Health Automobile Accident 














HOW TO PREVENT LAPSES 


A New and Very Effective Illustrated Folder Shows the Hand of Death 
making a Move on a Chess Board. Beneath, it says: 


AGAINST THIS OPPONENT 


YourR ONLy SAFE MOVE Is To 
To ascertain what his only safe move is, the policyholder turns to the second 
page of the folder and reads: 


PAY YOUR PREMIUMS NOW—TODAY! 
This wholesome advice is followed by text tending to _impress upon the 
reader the great importance of keeping his life insurance in force. 
Companies, general agents and brokers will find this 4-page folder of much 
value in. holding business, when sending it out with premium notices and 
upon receiving notice of cancellation. 
PRICES 
Sample COPY, 10 cents 

50 copies..... $2.75 $00 copies. . 20.00 5,000 copies..... - eae 

100 copies..... 5.00 1,000 copies. Sea. 35.00 10,000 copies. ... 265.00 
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PERSONAL 
RESPONSIBILITY 


Charles R. Miller Points Out Duties 
of Agents 








BASES OF COMPETITION EXPLAINED 





Review of Address at White Sulphur 
Springs Meeting Continued 

Part of the address of Charles R. Miller, 
president of the Fidelity and Deposit Company, 
Baltimore, before the joint casualty and surety 
convention at White Sulphur Springs last week, 
was reviewed in THE Spectator of October 6. 
Mr. Miller’s talk created so much discussion 
and awakened such great interest, that it will 
continue to be reviewed in these columns until 
all of the somewhat lengthy speech has been 
covered. After discussing personal responsibil- 
ity of executives, Mr. Miller addressed the 
agents present and said: 


Your profession has certain ethical standards 
and the responsibility is upon you to measure 
up to what these standards require. As a rule, 
there is an equality of rates, and what you have 
sold to your company is your producing capac- 
ity upon an equal basis of competition. That 
producing capacity is your main asset and your 
main value to the company. You spend years 
and large sums of money in developing that pro- 
ducing power. It should be given a fair op- 
portunity to realize upon its efforts and to re- 
ceive the legitimate fruits of its labors. 

What is meant by an equal basis of competi- 
tion? I mean the same rates and the same 
protection sold by all (and this should be made 
more uniform), and last, but by no means the 
least, the same competitive conditions in your 
territory if possible to have them. Beyond this 
we cannot go. Nature has made an uneven dis- 
tribution of talents and no rule of any asso- 
ciation nor mandate of law or official can level 
these. Every man is entitled to a fair field of 
operation and if his producing capacity sur- 
passes others because of the beneficence of 
Nature or hard and long toil, or both, then he 
has the right to ask for the privilege of reap- 
ing the benefits. So you must rise or fall ac- 
cording to your ability to match your mental 
and other gifts with those of your competitor. 

Of what value is business judgment based 
upon years of experience; of what value is a 
superior knowledge of the business acquired 
after years of hard work and study; of what 
value is a reputation for proper conduct, when 
our rates and unethical practices step in and take 
away what they could not get in any other 
way? Has any insurance agent, especially one 
representing a bureau company, the right when 
in competition at the same rates and the same 
coverage to try through a manipulation of rate 
or commission or coverage to get some advan- 
tage over the other fellow? The law frowns 
down on such practices, sound business ethics 
condemn them, and his own self-respect is in 
rebellion against them. No agent ought to sell 
himself to a company because he is a skillful 
evader of standard rates and an expert in get- 
ting a little more protection for his clients than 
is permitted by standard forms and bureau rules. 

Here is where the injection into this condition 
of a deeper and more enlightened sense of per- 
sonal responsibility for the weapons you use 
on the open, fair field of competition would 
help with the cure. Our business is on as high 
and as dignified a plane as any business—insur- 
ance or otherwise. It is highly technical, full 


of pitfalls and hidden dangers which can only 
be avoided or lessened through the exercise of 
unusual judgment and supplemented by years 





of experience and by keeping absolute faith 
with your company. 

My experience is limited largely to surety 
agents, most of whom are insurance agents, 
and that experience tells me that in the main 
they measure up in intelligence, in ability, in 
loyalty and in integrity to the demands of our 
business. You cannot learn the business in a 
day (now I am speaking of the surety phase be- 
cause this is all I know), you cannot establish 
a standing in your community over night, and 
if these are under assault from reckless com- 
netition and unethical practices some solution 
ought to be found and every agent and every 
agency organization ought to feel under some 
obligation to help to remove them. 


What is the corrective, and upon whom rests 
the responsibility to discover it and to put it 
into force? 


There has been just a little too much crimi- 
nation and recrimination between agents and 
companies and between agents’ associations and 
companies’ associations. The sole responsibility 
does not rest upon either—it requires joint ac- 
tion and joint co-operation in order to accom- 
plish proper ethical competitive conditions. 


Joint Meeting 
(Concluded from page 19) 

well managed, President Burras insisted that 
the executives of the companies can get a solu- 
tion if they will bury their jealousies, animosi- 
ties and greeds and refuse to continue to operate 
under present intolerable conditions. These 
conditions, he stated, warrant the scrapping of 
both the casualty and surety rules and a rever- 
sion to the rules obtaining before they were 
thought of. Declaring that the agents have 
honestly endeavored to co-operate with the rules, 
the speaker said: 

We have reached the ‘point where, in our 
opinion, these rules have demonstrated their in- 
sufficiency and their unworkability. Their fail- 
ure cannot be laid at our door. 

Power to enforce company compliance with 
the rules lies in the hands of the executive, con- 
cluded Mr. Burras, and the rules are wrong and 
cannot survive. This speech, made by President 
Burras, provoked the discussion at the separate 
annual meeting of the International Associa- 
tion of Casualty and Surety Underwriters 
which is described elsewhere in this issue. 

The other speakers on the Wednesday pro- 
gram were Lewis A. DeBlois, director of safety 
engineering for the National Bureau of Casu- 
alty and Surety Underwriters, and William b. 
Burrus, sales engineer. The address of Mr. 
DeBlois was fully summarized in THe Specta- 
TOR last week. 

Talking on “Shakespeare—the Salesman,” 
Mr. Burrus dwelt on the selling technique util- 
ized by the poet in Julius Caesar when Mark 
Anthony “sold” the mob the idea that Brutus 
and the other conspirators were not the “hon- 
orable men” he had, at first, proclaimed them. 
The average salesman fails because of fear, said 
the speaker, and this can be overcome by asking 
oneself, at the prospect’s door, “Where am | 
now?” The answer is “outside.” Again: 
“Where will I be if I go in and am thrown 
out?” The answer is “outside.” Once more: 
“Where will I be if I go in and am not thrown 
out?” This time the reply is “inside.” The 
conclusion is inevitable, believes Mr. Burrus. 
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VAN LEAR BLACK RETURNS 
Charge of Elephant Herd Was Outstanding 
Incident of Record Flight 

Van Lear Black, chairman of the board of 
directors of the Fidelity and Deposit Company 
of Maryland, Baltimore, and chairman of the 
board of the Baltimore Sun, returned from 
Europe last week on the Transylvania. Mr. 
Black, it will be recalled, made a record long 
distance flight for a paying passenger from 
Amsterdam to Batavia, Java, and return. The 
flight occupied 27 days of actual flying and he 
and his pilots were en route for 39 days. Mr. 
Black returned to this country with G. J. 
Geysendorfer and J. B. Scholte, his Dutch pilots, 
who have come to inspect the Ford plant at 
Detroit. A welcoming delegation from the 
Aeronautic Chamber of Commerce of the 
United States, headed by Commander Richard 
E. Byrd, met Mr. Black at the pier. 

Mr. Black, commenting on his flight achieve- 
ment, said that it had demonstrated to his satis- 
faction that long-distance flying was a safe 
and practical mode of transportation if the plane 
were sound and those in charge of the naviga- 
tion dependable. The aeroplane in which Mr. 
Black made his:record flight was equipped with 
two rest chairs in which two men could sleep, 
while the third handled the joystick. There was 
no cooking done in the machine en route, ther- 
mos bottles being used to carry hot liquids. 

The highlight of the flight, said Mr. Black, 
was an incident that occurred when he and his 
pilots were taking off on the outward flight 
from Burma. Just as the machine began to 
leave the ground, a herd of elephants that had 
been watching it from the edge of a nearby 
teak forest, charged and the leaders of the herd 
only missed the. plane by a few feet. 


CONTINENTAL CASUALTY GATHERING 
Three-Day Sessions in Chicago Last Week 
Cuicaco, Itt:, October 12.—Agents and field 
representatives of the Continental Casualty-As- 
surance Company of Chicago held a three-day 
convention here last week in the Stevens Hotel. 
A feature of the meeting was the announcement 
of the entrance of the Continental Assurance 
Company into the juvenile insurance field. 

The policies were described by L. L. Johnson, 
assistant vice-president of the two companies. 
They contain the payor indemnity feature and 
reach full benefits when the child reaches age 
five, starting at $100 under age six months, 
then advancing from $200 at age one, $200 
yearly until the face of the policies, or $1000 
is reached at age five. They are to be written 
in continuous premium endowment at age 85, 
twenty-payment endowment at 85, 20, 25 and 35 
endowments issued at all ages just like corre- 
sponding adult policies and terminal endow- 
ments, maturing from ages 16 to 21. 

H. A. Behrens, vice-president and general 
manager of the companies, was the final speaker 
and outlined the advantages of representing a 
multiple line group of companies which is able 
to write all forms of protection. He pointed 
out that there are only two other companies 
offering complete multiple line protection. 
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Security— 


When the Mutual Benefit was or- 
ganized in 1845 there were only a 
few Life Insurance Companies in 
the United States. Through the 
Wars, Panics and Epidemics of all 
these years, it has always stood 
safe and secure as a foremost 
disciple of Pure Life Insurance. 


THE 


Newark, New Jersey 
Organized 1845 











Mutual Benefit Life Insurance Co. 











SOUTHERN LIFE AND HEALTH INS. CO. 


*‘Oldest and Best’ 


Has openings for good debit men and business 
producers. 


P. O. BOX 884 














An Ideal We are licensed 
° in the following 
Policy twenty-five states and 
SPECIMEN RATE AT have top contracts 
AGE 35 PER $1,000.00 available in many dis- 
tricts. 
Alabama Kentueky 
172 | = 
Carlifornia Nebraska 
Colorado New Mexice 
— mo 
With Paid-Up and Ex- a Penmapioanta 
ee tnenesnce bor Indiana Tomeees 
ues. Also Optional Cash i realy 
Benefit at Age 70. —<— 

















For full particulars address 


AGENCY DEPARTMENT 


National Life Association 


Heme Offiee: Des Moines, lowa 




















BIRMINGHAM, ALA. 











ROYAL UNION LIFE INSURANCE COMPANY 


DES MOINES, IOWA 


POLICIES FOR EACH MEMBER OF THE. FAMILY 


Every man, women and child is a pros- 
pect for Royal Union service. 


Our salesmen, placing policies with the 
youngsters between ages one day old 
up to ten, are finding their respective 
communities 100% prospect fields. 


Royal Union children contracts go into 
full benefit automatically at age 5 with 
Waiver of Premium benefit ‘on the life 
of the father! 


ROYAL UNION LIFE INSURANCE CO. 


Des Moines, Iowa 


A. C. TUCKER, President 
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Field Annuals 


and 


Insurance Directories 


for 


*Greater New York Tennessee 
+New York State North Carolina 
New Jersey South Carolina 
Kentucky Virginia 
Texas 


*City and Suburban. 
tExclusive of Greater New York. 





Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. 
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Acquisition Costs 
(Concluded from page 3) 

meeting with the Agents Association because 
of the statements in the address of President 
Burras at the joint session yesterday ; therefore, 
I refuse in future to attend a joint session with 
the National Association. If this Association 
does not see fit to sever the joint convention, 
then the Travelers will not attend. 


Norman R. Moray, Hartford Accident, ad- 
vanced the opinion that no business was done be- 
tween the two Associations or at the annual 
sessions of the International Association, and 
he was sure that business transactions could be 
handled more effectively through the regular 
channels. In disparaging the’ annual meetings, 
he also argued that there were too many prizes 
given out—everybody on the golf course seemed 
to get prizes—and that everything tended to in- 
crease the expenses to the companies, which 
were saddled with thousands of dollars by the 
trips of the executive to the conventions. [n 
fact, golf prizes are offered by the respective 
companies, each prize presented being given by 
some company to the officer of another company, 
thus making a swapping arrangement. 

President E. A. St. John, of the International 
Association, in reply, said that he believed in 
the two Associations getting together, whether 
there is business transacted or not, as the meet- 
ing of competitors, getting together socially, 
tended to maintain co-operation and good fel- 


lowship. 
Jesse S. Phillips, Great American Indemnity, 


advanced the thought that: 


As to the prizes, these can be easily given by 
the officers personally, as happens in several 
cases now, and not by the companies, and I con- 
sider the subject of prizes a trifling matter to 
discuss. I did not agree with Mr. Burras, the 
president of the Agents Association, in his talk 
yesterday, that casualty acquisition rules are a 
failure, even though we might think that the 
workings of the fidelity and surety acquisition 
rules are not satisfactory. Mr. Burras being 
aggravated by the situation at Chicago, may 
have spoken further than he intended. I think, 
altogether, that there is considerable evil for 
executives to discuss whenever at the annual 
meetings of these two associations. I am in 
favor of the joint arrangement between us, giv- 
ing us the opportunity to discuss matters with 
the agents. Notwithstanding the unwarranted 
talk of President Burras, as criticized by Mr. 
Brosmith, I think it well to continue these meet- 
ing with the agents—playing together and dis- 
cussing problems we both have a mutual inter- 
est in. 


A Duncan Reid, president of the Globe In- 


demnity, said: 
I agree that at the joint convention on Wed- 
nesday, the remarks of President Burras were 
not in good taste, nevertheless I hope to see 
these gatherings of a joint nature continued, and 
perhaps this incident will serve as a reason for 
more consideration in our mutual dealings in the 
future, between the companies’ and agents’ or- 
ganizations. Perhaps the prize giving has been 
going on a little too extravagantly but we can 
easily reform that situation. ; 
President St. John, speaking further, said: 
I cannot help feeling that the general. agents 
had a reasonable complaint when the commis- 
sions of 30 per cent, received by several agents 
in Chicago, make the acquisition cost higher 
than the aim to keep the gross acquisition cost 
at 30 per cent. It would be, in my opinion, a 
very grave mistake, if the officers do not want 
later meetings with the field representations. 


In New York, and other places, the attempt to 
keep down acquisition expense seems to be 
working favorably. On the other hand, there 
seems to be no reason why the Chicago agents 
should not work together and keep brokerage 
expenses down. These errors cannot all be cor- 
rected by the agents, whereas the companies 
have the power to correct evils. I am for con- 
ducting the joint sessions, and also to make a 
real effort to correct these evils. 

Charles R. Miller, president of the Fidelity 
and Deposit, said, substantially: 


I do not think it was a proper thing for Mr. 
Burras to bring up this question of acquisition 
expenses to be considered by this Association. 
I think there should be a resolution that the 
remarks of Mr. Burras be withdrawn, because 
this was not the proper place to bring this sub- 
ject up, but it should be considered through the 
proper channels. I am in favor of meetings 
in conjunction with the agents, and I hope that 
the mistake will not be made of interfering 
with the esprit de corps that has existed between 
the two associations. In my opinion the Inter- 
national Association has not the power to con- 
sider acquisition expense, nor should the Agents’ 
Association bring this complaint to us for con- 
sideration. 

Mr. Miller further advanced the thought that: 

The discussion of the operation of the 
acquisition rules by either of the two associa- 
tions, should not have been brought up by 
President Burras and we should inform the 
National Association that there is no ground 
for consideration of this matter in this conven- 
tion. 

However, Mr. Miller later announced that 
he decided to withdraw the foregoing, which he 
had offered in the shape of a motion, after Mr. 
Moray and others had stated that one of the 
functions of the International Association was 
to discuss all matters connected with the proper 
conduct of the business. 

Mr. Phillips also thought that it is all right 
at the conventions to discuss matters of busi- 
ness, including acquisition expense, as well as 
to come together to maintain organization and 
for social purposes. 

Mr. Burns stated that the objection of the 
executives to the incident brought up by Presi- 


dent Burras, was not against discussing the 
question of acquisition expense, but the manner 
and language in which the matter was brought 
up by Mr. Burras, and to this the meeting had 
made its protest, and this he thought ought now 
to close the incident. Such complaints by agents 
would always receive the attention of the com- 
panies, through the proper channels. 


EXPLAINS ASSOCIATION ACTIVITIES 
F. Robertson Jones Reports to Casualty 
and Surety Underwriters 
In his report as secretary of the International 
Association of Casualty and Surety Under- 
writers, made before the annual meeting of that 
body at Wihte Sulphur Springs, W. Va., last 
week, F. Robertson Jones pointed out that the 
organization now has 55 company members, 
one bureau member, five individual members 
and two honorary members. Mr. Jones re- 
viewed the situation with regard to the ruling 
of the Commissioner of Internal Revenue, dis- 
allowing certain deductions from gross com- 
pany income under the Federal Revenue Act 
of 1921 and said that progress was being made 

in the companies’ case in this particular. 

Secretary Jones also dealt with tax increases 
in some States, the Kansas commission to cod- 
ify and revise legislation covering insurance 
there, and the educational campaign of the com- 
panies as regards compulsory automobile lia- 
bility insurance. Explaining that the Work- 
men’s Compensation Publicity Bureau now had 
this matter in hand, with the committee of nine 
as an advisory board, Mr. Jones said: 

“The results of the Bureau’s activities must 
be, I believe, so far considered satisfactory for 
not one bill of the type of the Massachusetts 
law was enacted this year in any of' the States, 
although the situation in a number of the States 
was extremely critical.” In addition to the 
mentioned topics, the work of the committee 
on blanks was reviewed by Mr. Jones. 
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Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 
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Examinations Valuations 
50 BROAD STREET NEW YORK 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 
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MILES M. DAWSON & SON 


CONSULTING 
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Bar Building, 36 W. 44th St. 
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E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 


H. J. WERDER 

Translations 

from English, German, French, Spanish, Italian, 

Dutch, Danish and Norwegian into German and 
English. 
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Woodward, Fondiller and Ryan 
Consulting Actuaries 


Actuarial Service in all branches of Insurance and for Pension 
Funds—Examinations and Appraisals—Statistical Service and 
Installations—Companies and Associations managed under 
contract—Office Systems and Reorganizations—Insurance Ac- 
counting and Auditing. 


75 Fulton Street New York 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 








F. M. SPEAKMAN, C. P. A. 











CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 
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DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
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JAMES H. WASHBURN, F. A. I. A. 


CONSULTING ACTUARY 
LIPS :INSURANCE—Ordi . Intermediate, Croup, 
Industrial and 1 Classes 


WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Trepical and 
Semi-Trepical Business 
Cable Address: Gertract, New Yerk 


ROADWAY NEW YORK CITY 
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Consulting Actuaries 
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L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 


THE GERMAN OFFICES 1926 
LIFE TABLES 


An English edition of The German 
Offices 1926 Life Tables, prepared by 
the Association of German Life As- 
surance Companies, has been issued 
by the German Society for Insurance 
Science. The contents of the 1926 
Life Tables are shown by the follow- 
ing chapter headings: 


I. Introduction. 
II. The Construction of New Mortality 
Tables by the Association of German 
Life Assurance Companies. 
III. Aggregate and Select Tables. Their 
Nature and Their Value in Practice. 
IV. Arrangement of the Tabulated Func- 
tions for the Final Life Tables. 
V. Exposed to Risk and Deaths for Every 
Entry Age and Duration. 
VI. The Aggregate Life Table. Elementary 
and Monetary Functions 4 Per Cent. 
VII. The Select Life Table. Elementary and 
Monetary Functions 4 Per Cent. 


The German Offices 1926 Life Tables 
may be obtained through Tbe Specta- 
tor Company at $8 per copy. Actuar- 
ies and the actuarial departments of 
life insurance companies will doubtless 
desire to add this publication to their 
insurance libraries. 
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HAIGHT, DAVIS & HAIGHT, Ine. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Denver Des Moines 


Omaha 


E. H. BURKE & COMPANY 
INSURANCE COUNSELORS AND ACTUARIES 


205-212 Old Colony Building 37 W. Van Buren Street 
Phone Harrison 2805 

Chicago, Illinois 
Our services are available for all kinds of actuarial work and 
insurance counsel. Annual statements prepared on short notice, 
rate books compiled or revised, policy forms constructed, ac- 
counting systems advised or installed. 








GEORGE B. BUCK 
ACTUARY 


Ss ializin in Employee's 
Benefit ona Pension Funds 


25 SPRUCE ST. NEW YORK 





HENRY R. CORBETT 
ACTUARY 


Specialty—Pension Funds 
and Employee’s Benefits. 


175 W. JACKSON BLVD. CHICAGO 

















A NEW BOOK!! 


Liability of Automobile Users 


for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 

PRICES 


Single copy, 50 cents 
12 copies.... 4.80 50copies. 16.25 
a ss os 
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INDUSTRIAL ACCIDENTS 





Wisconsin Employers Reported 24,583, 


Including Disease Cases 





21,722 COMPENSATION CLAIMS 





Indemnity Totaled $3,596,607—Medical 
Expense Was $1,146,441 

Mapison, Wis., October 10.—Wisconsin em- 
ployers reported 24,583 accidents and occupa- 
tional disease cases to the industrial commis- 
sion during the fiscal year ending June 30, un- 
der the law requiring employers. to make a re- 
port of all cases of injury involving more than 
seven calendar days’ time loss or resulting in 
any permanent partial disability or death. 

The commission announced that it has closed 
its records in 21,722 compensation cases during 
the year and otherwise disposed of 3827 cases 
which were found non-compensable under the 
compensation provisions. The indemnity for 
wage loss paid in compensable cases amounted 
to $3,596,607 and the medical expense amounted 
to $1,146,441. The average indemnity amounted 
to 166 per case and the average medical ex- 
pense amounted to $53 per case. Of total bene- 
fits covering indemnity and medical expense the 
indemnity amounts to 75 per cent and the med- 
ical expense to 25 per cent of the total com- 
pensation benefits paid. 

The commission ruled on a number of im- 
portant questions dealing with the compensa- 
tion law in the case of Eugene Volz against the 
Boynton Cab Company of Milwaukee, a case 
just decided. 

One question was whether medical treatment 
rendered as compensation and accepted as such 
by the employee would affect an affirmative 
election to settle under compensation provisions. 
And if after 10 days of such medical treat- 
ment the employee accept $25 from a third 
party allegedly at fault in the accident and gives 
such third party a release from supposed lia- 
bility, is the employer, in this case the Boynton 
Cab Company, and its insurance carrier relieved 
from further liability under compensation pro- 
visions ? 

The commission found that the man had not 
just passively accepted medical treatment, but 
that he had considered such medical treatment 
as a benefit due him under compensation pro- 
visions. 


CAUSES OF EMBEZZLEMENT 
W. L. Barnhart Addresses American Elec- 
tric Railway Association 
W. L. Barnhart, director of publicity for the 
National Surety Company, addressed the Amer- 
ican Electric Railway Association in Cleveland, 
Ohio, last week and reviewed the causes and 
effect of crime on business and industry as well 
as on insurance. Dealing with the question of 
embezzlements, Mr. Barnhart said that the 
causes of embezzlement were as follows: 


1. Speculation and Gambling.—Probably 60 
per cent to 70 per cent of all embezzlers have 
lost most of their stealings through gambling 
on the stock market, through bucket shops or by 
playing the races. 

2. High Cost of Fast Living and Fast 
Women. —High life as practiced these days in 
the large cities is an expensive process, Ex- 


pensive liquor, high night club charges, specu- 
lators’ prices on seats for popular shows, etc., 
have been a factor in many a defalcation. The 
gold digger type of women has seemed to be- 
come more numerous and more insistent in her 
demands for jewels, fur coats and all the things 
that take money to buy. And seldom does she 
seem to care how her victim gets the money 
to satisfy her whims just so she gets it. 

3. Liquor and Drugs.—Those who investi- 
gate our claims tell me that there is no ques- 
tion that high cost and poor quality of liquor 
and the growth of the drug habit have had a 
great deal to do with increases in crime to-day. 

4. “Keeping Up With the Joneses.’—Extray- 
agant living is unquestionably responsible for a 
great deal of embezzlement and crime to-day. 
Installment sales and long retail credits have 
made it so easy for the average American fam- 
ily to live beyond its income and the spirit of 

“Keeping Up With the Joneses” is in the air. 
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Insurance Brokers 
Profit By Our 
National Advertising 


In leading newspapers all over the United States 
| and Canada, Credit Insurance is advertised, week 
in and week out, to thousands of Manufacturers 


and Jobbers. 


American Credit Insurance 


is growing so rapidly year after year—and why it 
is to the advantage of the general broker to co- 
operate in the writing of our policies. 
ought to investigate the great protective service we 
render to our many policy-holders; safeguarding 
their resources absolutely against bad debt losses, 
providing them with efficient collection facilities, 


etc. 


5. Finally, and the factor responsible for the 
least of all our embezzlement crime, but still in 
many cases a very potent factor, is ‘actual fam- 
ily needs. 


Massachusetts Casualty Writing Accident 
and Health 

The Massachusetts Casualty Insurance Com- 
pany of 161 Devonshire street, Boston, has just 
sent out announcement of the fact that it is 
now writing health and accident insurance. The 
announcement, signed by President E. P. Rowe, 
Vice-President H. S. Rowe and Secretary F. 
S. Moore, includes a statement of the fact th-t 
the company has received its charter in Massa- 
chusetts and draws the attention of agents and 
field men to the service it can render them -in 
the handling of business. 














This is one reason why } 


Maybe you 


General Insurance Brokers, \ook into the sell- 
ing possibilities of American Credit Insurance. 
While our regular agents are necessarily trained 
credit insurance specialists, still we have a plan by 
which you can co-operate with us to your definite 
profit. Check up and see if your present clients are 
protected by Credit Insurance. Then get the full 
details of our interesting proposition by writing 
or phoning any of our offices. 


C The AMERICAN 


CREDIT~ INDEMNITY Co. 


OF NEW YORK J. F.M° FADDEN. presipent 


Offices in all leading Cities 


New York, St.Louis, Chicago, Cleveland, 
San Francisco, Philadelphia, Baltimore, 
Detroit, Atlanta, Milwaukee, Etc. 


In Canada—Toronto, Montreal, Etc. 


Boston, 
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Our Agents Have 


eaq@mmian 4 Wider Field— 
eran mt, An Increased Opportunity Because We Have 
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mn, ~= Age Limits from 0 to 60. 

: i: Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 












































a Og gE Bi ly Premium plan. 
0. G L. BUILDING Participating and Non-Participating Policies. 
Same Rates for Males and Females. 
Double Indemnity and Monthly Disability Income features for | bs Prordinny: 
Males and Females alike. . ADAMS ST. 
Standard and Substandard Risk Contracts, i. e. less work for nothing. ¢/ Continental 5 Chicago pe 
[| Commercial | > Stoc QO] = 
We have openings in Ala., Ark., Dela., D.C., Fla., Ga., [ll., la., | _Nar'l. Bk._|F{_ Exchange > g 8 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 7 «QUINCY ST. * 19° 
Old | Fed- Illinois 418 2 
Colonyf eral | m . 
THE OLD COLONY LIFE INSURANCE COMPANY = >i.) Mechunw 
B. R. NUESKE, President abit Board 
The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through [aoe Trade | 











Quincy and Wells Street, right in the heart of Chicago’s Financial District. 




















Are You Still A Sub Agent? THE DIRECT AGENCY SYSTEM A SUCCESS 
Ambitious and Successful Men and ONE HUNDRED MILLIONS IN FORCE 


f Build, O d ' 
Women prefer to Build, Own an THE COLUMBUS MUTUAL LIFE INSURANCE CO. 


Manage a business for themselves 


WHY NOT BECOME A GENER AL AGENT? The Third Ohio Company to Reach the Hundred Million Mark 


It took the first company thirty (30) years and the 


Our plan provides an agreement for build- second company twenty-eight (28) years to accomplish 


ing, ownership and management of success- what The Columbus Mutual has accomplished in 

ful General Agencies in the states of nineteen and a half (19/2) years. 

ARKANSAS, LOUISIANA, TEXAS and Our business has all been written direct 
A through our own agents. THE COLUMBUS 

OKLAHOM MUTUAL HAS PASSED IN VOLUME FIFTY- 


ae . : SIX (56) COMPANIES ITS OWN AGE OR OLDER 
Your communication will be treated with and only one younger company has more business in 
confidence force which did not combine with or reinsure other 


companies. 
IRA F. ARCHER “TWO HUNDRED MILLION IN ’32” 
Superintendent of Agencies 


HELP WRITE THE SECOND HUNDRED MILLION 
LOUISIANA STATE LIFE 
INSURANCE COMPANY The Columbus Mutual Life Insurance Co. 


Shreveport, La. C. W. BRANDON, Pres. D. E. BALL, Vice-Pres. & Sec’y. 
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CASUALTY, SURETY AND 
MISCELLANEOUS INSURANCE 
MONTHLY BULLETIN 


THE SPECTATOR COMPANY 


RESEARCH BUREAU OF INSURANCE 

















Also issued as a part of The Insurance Year Book Service, which includes the privilege 
of obtaining special reports during the year 





THE RANKING TEN IN CASUALTY, SURETY AND MISCELLANEOUS LINES—1926 


Below will be found a table showing the ten 
leading stock insurance companies in the 
various casualty, surety and miscellaneous lines, 
ranked as to written premium volume, together 
with their rank in total premium volume from 
the entire list of stock, casualty, surety and 
miscellaneous insurance companies. The last 
four lines show the percentage which the total 
premium income of the ten leading companies 


bears to the total premium income of all stock, 
surety, and miscellaneous insurance 
companies in the particular lines as shown in 
The Insurance Year Book, Casualty, Surety 
and Miscellaneous Volumes. This tabulation 
reveals that in two of the lines the ten leading 
companies wrote over 94 per cent of the total 
business written, while in two other lines the 
ranking ten companies wrote over 70 per cent 


casualty, 


and in all lines except three the ten leading 
companies wrote over 50 per cent of the total 
business written. The comparison of these per- 
centages in 1926 with past years indicates that 
in spite of the fact that each year witnesses the 
organization of many new casualty, surety and 
miscellaneous insurance companies, the recog- 
nized leaders still continue ‘to write the lion’s 
share of the business. 
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Travelers Indemnity, Harttord.................- ORS ere Wisden’ rei ts | Jee 5 1 2 5 1 1 1 18 
Travelers Insurance, Hartford................++se00s 1 | 1 i 1 1 a bade 1 
Union Automobile, Los Angeles............-+2e00++: wees ae oe ad 7 ie 61 
United States Fidelity and Guaranty, Baltimore....... sere 4 3 4 4 2 7 4 3 4 3 2 
Was nm Fidelity National, Chicago.............. 8 ee + sat ad ar ene 41 
Zurich General Accident and Liability, Zurich......... Suae 10 8 19 
Percentage, premiums of ten leaders to total, 1926*....; 37.5 73.6 45.2 52.5 60.6 59.8 77.6 67.1 50.3 58.5 99.2 94.0 53.7 54.3 66.4 | {37.9 
Percentage, premiums of ten leaders to total, 1925*....| 30.4 73.1 41.2 50.2 64.6 65.4 79.0 69.6 54.2 50.5 95.1 92.9 54.7 53.9 65.9 | 738.2 
Percentage, premiums of ten leaders to total, 1924*....| 29.0 70.5 36.6 50.2 62.0 66.8 79.4 71.9 54.7 59.9 94.8 93.0 54.8 53.2 67.1 Os 
Percentage, premiums of ten leaders to total, 1923*....| 34.5 77.1 53.6 52.6 67.1 67.1 80.5 76.3 57.6 66.7 96.4 97.8 50.4 56.6 65.8 43. 
' 
*The total accident premium figures incl udes the health premiums of companies which do not segregate these items. {The total of all companies includes business of certain companies which do not segregate 


heir premium volume in the individual line. 5 Form erly the New York Plate Glass Insurance Company. 
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AMERICAN MINE OWNERS CASUALTY 
CORPORATION 
Huntingdon, Penna. 
Formed After Metropolitan Casualty’s 
Withdrawal 

The American Mine Owners Casualty Cor- 
poration, Huntingdon, Penna., has been organ- 
ized by insurance interests and will take over 
the entire organiaztion that has handled the coal 
mine department of the Metropolitan Casualty 
Insurance Company of New York. The new 
company, which starts with a capital of $200,- 
000 and a surplus of $100,000, was organized 
under the laws of Pennsylvania as a stock com- 
pany and came as a result of the withdrawal of 
the Metropolitan Casualty from the coal mine 
workmen’s compensation business. It began 
business on October 1. 

Evan I. Reese, who has been connected with 
General Manager Carl M. Hansen of the Gen- 
eral Reinsurance Corporation for the past eleven 
years, has been made president of the American 
Mine Owners Casualty Corporation, and H. M. 
Rose has been elected vice-president. Mr. 
Rose was with Mr. Hansen for fifteen years in 
various insurance enterprises. 

The new company will be operated on the 
agency plan and has applied for admittance into 
Illinois, Kentucky, Indiana, Alabama, Virginia, 
and Tennessee. Liability in excess of the firs! 
$25,000 in any one accident has been insured 
in the General Reinsurance Corporation, thus 
covering against excess and catastrophe losses. 

BANKERS INDEMNITY INSURANCE 

COMPANY 
Newark, N. J. 

$500,000 Capital Increase Authorized 

Directors of the Bankers Indemnity Insur- 
ance Company of Newark, N. J., have author- 
ized an increase in the company’s capital stock 
from $500,000 to $1,000,000. The authority for 
this move was granted to the directors at a 
meeting of the stockholders last April. 

Stockholders of record, October 5, will be 
entitled to subscribe share for share for 100,- 
000 shares, $5 par, offered at $12.50, so that 
completion of the issue will increase the sur- 


plus $750,000. 


FRATERNAL PROTECTIVE INSURANCE 
COMPANY 
Boston, Mass. 

Will Reinsure Business of Association 

The Fraternal Protective Insurance Company 
of Boston, Mass., has been authorized to incor- 
porate under Massachusetts laws by the insur- 
ance department of that State for the purpose 
of writing personal accident and health insur- 
ance. 

The company will have a paid-in capital stock 
of $100,000 with a par value of $100 per share. 
The new company will reinsure the business of 
the Fraternal Protective Association, Inc., of 
Boston. 


Officers of the Fraternal Protective Insurance 
Company are: Henry M. Billings, Tewksbury, 
Mass., president; C. Arthur Peck, Malden, first 
vice-president; Arthur G. Carver, Auburndale, 
second vice-president; Roger Billings, Win- 
chester, secretary; Charles M. Nelson, Swamp- 
scott, treasurer; Phillip F. Nelson, Swamp- 
scott. 


FLORIDA LIFE AND ACCIDENT INSUR- 
ANCE COMPANY 
Miami, Fla. 
Placed in Receiver’s Hands 

Although its license from the Florida Insur- 
ance Department was received as short a time 
ago as February, 1926, the Florida Life and 
Accident Insurance Company of Miami is al- 
ready in the hands of a receiver. Johnson H. 
Pace has been named receiver. 

Following the Miami hurricane the company 
changed its business from accident to industrial 
life, accident and health. Its funds were in- 
vested principally in first mortgages on im- 
proved real estate in the vicinity of Miami. Ad- 
mitted assets at the end of last year were $109 - 
089. The company was capitalized at $100,000. 


ILLINOIS MUTUAL CASUALTY 
COMPANY 
Peoria, III. 
Takes Over Prairie State Casualty 
The Illinois Mutual Casualty Company of 
Peoria, Ill., has taken over the Prairie State 
Casualty Insurance Company of Freeport, IIl., 
which was organized in 1916. Its last annual 
statement showed assets of $8282, liabilities of 
$2915, income of $27,742 and disbursements of 
28,061. It operated solely in Illinois. 


MIDLAND CASUALTY COMPANY 
Milwaukee, Wis. 
Company Will Not Reinsure ‘ 


Although negotiations have been carried on 
for over a year with a view to reinsuring the 
Midland Casualty Company of Milwaukee, Wis., 
in the American Bankers Insurance Compasiv 
of Jacksonville, Ill., the proposed contract has 
now been definitely and permanently abandoned 
according to an announcement from H. O. 
Maxwell, secretary and manager of the Mid- 
land. 

In December, 1925, control of the Midlard 
Casualty was purchased by the American Bank- 
ers and the suggestion that the Midland be re- 
insured by the latter company was referred to 
the Wisconsin Insurance Department for con- 
sideration. The department was strongly in 
favor of the Midland retaining its status and 
the company, in view of this preference, will act 
accordingly. 

Mr. Maxwell has stated that the company wi'l 
continue to write business under the same stand- 
ards of service to agents and policyholders as 
formerly and that there will be no change in 
the executive personnel. 
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As of December 31, 1926, the Midland Cas- 
ualty had assets of $216,910, and a net surplus 
of $31,132. The premium income amounted to 
$277,807. 

The officers of the Midland Casualty are C. 
Y. Rowe, president; Orlaf Anderson, vice- 
president and treasurer; H. O. Maxwell, secre- 
tary and general manager. 


NATIONAL UNION INDEMNITY 
COMPANY 
Pittsburgh, Penna. 
Capital Increase Expected 
The National Union Indemnity Company of 
Pittsburgh, Penna., is expected to follow the 
move of its running mate, the National Union 
Fire, in increasing its capital in the near fu- 
ture. No decision as to the date and amount 
of the increase has yet been reached, howeve:. 


STANDARD ACCIDENT INSURANCE 
COMPANY 
Detroit, Mich. 
Contemplate Full Coverage Arrangement 

A bulletin sent out to agents of the Standard 
Accident Insurance Company of Detroit, Mich., 
by Vice-President E. J. Scofield, hints at fu- 
ture provision for full coverage facilities for 
automobile lines. Whether this will be acconi- 
plished through affiliation of the Standard Ac- 
cident with some existing company writing fire 
and theft on automobiles or by the formation of 
a running mate to operate as a regular fire and 
marine insurance company, is still a matter of 
conjecture. 

The bulletin comments on suggestions from 
agents from time to time to the effect that fu!l 
coverage facilities would prove beneficial and 
states that the company is willing and anxious 
at this time to consider the issuance of a joint 
policy granting full coverage for automobiles ii 
the demand and the necessity on the part of its 
agents is sufficiently emphatic to warrant that 
action. The bulletin then proceeds to ask the 
agents if they would prefer the Standard Acc:- 
dent to make arrangements with an existing 
fire insurance company or to organize a fire 
insurance company as a running mate for the 
express. purpose of granting the coverage 


- named. 


The Kokomo Life and Accident Insurance 
Company of Kokomo, Indiana, has filed 
an amendment to its charter, changing the 
name of the company to the American Na- 
tional Assurance Company. 


Maryland Casualty Representation 

E. B. McConnell, of E. B. McConnell & 
Co., surety general agents for the Maryland 
Casualty Insurance Company of Baltimore 
in Greater New York, has been made resi- 
dent vice-president and manager following 
his company’s resignation from this repre- 
sentation. 
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GENERAL ACCIDENT, FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 
Perth, Scotland 
Examination by the New York Insurance 
Department of the United States 
Branch, as of December 31, 1926, 
Presented Here in Part 
HIstTory 

The United States Branch of above corpora- 
tion commenced business in the United States 
in March, 1988, under a certificate of authority 
granted by the Superintendent of Insurance of 
the State of New York. 

On December 31, 1926, bonds to the par value 
of $10,097,800.00, stocks par value $511,150.00, 
real estate deeds to the book value of $956,- 
203.97 and uninvested cash of $9166.16 were on 
deposit under the terms of a ‘trust deed executed 
March 27, 1899, with amendments thereto, narm- 
ing the Girard Trust Company of Philadelphia, 
Penna., as the United States Trustee and pro- 
viding for the holding of such deposits for the 
benefits of all policyholders in the United 
States. 

The United States manager is Frederick 
Richardson, and the head office in the United 
States is located at Fourth and Walnut streets, 
Philadelphia, Penna. 

Under a stipulation filed with this depart- 
ment, the corporation has agreed to limit its 
business in the United States to accident, health, 
liability, compensation, burglary, theft, plate 
glass, steam boiler, automobile, teams and air- 
craft insurance. The minimum capita! required 
therefor under the provisions of Section 2B 0: 
the insurance law is $500,000.00 carried as capi- 
tal in this report. 

However, the corporation discontinued writ- 
ing steam boiler business in the State of New 
York in 1926 and is accordingly authorized at 
this date to write in this State the lines of bus:- 
ness above mentioned with the exception of 
steam boiler insurance. 

The net premiums written by the United 
States Branch of this corporation since ad- 
mission amounted to $127,555,033.75 to Decem- 
ber 31, 1926, and the net losses paid amounted to 
$58,458,881.63. 

Since the last examination of the United 
States Branch the following remittances have 
been made to the home office: 

Securities delivered to home office: 





British National War bonds. . $243,520 
Gaflac Securities Co. stock. 248,200 
British War stock........... 92,150 
Potomac Ins. Co. stock: 
RI a sess aks cy aaictnin alg ane ae $300,000 
PN saa core eun cee cha sess nary 369,975 
aula pits eed cateinda Ax ene 3 $669,975 
Less stock es from home office in 1923. 129,565 pen 
ace, aan 
Total securities delivered to home office..............- 1,124,280 
Cambie. avis crane aap er sunetae cess snes seed camaware 100,687 
WORN ss AG es ah hab i ae haieec te eedeead $1,224,967 
Deduct net balance of miscellaneous payments, collec- 
tions and other transactions: 
ME 5 o's acess icelne coh ahaes «eh brews $11,221 
SRN O Biish oats k sivocwenvas acecued ees 9,404 
———_ 1,816 
~~ remittances to home office Jan. 1, 1923 to Dec. 31, 
iad SR ee Seer a ne SEE ie eR: 1,223,150 
Remittances MIGURIE TEED. ccc sieved eect satis $363,817 
Remittances made in 1924................. 195,889 
Remittances mace in 1925...............-- 300,000 
Remittances made in 1926................. 363, 
$1,223,150 


To December 31, 1926, the total remittances 
received from the home office since entering the 


United States amounted to $3,999,965.85 includ- 
ing the return made in 1923 of Potomac Insur- 
ance Company stock amounting to $129,565.01, 
no remittances having been received since that 
year. To above date remittances to the home 
office aggregated $2,995,798.56. 


ASSETS 


Real Estate.—The real estate owned Decein- 
ber 31, 1926, consisted of adjoining lots and 
buildings located on the southwest corner of 
Fourth and Walnut streets, Philadelphia, Penna. 

An appraisal made for this department under 
report dated July 27, 1927, fixes the market 
value of the first piece of property at $200,- 
000.00. 

The excess of market value over book vaiue 
amounts to $43,796.03 and has been carried in 
the foregoing financial statement as a non- 
ledger asset. 

Bonds and Stocks.—The following schedule 
shows the class of securities making up the in- 
vestment in bonds and stocks: 








Book Par Market 
Bonds Value Value Value 
U. S. Government........ $3,665,033 $3,707,400 $3,758,229 
Foreign Government...... 318,825 330,000 343,360 
Federal Land Banks. ... .. 428,000 425,000 427,000 
State, County & Municipal. 1,973,214 1,976,300 2,001,230 
| ee 26,325 3,480,000 3,513,410 
Public Utilities........... "380, 945 978,000 389,490 
Miscellaneous. ........... 661,261 676,000 688,410 
$10,753,604 $10,972,700 $11,121,129 
Stocks 
I 8s Son ccanncets $202,320 $200,000 $213,000 
Insurance Company....... 389,098 190,775 606,061 
Miscellaneous. ........... 128,437 120,375 135,212 
Total stocks......... $720,306 $511,150 $904,274 





Total bonas and stocks.... $11,473,960 $11,483,850 $12,079,403 


Cash.—A petty cash fund of $5000.00 is main- 
tained at the corporation’s office and was veri- 
fied from the records, substantiated by subse- 
quent count. 

Checks received too late for deposit and 
checks dated in 1926 in transit on December 3], 
1926, were verified through correspondence and 
subsequent deposits. Cash and checks at brancn 
offices were substantiated by reports showing 
deposits thereof. These items together with 
uncanceled postage stamps, amounted to $142,- 
340.06 and were reported as cash in office. 

Cash on deposit December 31, 1926, in banks 
and trust companies drawing interest at 2 per 
cent, amounted to $624,563.16. Cash so de- 
posited, not on interest, amounted to $14,134.66. 

Premiums in Course of Collection—The net 
balance of outstanding premiums reported by 
the corporation in its annual statement, as vi 
December 31, 1926, was $3,467,160.07, made 119 
as follows: 


Premiums unpaid on policies effective— 
October 1, 1926 or after.............---- $3,827,712 


Prior to Cetober 1, 1926. ..............-- 306,435 
————— $4, 134, 148 
Suspense debits— 
Entered October 1, 1926 or after.. .. $17,355 
Entere prior to uctober a 34,668 
——— ee 
Premiums due on reinsurance written— 
Catia F,, SOU Oe GIs oo kes oda cn seni sc carmen 3,312 
$4,189,485 
Deduct— 
Return premiums unpaid.............---- $587,772 
Premiums due on rzinsurance ceded....... 21,890 
Suspense Creuits: 
Entered Oct. 1, 1926 or atter.......---. 54,626 
Entered prior to Oct. Ee ocac<cees 68,037 
WE GR Svc 35 aes Socccticc spice $722,325 
Net balance outstanding premiums............... $3,467,160 


While the net premiums written annually 
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since the last examination have increased ap- 
proximately 55 per cent, the outstanding pre- 
miums have increased from 18.6 per cent to 
20.4 per cent of the gross writings. The over- 
due premiums have increased from 6.4 per cent 
to 7.4 per cent of the outstanding premiums. 


LIABILITIES 

Reserve for Losses.—-On all lines other than 
liability and compensation, reserves for unpaid 
claims, including adjustment expenses, have 
been determined by estimating the probable loss 
on each individual claim and by using so far 
as possible, actual cash payments on claims set- 
tled since December 31, 1926. 

A summary of the reserves, including adjust- 
ment expenses, reported by the corporation and 
the reserves developed by this examination fol- 
lows: 





Cgention S cet 8 
Scheduled Subsequent Schedula' <n 
Claims Notices Claims Notices 

fA ee $ 96,140 $ 27,969 $112,057 $ 30,344 

ea Oi ¢anauihenedd 62,755 17, 243 58,512 14,780 

Plate glass........... 5,418 4,142 4,993 6,611 

Deals ary ay thett.. 19,048 3, ‘450 17,944 4,128 

Steam boiler......... 1,658 1,000 1,669 572 

aaeaie 

Prop oy damage. . 482,798 75,000 384,187 61,378 

Colligiom.......0.0. 43,102 10,000 30,770 18,516 
Other property damage 

and collision... .... 13,948 1,500 9,777 2,107 

WOakcsccince $714,867 $140,304 $619,909 $138,436 


Reserve for Liability Losses—The reserve 
covering liability losses computed in accordance 
with the formula method prescribed in Section 
86 of the insurance law, is shown as follows: 





60% of Losses and 
Year ot Earoed Expenses Re- Suit 
Issue Premiums Paid mainder Reserve Reserve 
1924...... $3,431,557 $2,860,189 $571,367 $355,500 $571,367 
i eee 031, 2,233,347 1,297,836 1,029,700 1,297,886 
ee 2,119,070 810,835 1,308,735 011,500 1,308,785 
Total.. $9,082,311 $5,904,372 $3,177,935 $1,896,750 $3,177,089 


Reserve for suits pending on policies issued: 


Prior to 1917—2 suits at $1,500.................... $3,000 
In 1917-1921—42 suits at $1,000................... 42,000 
In 1922-1923—290 suite at $850.................... 246,000 
Total reserve, tormtla basis, for unpaid liability 
CU i. 6 va gigeccdacwandedsstiuteseaaciee 459,439 


Surplus.—In its annual statement, as of De- 
cember 31, 1926, filed with this department, tlie 
corporation carried as a separate liability iter, 
a voluntary reserve for contingencies amounting 
to $300,000.00 and reported a surplus of $1,927,- 
230.09. 

Surplus funds in excess of liabilities and capi- 
tal were therefore reported as $2,227,230.09. 

In view of the fact that specific reserves for 
all liabilities have been carried in the foregoing 
financial statement, the voluntary reserve set 
aside by the corporation has been included im 
general surplus. 


UNDERWRITING 


The United States Branch of the corporation 
operates in the District of Columbia and all the 
States of the United States except Arkansas, 
Idaho, Mississippi, Montana, Nevada, New 
Mexico, North Dakota and Wyoming. 

The business is obtained principally through 
general agents under contracts specifying the 
commissions allowed. Branch offices under sai- 
aried managers are maintained at New York, 
Philadelphia, Pittsburgh and Newark. 

The corporation is a member of the follow- 





Casualty & Surety Bulletin 


THE SPECTATOR 





Thursday 





— 





ing associations: National Bureau of Casu- 
alty and Surety Underwriters, National Council 
on Workmen’s Compensation Insurance, Bu- 
reau of Accident and Health Underwriters; 
subscriber to plate glass rates promulgated by 
W. F. Moore of New York city. 

The corporation is affiliated with the various 
State organizations governing rates on compet- 
sation insurance, including the Compensation 
Inspection Rating Board of New York. 

Excess loss is covered by treaty reinsurance 
as follows: 

Treaty executed December 31, 1925, 
signatory members of Lloyds’ Underwriters of 
London, England, the business being transacted 
through Ream, Wrightson & Co., Inc., of No. 
67 Wall street, New York city, covers losses in 
excess of the following amounts to the limits 
indicated : 

Liability, excess of $5/10,000, 
$100/300,000. Compensation, New York losses 
over $7500, excess over $25,000 on any one ac- 
cident in any State, limited to $500,000. Acci- 
dent and health, excess over $7500/15,000, 
limited to $30/60,000. Steam boiler, excess over 
$10,000, limited to $200,000. Burglary, excess 
over 3000, limited to $50,000 on banks, $30,000 
on all other. Property damage, excess over 
$5000, limited to $100,000. 

Two other treaties, one dated March 13, 1926, 
and one dated May 31, 1926, with Lloyds’ Un- 
derwriters of London, England, the business 
being transacted through above-mentioned con- 
cern, provide coverage as follows: 

Public carriers, buses, etc., covers in excess 
of $110/120,000, limited to $200,000. Public 
carriers, buses, etc., covers excess over $10/20,- 
000 liability and $5000 property damage, limited 
to $100,000. 

An agreement with the Zurich General Acci- 
dent and Liability Insurance Company, Ltd., 
through its United States Branch at Chicago, 
Ill., permits the placing of reinsurance with 
that company to the extent of $50/100,000 on 
liability risks specifically bordereaued. 

No single risk or hazard was found in ex- 
cess of 10 per cent of the capital and surplus. 
Liability on policies issued for a larger amount 
has been propely reduced through reinsurance. 

The largest amount at risk on a burglary 
policy is $1,200,000.00 covering loss. of securi- 
ties to the extent of $700,000.00 by robbery and 
$500,000.00 by burglary, reinsured down to 
$50/35,000. 

The largest amount at risk on a steam boiler 
policy is $200,000.00 reinsured down to $10.- 
000.00. 

The largest amount at risk on a liability pol- 
icy covers excess loss over $350,000.00 to a the- 
ater, to the extent of $650,000.00 reinsured dowa 
to $10,000.00. 

No accident and health policies with non- 
cancellable or pension features have been issued. 
The largest principal sum at risk is a policy 
the face value of which is $75,000.00 with double 
indemnity features, reinsured down to $7500.00. 
The largest weekly indemnity policy provides 

a life indemnity of $225.00 per week, with double 
indemnity features, reinsured in excess of 
$7500.00. 


with 


limited to 


CoNCLUSIONS 

This report shows the United States Branch 
of the corporation to be in a sound financial 
condition, with admitted assets of $17,112,802.99 
and a surplus of $2,260,608.18 over all liabilities, 
which with its capital funds of $500,000.00 pro- 
vides a surplus of $2,760,608.18 to policyholders. 

Since the last examination the net premiums 
written have increased from $10,073,340.00 for 
the year 1922 to $15,599,240.16 for the year 
1926; the total admitted assets have increased 
from $10,234,747.83 to $17,112,802.99 ; the liabili- 
ties have increased from $1,389,536.40 to $2,- 
260,608.18. 

As shown in exhibits heretofore set forth, 
the underwriting from December 31, 1922, to 
December 31, 1926, reflects a gain of $64,909.94. 
During that period the investment earnings 
amounted to $1,714,931.50 and the increase is 
investment values amounted to $314,380.89. 

In the period under review net remittances 
to the home office have been made in the amount 
of $1,223,150.55. 

As a result of the gains and losses mentioned 
above, the surplus to policyholders shows a net 
increase of $871,071.78. 

Books of accounts and records are accurately 
compiled and readily audited. Adequate re- 
serves are maintained and claim files contain 
information sufficient to indicate probable loss. 

The affairs of the United States Branch ef 
the corporation are efficiently managed and i's 
treatment of policyholders and claimants is fair 
and equitable. 

Respectfully submitted, 
CuHarLtes A. WHEELER, 
Examiner. 


TWENTIETH CENTURY LIFE INSUR- 
ANCE COMPANY 
Chicago, III. 
Report of Examination by the Illinois De- 
partment of Trade and Commerce as 
of May 14, 1927 


Chicago, Ill, May 14, 1927. 
Hon. H. U. Bailey, Director 
Department of Trade and Commerce, 
Hon. George Huskinson, 
Superintendent of Insurance, 
Springfield, IIl. 
Sirs: 

Pursuant to instructions with warrant at- 
tached hereto, we, the undersigned examiners, 
M. Beehler and Chase Conover, beg to report 
that we have made an examination of the affairs 
and condition of the Twentieth Century Life 
Company, located at 100 East Ohio street, in 
the City of Chicago, State of Illinois. 

We have verified every item, checking all en- 
tries from ledger, comparing same with trial 
balances from month to month, and have recon- 
ciled all bank balances. 

Attached hereto certificates from Foreman 
National Bank, and Lake Shore Trust and Sav- 
ings Bank, giving balances, as of April 30, 1927, 
which are found correct after considering out- 
standing checks. 

We have also mailed a certificate to Henry 
Denhart & Co. Bank at Washington, IIl., in or- 
der to reconcile balance due to Twentieth Cen- 
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tury Life Company, btt at this day have had 
no response. 

We have carefully counted and inspected all 
securities as listed in our exhibit and found the 
same correct with the exception of such items 
as are on deposit at the Department of Trade 
and Commerce, Division of Insurance, at 
Springfield, Ill. The securities held here are 
complete in form with proper fire insurance is- 
sued by companies authorized to do business in 
this State, also proper appraisals, none exceed- 
ing the loan value of 50 per cent as prescribed 
by law. In checking securities at the Foreman 
National Bank, we were assisted by W. A. 
Robinson, actuary, of the Department of Ohio. 

Attached hereto certificate of compliance, 
amendments of charter and chances explaining 
transactions bringing about change of name and 
removal of location from Washington, III., to 
Chicago, Ill. The company has increased its 
capital stock from $100,000.00 to $300,000.00 
and increased its surplus $200,000.00. This en- 
larged capital stock and surplus was all sold 
without any expense, in other words no promo- 
tion expense was incurred. 

All employees are on a salary basis, no com- 
mission being paid except to agents soliciting 
monthly and automobile commercial accident 
insurance. Written contracts are entered into 
between all representatives and the company and 
nothing additional is being paid to any one in 
the shape of bonus. We have found no entries 
in any of their books different as stated above. 

The Twentieth Century Life Company is au- 
thorized to transact business in the following 
States for 1927: 

Delaware, District of Columbia, Illinois, 
Indiana, Louisiana, Minnesota, Missouri, New 
Jersey, North Carolina and Pennsylvania. 


Bonps 
The following officers and employees are 
bonded, policy being issued by a company au- 
thorized to transact business in this State: 


Charles H. Boyer, president............. $25,000 00 
Mrs. J. H. Boyer, assistant general mgr.. 25,000.00 
Rig: ts ONGE,, MNOROLOIN 5 aia uv:0. 050166 4:00.40 25,000.00 
Charles J. Driever, vice-pres. and treas... 25,000.00 
William Hurlbut, Jr., auditor........... 10,000.00 
"Terese GOtt,  CRMDIET 5 ocick soc ovcccoscenue 500.00 

ARs EPS, TCROMIEE o 6 actin ces osicce cach 1,500.00 
Mrs. Ruth L. Stagg, cashier............. 1,500.00 

SALARIES OF OFFICERS 

CE. Dover,  Oreminatt ing a cinvis évcwceie ie $10,000.00 
N. A. Nelson, vice-president............. 4,900.00 
Et, 2). BOSGRE GRCPOALT 6.6 86.6 cod ib esos ce 4,000.00 
J. H. Boyer, assistant general manager... 5,000.00 


The examination covers the period from Jan- 
uary 1, 1927, to April 30, 1927, inclusive. 

The financial statement on the latter date 
mentioned is as follows: 


Amount of ledger assets, 


Dees St; T9905. Sc cscces $198,689.90 
Increase of paid up capita 

RUN SNE nok evcnas sce 200,000.00 
RE So oa c wdsiebacenckeencencas $398,689.90 

INCOME 

Premiums written (accident 

BOG MEER) occ bccts ces 33,092.69 
Less return prem. and reins. 61.93 
Net premiums written...............00. 33,030.76 
Premiums received (life)............... 577.46 


Gross int. received on bonds 1,566.93 
Gross int. received on certifi- 

cate of deposit........... 571.65 
Gross int, rec’d on bank dep. 407.51 ‘ 


Gross int. rec’d on mort. less 
accrued int. on mort. ac- 
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quired cccccccecccccccce —820.17 
Dividend on stocks........ 100.00 
Total interest received............. 1,825.92 
Overpayment of Federal tax............ 135.89 
BurpltiS COMCEWMNOR sa5 ccc <cccccedues 200,000.00 
TA MTR o's isk ered eKeee 235,570.03 
SOM iicaceecsc cal teal e ee eeeR ee 634,259.93 
DISBURSEMENTS 
1 b0t8 BRM ban Sv csinccneRimudyce wees $ 9,606.24 
Comes DONE 2559 toad andes wapedes 3,945.84 
Salaries and fees of officers and home of- 

TGO CUMIN bin oS bce ¢ vcacels taco ve cures 13,817.84 
Salaries of field men not paid by comm... 73,229.53 
Traveling expense of field men......... 1,470.23 
Miscellaneous agents’ expense........... 1,165.12 
Medical examiners’ fees..............-+ 667.67 
MNGGE: ©” ara area ar bewtar eine te sig 6 a7 4. ela acme Gs anias 3,001.62 
General office maintenance and expense. 1,036.42 
Insurance department licenses and fees. 3,095.40 
UM CIEE 6 d'n 0 coor s Ookla eblawes cbe'e 5,063.65 
Traveling expense, home office.......... 1,350.69 
WONG OS os ca ses oena Po ce mee 300.00 
BOURNE Ne-cick s oeien ca Cea oc caecowaa 1,441.09 
Postage, telephone and express.......... 1,164.17 
Printing and stationery......2...ccccece 11,387.45 
Vernttuse Gt) RRGUOS 6.5.0 0:06 cv dcincce 9,645.91 
Books, subscriptions and periodicals..... 244.75 
Right. coer oe cae eda ee oe aces 41.93 
ade SUMIMNNNNN 33 o-6.4 apa aS orclehel «ecards 23.09 
Insurance on president,.....cccccccecce 1,232.02 
MME och G das cle oe co ocepa cc eieres s 3.1 
PRIEUN MMI «ga as sin acieeeea ca acdads 418.70 
GEE BE NOs «565 650% pwasaeses + aeaen 67.39 

. PS AE 4, 
Total disbursements ............... $143,418.88 
WRI sso nc td neat Baas aie $490,841.05 
LEDGER ASSETS 
Mortgage loans on real estate........... $369,000.00 
WOOK WENGE DONGR sos. s0.6.c oc 6:00:00 00088 95,201.70 
MED) oo lain Velde nonce aee cones cts 12,500.00 
RO OM Tin $ 920.14 
SGN 30 UME. cose ccecsce 3,481.46 
ee i Se eee 7,322.48 11,724.06 
Pigente WME ia dss baa dc dc ten Se See 2,415.27 
Teen Re: SEE. osc ko cekcness $490,841.05 
NON-LEDGER ASSETS 
Int. accrued on mort....... 6,075.42 
Int. accrued on bonds..... 1,201.42 
Int. accrued on bank deposits 67.12 
Rent paid in advance (5-1 
SEE ead aeee seeene en 2,055.00 
Total. non-ledger assets. ...<.séecsccces 9,398.96 
Cie BEY 0505s cd Se ate $500,240.01 
DEDUCT ASSETS NOT ADMITTED 
: None 
Sotal admitted: assets. ..03-.0<0cccsdcce $500,240.01 
LIABILITIES 
Unpaid claims (acci. and health, estim.). 500.00 
Unearned premiums ............ceee0. 7,633.05 
Unpaid exp. and bills due or accrued. 1,500.00 
accion 
TOE MAIER o.oo ncdcaaoaandan nek $ 9,633.05 
Capital eietw. s,s soc 0e wes $300,000.00 
Surplus over ali liabilities. . 190,606.96 
Surplus as regard policyholders......... 490,606.96 
ROM acca ce ceric ecec arte cance $500,240.01 


Respectfully submitted, 
M. BEEHLER, 
Examiner. 
CuHaseE S. Conover. 
Examiner. 


Atlantic Casualty 

H. U. Bailey, director of trade and com- 
merce for the State of Illinois, has been 
named receiver of the Atlantic Casualiy 
Company of Jacksonville, Ill., and the Capi- 
tal Indemnity Company of the same city. 
Both organizations were assessment accident 
and health associations organized in 1924. 





Damages fer mental anguish may be granted 
where in violation of an express stipulation an 
autopsy is performed in a dead body in an in- 
decent way and in a way that resulted in mutila- 
tion. (Hill vs. Travelers, Tennessee Supreme 
Court, January 18, 1927.) 


Interesting Legal Case 

Where an insurance agent himself is an 
applicant for insurance, the company is not 
bound or obligated, unless, being fully in- 
formed of the facts, the company accepts 
the risk. 

The plaintiff, who was an agent for the 
defendant company, wrote a policy of insur- 
ance upon a private barn, located on farm prop- 
erty, belonging to him. A loss was sustained 
before the plaintiff had sent the premium on 
this policy to the company and also prior to 
the time that he had given any detailed informa- 
tion which would acquaint the company with 
the fact that the property insured belonged to 
the agent. Up to the time of loss, therefore, 
the company had no information as to what 
the policy covered, or what the loss was. 


To a demand for payment, the company 
defended on the ground that the policy was 
never accepted by the company with knowl- 
edge of the risk involved and the premium was 
returned to the agent. 

A non-suit was entered in the trial court and 
the Supreme Court of Idaho in affirming that 
adjudication said that where an insurance agent 
is himself an applicant for insurance, the com- 
pany is not bound by the policy, unless it is 
fully informed of the facts and being so in- 
formed accepts the risk. On appeal it was 
contended that the company having asked for 
all the insurance that the agent could spare 
them, was bound thereby, so that an implied 
acceptance of the risk under consideration 
could be worked out in favor of the agent. 








United States Treasury Department List of 
Companies Acceptable As Securities on 


Federal Bonds—Revised to Sept. 9, 1927 


; Limit on any 
Surplus and 





Capital one bond 10 
stock undivided per cent of 
profits capital and 
surplus 
California 
1, National Automobile Insurance Co., Los Angeles...........e2e0ee0% $250,000 $293,288 .41 $54,328 .84 
2. Pacific Indemnity Co., Los fom. Kpiig Ae eOMgin he oo céce lta weeaaee 1,500, 1,153,760 .34 265,376 .03 
onnecticut 
3. The Aetna Casualty and Surety Co., Hartford. ...............e000s 2,000,000 7,948,311.49 994,831.15 
4, ‘Combutly Weenie Coe RO oo oo 5 5 rc bticine so ccwcdvcswoduecs 750,000 714,099 .05 156,409 .91 
5. Hartford Accident and a ag RN ee ene 1,000,000 5,937,627.55 693,762.76 
ndiana 
G. ‘Continental Grotratty Cay, Chicago, TY oo onc cccccccncccccencecdteon 2,000,000 2,000,000 .00 400,000 .00 
7. Inland Bonding Co., South ~— DY é.citcnos odaabaee ic 6 ok caetaatedaiees 250,000 54,576 .32 30,457 .63 
owa 
eg ny te ee ee ee 725,000 300,000 .00 102,500 .00 
9. Southern Surety Co., Des . = a Accom mewlae © ous a clea maawecere 1,500,000 400,000 .00 190,000 .00 
ouisiana 
10. Union Indemnity Co., New — TSI teetints oss se0n-ueserass 2,500,000 636,969 .13 313,696 .91 
Marylan 
1%... Amevionn Bomdine Cool TO sn io so dis cvicccccvicecpocctseces 1,000,000 554,419 .96 155,442. 
12. Fidelity and Deposit Co. of Maryland, Baltimore.................+ 5,000,000 4,912,872.56 991,287 .2 
13. Maryland Casualty Cai, DRIMOGe « 6.5. oc ccc cicccésescccoccosessec 5,000,000 6,374,289.32 1,137,428. $3 
14, United States Fidelity and Guaranty Co., See ae 7,500,000 10,095,451.81 1,759,545. ro 
assachusetts 
15. American Employers Insurance Co., Boston..............eceeceeee 1,000,000 363,333 .16 136,233 .32 
16. Massachusetts Bonding and Insurance NE SS coc cds Canseees 3,000,000 3,715,611.68 671,561.17 
Michigan 
17. Detroit Fidelity and Surety Co., Detroit... ..........cceececeeeees 2,000,000 1,055,630.71 305,563 .07 
18. General Casualty and Surety Co., Detroit. .___....-..++-+++s++eeee 350,000 105,543 .82 45,554 .38 
19. Standard Accident Insurance Co., Detroit. ...........0ececeeeeeeee 2,500,000 2,261,490.25 476,149 .03 
Missouri 
20. Central Surety & Insurance Corporation, Kansas City.............. 500,000 521,350 .82 102,135.08 
21. Employers Indemnity Corporation, Kansas City.............+2+ee0: 700,000 410,669 .34 111,066 .93 


New Jersey 


22. Commercial Casualty Insurance Co., Newark......... 






2,500,000 2,500,000 .00 500,000 .00 


23. International Fidelity Insurance Co., Jersey City............-020005 300,000 1,392,813.86 169,281 .39 
24. New Jersey Fidelity & Plate Glass Insurance CO INOWEEE. i oie0<0cvs 800,000 1,460,727.72 226,072.77 
New York 

25. American Surety: Ca. of New Voth... ...cccccccudnccccccsccccsccete 5,000,000 4,160,640 .98 916,064.10 
26; Coluntite Casutite Co, New Week. oi ioo cccccw ds vcacsvecosseens ,000,000 1,031,565.5: 203,156 .55 
27. The Fidelity and Casualty Co. of New York... . 2.0.2... cccccceeees 4,000,000 7,769,836.09 1,176,983.61 
Se. ee ee es ee SHEE. So hohe et a ade bo eakioneweuas 750,000 575,727 .25 132,572.73 
29. Equitable Surety Co. of New Vork...............cccscueccccecees 550,000 174,823 .06 Lorre 
30. TGeneral Reinsurance Corporation, New York... .........000-eee00: 1,50C,000 901,651 .67 200,168 3. 
3i.. Globe Iptlemmiity Ca, Mamas ON. Fo 05 oho oe clhve ck ccccceacecccces 2,500,000 5,000,000 .00 750,000 . rd 
32. Great American Indemnity Company, New York..................-. 1,000,000 1,290,756.85 229,075.69 
33. London & Lancashire Indemnity Co. of America, New York......... 750,000 1,037,216.75 178,721 .6 
34. Metropolitan Casualty Insurance Co. of New York...........--.+6: 3,000,000 1,714,979.06 471,497 = 
36. . National Gaasty Co. New Vaek :... «0's ctreie cnc -«00 avs htdaeeaves 10,000,000 8,151,576.77 1,815,157 .6 
36. New Amsterdam Casualty Co., Baltimore, Md.............--2-ee05 2,250,000 3,500,000 .00 eae 
ot. New Yoru Cement Co, NeW YOGK so iinccirdsg cdiswacccotadadecoud 1,000,000 2,048,784.64 ,878 .46 
38. New York Indemnity Co., New OMEN eet ts. wcaiben danas 1,000,000  1,018,996.99 201,008. 7° 
39. *Northeastern Surety Co., New York............. y | eer ees cog 
40. +The Preferred Accident Insurance Co. of New York. 3,500,000 2,102,522.39 a a. 
41. Royal Indemnity Co., New York 1,000,000 5,000,000. one’s 
42. Sun Indemnity Co., New York 700,000 319,229.16 101,922 


43. United States Guarantee Co., SNOW MOUS « Sa aatine,a's:s 


hio 


44, Ohio Casualty Insurance Co., Hamilton.............. 


Pennsylvania 


45. tAmerican Re-Insurance Co., Philadelphia............. 
46. Constitution Indemnity Co. of Philadelphia........... 
47. Eureka Casualty Co., Philadelphia.................. 
48. Indemnity Insurance Co. of North America, Philadelphia 
49, Independence Indemnity Co., Philadelphia........... 
50. Republic Casualty Co., Pittsherills.<c255cosecesets-y 


South Dakota 


51. Western Surety Co., tenis Wallies ren aces dvr 
"exas 
52, American Indemnity Co., Galveston. .............0+. 


Wisconsin 


53. Northwestern Casualty and Surety Co., New Orleans, La 





1,000,000 1,624,651.27 262,465.13 


Ee eee + 250,000 344,849 26 59,484 .93 
POSTE Neer 750,000 1,206,758.18 195,675.82 
Sols ee me 1,000,000  1,603,810.69 260,381 .07 
SE eee 500,000 1,000,000 .00 150,000 .00 

agli aets 1,000,000  3,135,410.84 413,541.08 
ra Ae 1,500,000 894,421.44 239,442.14 
i anions 1,250000 pap 25 125,000 .00 
Pee oi aelea 286,900 98,430.97 38,533.10 
Poteniexe<aad 600,000 495,469.97 109,547 .00 

2 Se 750,000 240,045.81 99,004 .58 


*Certificate of authority issued September ~J 1927; temporary rating on capital only. 


tCertificate of authority issued April 27, 192 


31 
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Insurance Stocks 








INSURANCE STOCKS 


All Bids and Quotations Subject to Con- 
firmation 


The following quotations, as of October 10, 
1927, are from reliable houses and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THe 
SPEcTATOR will endeavor to supply the data. 


; Bid Offered 
Alliance Fire 
Wheeler & Co., Philadelphia....... 66 67 
American Alliance 
Arthur Atkins & Co., N. Y........ 420 430 
McKinley & Co., N. Y...........-. 420 Haseik 
American Surety 
Lewis & Co., Hartford............ 325 335 
McKinley & Co., N. V.........0-- 325 335 
Curtis & Sanger, N. Y............ 325 a 
American Insurance Co. of Newark 
Arthur Atkins & Co., N. Y........ 28 30 
Miliken & Pell, Newark, N.J...... 29 30 
Curtis & Sanger, N.Y............ 30 31 
Bankers & Shippers 
Meantey & Co.;, N.Y... 655. ..50 00 360 
Bankers Indemnity (Newark) 
Miliken & Pell, Newark, N. J...... 16% 17% 
Bankers Indemnity (Newark) Right 
Miliken & Pell, Newark, N.J...... 4 434 
Camden Fire 
Arthur Atkins & Co., N. Y........ 23 2414 
Beckanley & Co,, N. V............ 23 25 
Miliken & Pell, Newark, N.J...... 2344 «89-24% 
Carolina Insurance 
Arthur Atkins & Co., N. Y........ 58 62 
Commercial Cas. Ins. Co. 
_Miliken & Pell, Newark, N. J...... 6414 65% 
City of New York Ins. Co. 
Perez F. Huff Co., Inc., N. Y...... 420 440 
Curtis & Sanger, N. Y............ 425 eee 
Arthur Atkins & Co., N.Y........ 425 
Continental Ins. 
Arthur Atkins & Co., N. Y........ 208 211 
Lewis & Co., Hartford............ 208 211 
Continentai Casualty 
Perez F. Huff Co., Inc., N. ¥.C... 86% 88 
Eagle Fire (Newark) 
Miliken & Pell, Newark, N.J...... 78 80 
Federal Insurance 
Curtis & Sanger, N. Y............ 675 
Federal Union Life 
A. & J. Frank Co., Cincinnati...... 24 28 
Fidelity & Deposit 
Curtis & Sanger, N. Y............ 230 240 
Fidelity and Casualt 
Arthur Attine & Co; NV .....00. 192 197 
Curtis & Sanger, N. V............ 190 200 
Fidelity-Phoenix 
Arthur Atkins & Co., N. V........ 145 150 
Lewis & Co., Hartford............ 145 149 
Fire Association of Philadelphia 
Wheeler & Co., Phila. ............ 64 65% 
Firemen’s Insurance Co. of Newark 
Arthur Atkins & Co., N.Y........ 50 52 


Curtis & Sanger, N. Y............ 50 51 


Miliken & Pell, Newark, N.J...... 4914 5014 
Franklin Fire 

Arthur mtkine &% Co. N.Y. ssi s 290 300 

MeKinley & :Co., N. VY ...... 00000. 300 310 
Glens Falls 

Curtis & Sanger, N. Y............ 52 54 

Arthur Atkins & Co., N. Y........ 51 54 

Lewis & Co., Hartford............ 52 54 
Globe & Rutgers 

Arthur Atkins & Co., N. Y........ 1750 1800 

Curtis & Sanger, N. Y............ 1750 1800 

Lewis & Co., Hartford............ 1750 1800 
*Great American 

Arthur Atkins & Co., N. Y........ 408 413 

Curtis & Sanger, N. Y............ 410 415 
Hanover Fire, Stock 

Arthur Atkins & Co., N. Y........ 250 255 

Curtis & Sanger, N. Y............ 245 255 

Lewis & Co., Hartford............ 250 255 

ome 

Arthur Atkins & Co., N. Y........ 535 540 

McKinley & Co., N. Y.........00 535 545 

Curtis & Sanger, N. Y............ 530 540 

Lewis & Co., Hartford............ 535 545 
Importers and Exporters 

urtis & Sanger, N. Y............ 98 103 

International Co. of St. Louis, Pfd. 

A. & J. Frank Co., Cincinnati...... 234 3% 


Inter-Southern Life 
A. & J. Frank & Co., Cincinnati.... 234 3 
Insurance Securities of New Orleans 


Perez F. Huff Co., Inc., N. ¥. C... 21% 24 
Insurance Co. of North America 

Wheeler & Co., Philadelphia....... 77 78 

Lewis & Co., Hartford. ........... 77 78 
Independence Ind. Ins. Co. 

Wheeler & Co., Philadelphia....... 305 320 


Kansas City Life 

Cirtia & Sameet Ne oie cols. cicin's ce 
Merchants Fire 

Arthur Atkins & Co., N. Y........ 
Maryland Casualty 

Curtis & Sanger, N. Y........200- 

Lewis & Co., Hartford............ 
Metropolitan Casualty 

Cartis & Sauer, N.Y .....ccccsce 

Lewis & Co., Hartford..........+. 
Milwaukee Mechanics 

Arthur Atkins & Co., N. Y........ 

McKinley & Co., N. Y 
Missouri State Life f 

A. & J. Frank Co., Cincinnati...... 
National Surety 

Lewis & Co., Hartford...........- 

McKinley & Co., N. Y 
National Union 

ee Se: Be See 
New Amsterdam Cas. 

Curtis & Sanger, N. Y.........00- 
New Brunswick Ins. Co. 

Arthur Atkins & Co., N. Y........ 
New Jersey Fire Insurance 

Miliken & Pell, Newark, N. J...... 
New York Casualty 

Lewis & Co., Hartford............ 

Crucis & SOMME, Pe © sic. ees c wens 

McKinley & Co., N. ¥.........00- 

Arthur Atkins & Co., N. Y........ 
Niagara Fire Ins. Co. 

Arthur Atkins & Co., N. Y........ 
North River Ins. Co. 

Arthur Atkins & Co., N. Y........ 

Curtis & Sanger, N. Y 
Northern Ins. 

Arthur Atkins & Co., N. Y........ 
Ohio National Life Ins. Co. . 

A. & J. Frank Co., Cincinnati...... 
Reliance Fire 

Wheeler & Co., Philadelphia....... 
Security Ins. of New Haven 

Arthur Atkins & Co., N. Y........ 

Lewis & Co,, Hartiord .........c. 
St. Paul F. & M. Ins. Co. 

McKinley & Co., N. Y........000. 
Stuyvesant 

Arthur Atkins & Co., N. Y........ 

Lewis & Co., Hartford............ 
Transportation Insurance 

— a Huff Co., Inc., N. Y.C... 


Curtis & SanmpetIl. VY ccc ccc cece 
U. S. Fire Ins. Co. 

Arthur Atkins & Co., N. Y........ 

Lewis & Co, THATHONG ...... cccccsce 
United States Merchants & Shippers 

Arthur Atkins & Co., N. Y 
Victory Insurance Co. 

Wheeler & Co., Philadelphia....... 
Westchester Fire 

McKinley & Woe: NeW. 60. cc cccas 
Curtis & Sanger, N. V.........cs006 

Arthur Atkins & Co., N. Y........ 

*Ex dividend. 


ee 


HARTFORD STOCKS 


6 t « Casualty and Surety 

Con: ing & Co., Hartford.......... 

Lewis & Co., Hartford. ..........+ 
Aetna Insurance (Fire) 

Conning & Co., Hartford.......... 

Curtis & Sango, 21. Wis... <20<c0ece 

Lewis & Co,, TRAStIOiG.. .6o.c cic sccce 
Aetna Life Ins. Co, 

Curtia de Senmet 00. Yo 00.3 sc aniécces 

Conning & Co., Hartford..:....... 

McKinley .& Coa...N. Vu. fos ogc 

Perez F. Huff Co., Inc., N. Y. C... 

Lewis & Co., Hartford 
Automobile Insurance 

Conning & Co., Hartford.......... 

Lewis & Co., Hartford .........20- 
Conn. General Life 

Conning & Co., Hartford.......... 

Lewis & Co., Hartford............ 
Hartford Fire 

Conning & Co., Hartford.......... 

Lewis & Co., Hartford ..........0- 

Curtis & Sanger, N.Y... 55.2... 
Hartford Steam Boiler 

Conning & Co., Hartford.......... 

Lewis & Co., Hartford 
National Fire 

Conning & Co., Hartford.......... 

Lewis & Co., Hartfatd ........ 0000. 
Phoenix Insurance 

Conning & Co., Hartford.......... 

Lewis & Co., Hartford............ 

McKinley & Co,, Ni ¥... ccc. sce 

Curtis & Sanger, N. Y............ 
Rossia Ins. Co, 

Lewis & Co., Hartford............ 
Travelers Insurance 

Conning & Co., Hartford.......... 

Perez F. Huff Co., Inc., 
Lewis & Co., Hartford............ 


260 
260 


287 
72 
61 
49 


126 
125 


125 
350 


205 
205 


160 
160 


125 
135 


215 


240 
240 


56 
340 


270 
270 


NEW ENGLAND STOCKS 


American Investment Securities Co. 
Chas. A. Day & Co., Inc., Boston. . 
Boston Casualty 
Chas. A. Day & Co., Inc., Eoston.. 
Boston Insurance 
Chas. A. Day & Co., Inc., Boston. . 
Lewis & Co., Hartford.........++- 


Capitol Fire Ins. Co. 
has. A. Day & Co., Inc., Boston: 
Pretersed .....ccvcscnscessiesecs 
NGNRIMN,«. ..c'c.s, caves 3 6,40 pe obs 7 


Columbian National Life Ins. Co. 

Chas, A. Day & Co., Inc., Boston. . 
Conveyancers Title Ins, Co. 

Chas. A. Day & Co., Inc., Boston. . 
Mass, Bond & Ins. Co. 

Chas. A. Day & Co., Inc., Boston. . 
Mass, Title Ins., Pfd. + 

Chas. A. Day & Co., Inc., Boston. . 


New England Fire 

Chas. A. Day & Co., Inc., Boston. . 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston. . 

McKinley & Co., N. Y. C 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston. . 
Providence- Washington 

Chas. A. Day & Co., Inc., Boston. . 
Springfield Fire and Marine 

Chas, A. Day & Co., Inc., Boston. . 
United Life & Accident Ins, Co. 

Chas. A. Day & Co., Inc., Boston. . 


18 
15 


840 
825 


95 
285 


310 
100 
510 
35 
48 


385 
360 


275 
540 
760 

35 


25 


520 
45 


565 
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Boston Insurance 
Capitol Fire Insurance 
Columbian National Life 


New England Fire 

New Hampshire Fire 

Old Colony 
Providence-Washington 
Springfield Fire & Marine 


Incorporated 
Sears Building 


Established 1904 


WANTED 


American Investment Securities 


Massachusetts Bonding & Insurance 


CHAS. A. DAY CO. 


Boston 














INSURANCE 


Hanover 
Importers & Exporters 
Stuyvesant 


American Alliance 


Telephone 
Hanover 3707 





COMPANY 
STOCKS 


U. S. Merchants & Shippers 


ARTHUR ATKINS & CO. 


Specialists in Insurance Stocks 


27 William St., 
New York 
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Ambiguous Phraseology 


If it is at all possible, courts will work out 
policy clauses in favor of the insured. 

It is an ancient and well established rule 
of law that the limitations or restrictions on 
liability as contained in a contract of insurance 
will be most liberally construed in favor of the 
insured. Though that is a dyed-in-the-wool 
proposition, the question seems to be bobbing 
up again and again with alarming frequency. 
A coma here or a semicolon there makes all 
the difference in the world these days. Some 
of the cases give rise to insurance pessimisin 
and it won’t be long now before those men, 
who have the very enviable job of phrasing the 
clauses of insurance contracts, will grow bald 
headed in their attempts to merit a 100 per cent 
plus for preciseness, infallibility nad_presti- 
digidation. Lest those gentlemen should feel 
that they have mastered the realms of possi- 
bilities, the following recent legal decision is 
offered for mental mastication. 

An accident insurance policy was issued to 
a boy six years old who, while the policy was 
in full force and effect, was injured by an 
automobile which struck him, and threw him 
into a ditch on the side of the road. Medical 
treatment was rendered immediately, the child 
having severely injured his left limb and a 
few days later he was removed to a hospital 
where an operation was performed. More 
than thirty days after the accident, the injured 
limb was amputated above the knee joint. The 
boy finally died a few months after the injury 
although he received the best medical treatment 
possible. 

Action was instituted under the policy to 
recover for the loss of the limb and the com- 
pany filed a general demurrer which was over- 
ruled. Judgment was entered in favor of the 
insured’s beneficiary and the company appealed 
resting its case on that provision of the policy 
which provided: “That no indemnity will be 
paid * * * where the death, or the loss 
of members or eyesight, does not occur within 
thirty days from the date of the accident.” 

In holding that the above quoted provision 
does not exempt the company from liability, 
even though the loss did not occur within thirty 
days from the date of the accident, the court 
of review stated: “Appelant is the author of 
the policy; so its provisions must be liberally 
construed in favor of the insured or beneficiary. 
Another way of stating the rule is that the 
limitations or restriction upon the liabilty 
contracted for should be construed strictly and 
most strongly against the insurer. Another 
well-settled rule of construction is that, if the 
limitations or restrictions against liability con- 
tain ambiguities, they should be resolved against 
the insurer, rather than the insured or bene- 
ficiary. 

“Applying these rules to the paragraph re- 
ferred to, we think it necessarily relates to the 
loss of two members or the entire eyesight, 





for whch the insured agreed to pay $1000 in 
the schedule of indemnities. There are two 
classes of indemnities in the schedule, one for 
$1000 for the loss of two members of the 
body, and the other of $500 for the loss of 
one member. It will be observed that the 
language of the limitation is that ‘the loss of 
members or eyesight’ must occur within 30 
days from the date of the accident. It does 
not say that the loss of one member or one eye 
or the loss of any member or either eye, must 
occur within 30 days from the date of the 
accident before the insurer shall be liable. 

“Since two classes of indemnities are pro- 
vided for in the schedule, and the restrictive 
clause mentions the ‘loss of the members or 
eyesight,’ it should be construed as relating to 
the class providing for payment in the event 
of loss of two members of the body, and not 
to the class providing for the pavment in the 
event of the loss of one member.” 

While there is no doubt that human sympath- 
ies lean toward the injured child in this case, 
there is nevertheless a hair splitting distinc- 
tion and interpretation that will perhaps cause 
some discomfort to insurance phraseologists. 
Leaving out the human element, this case 
would have been even more interesting had the 
injury been the loss of one eye. A very nice 
question then would have been presented—Ts 
the loss of one eye, a loss of eyesight? As the 
above quoted opinion indicates, this particular 
court would have answered “No.” And still, 
when you lose one eye, you certainly lose the 
eyesight of one eye, and therefore you have 
suffered a loss of eyesight even though it be 
not a loss of entire eyesight. Why the com- 
pany did not say “loss of both members” if it 
did not mean “loss of either member” is a 
question that might furnish interestine discus- 
sion if one views the word “members” as 
merely indicative of quality and not quantity. 
However, the question is closed and there will 
probably be a little revising all along the line. 
After that, the gentlemen that do the revising 
will wait for the next error to be revealed. 
It may be a split infinitive next time. 

(Life & Casualty Co. vs. Sanders, Supreme 
Court of Arkansas, 292 Southwestern Reporter, 
657.) 

Burglary 

The term “agent” as defined by law is not 
applicable to casualty insurance. 

In this case. the defendant insurance com- 
pany had issued a policy of burglary insurance 
to the plaintiff through the Neals agency who 
had been requested to obtain the policy by the 
Greenberg agency, the latter not being an agent 
for the company and the former, though an 
agent, having no authority to issue policies. 
When the policy was delivered, the plaintiff 
returned it to the Greenberg agency calling at- 
tention to the fact that the policy contained a 
representation to the effect that only one loss 
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WHAT THE RECENT CASES HOLD 

Within the meaning of the Workmen’s Com- 
pensation Law, heat prostration suffered hy 
an employee in a boiler room is an accidental 
injury. (King vs. Buckeye Cotton Oil Co., 
Tennessee Supreme Court, July 15, 1927.) 





The clause in the policy relating to sole 
ownership is not violated where the operator 
of the buses under dispute had sole ownership 
of record, even though an agreement existed 
to execute chattel mortgages. (Cook Motors 
Corporation vs. Casualty Association of Amer- 
ica, Supreme Court of Michigan, June 6, 1927.) 





Where the insured, who was employed as a 
jeweler, was killed while fighting a fire far 
from his place of business, his beneficiary can- 
not recover the double indemnity under an 
accident policy because he was not engaged 
in an act pertaining to his occupation. (Cowley 
vs. Mass. Protective Ass’n, Inc., Louisiana 
Supreme Court, May 26, 1927.) 





The company is estopped from asserting the 
breach of a condition in a burglary policy to 
the effect that the burglar alarm would be in 
good working order, where the agent obtain- 
ing the policy knew the insured’s alarm was 
not working and charged him the same pre- 
mium as a place not having an alarm. (Wilas 
vs. Fidelity Deposit Co., Supreme Court of 
Michigan, June 6, 1927.) 





The insured who was run over after being 
thrown from his motorcycle cannot. recover 
under that clause of his accident policy in- 
demnifying in case of accident “while walking 
or standing on a public highway.” (Laporte vs. 
North American Acc. Ins. Co., Supreme Court 
of Louisiana, 109 Southern Reporter, 767.) 





Accident policy covering death caused by 
wrecking or disablement of private “motor- 
driven car” in which insured was riding, does 
not include a “motorcycle.” (Salo vs. North 
American Acc. Ins. Co., Supreme Judicial Court 
of Massachusetts, 153 Northeastern Reporter, 
557.) 








from burglary had been sustained in five years, 
while actually more than one loss had been 
sustained. The agency kept the policy for a 
time, finally returning it with the comment 
that it was alright then. 

Due to the fact that neither the company 
nor the Neals agency had any knowledge of 
the other burglaries, a judgment for the insured 
plaintiff was reversed, the court stating that 
the term “agent” or “agents” as defined by 
Sec. 7246, 2 Comp. Laws 1897, was not ap- 
plicable to casualty insurance and the court was 
unable to find any such provision applicable. 

(Leach vs. Commercial Casualty Ins. Co., 
Supreme Court of Michigan, June 6, 1927.) 











Casualty & Surety Bulletin 


THE “SPECTATOR 


Thursday 














Recent Casualty Company Happenings 








President H. P. Jackson of the Norwich 
Union Indemnity Company, New York, has 
appointed Summerfield F. Norwood resident 
vice-president in charge of the Pacific Coast 
Department. For the past year Mr. Nor- 
wood has been serving as assistant to Presi- 
dent E. E: Cole of the National Union In- 
demnity Company of Pittsburgh. Mr. Nor- 
wood will spend some time at the home of- 
fice in New York before taking up his duties 
at San Francisco. 





S. M. Thomas, general claims attorney for 
the Metropolitan Casualty Insurance Com- 
pany of New York, has been appointed 
executive superintendent of the claim depart- 
ment of the newly formed Glens Falls In- 


demnity Company of Glens Falls, New 
York. 





B. H. Manning, who was manager of the 
accident and health department of the Con- 
tinental Life of St. Louis, has been appointed 
secretary of the Great Northern Casualty 
Company of Chicago, Illinois. 





George A. Howell, who has been manager 
of the casualty department of W. Ross 
Campbell and Company of Los Angeles, has 
been appointed Northern California manager 
for the Eureka Casualty Insurance Company 
of Los Angeles. His headquarters will be at 
San Francisco. 





The Commercial Casualty Insurance Com- 
pany of Newark, N. J., has entered the fi- 
delity and surety business on the Pacific 
Coast. C. H. Desky has been appointed 
superintendent of the new department in 
San Francisco. 





The Union Indemnity Company of New 
Orleans, Louisiana, has appointed Frederick 
S. Cone field manager of the fidelity and 
surety business. 





Floyd E. Brisbine, manager of the surety 
department of the Pacific Indemnity Com- 
pany of Los Angeles, has resigned his posi- 
tion with that organization. He will be suc- 
ceeded by H. E. Wood. 





William F. Poole, who has been with the 
Standard Accident Insurance Company of 
Detroit. Michigan, has been appointed chief 
statistician of the Glens Falls Indemnity 
Company of Glens Falls, New York. 





Frederick M. Chesterman, formerly with 
the Travelers Insurance Company of Hart- 
ford, in their New York office, has been ap- 
pointed superintendent of the casualty de- 
partment of the New York office of the 
American Employers Insurance Company of 
Boston, Mass. 


The Century Indemnity Company of Hart- 
ford, Connecticut, casualty running mate of 
the ZEtna of Hartford, has appointed Gay- 
lord Foster field manager in the Wisconsin 
field, with headquarters at Chicago. 





The Hartford Accident and Indemnity In- 
surance Company of Hartford will reaffiliate 
with the plate glass department the 
National Bureau of Casualty and Surety 
Underwriters, it has been announced fol- 
lowing a meeting of the Association of Cas- 
ualty and Surety Executives to consider the 
controversy which has existed in plate glass 
lines for several months. 





Hal H. Smith, Jr., son of the president of 
the Central West Casualty Company of De- 
troit, has been elected assistant secretary 
and treasurer of the company. Mr. Smith 
was graduated from Yale University in June, 
1927. Mr. Smith, who is but 23 years of age, 
will devote most of his time to the com- 
pany’s investments. 





R. M. Rowland, who has been agency 
manager of the National Casualty Company 
of Detroit, Michigan, has left the home of- 
fice there to go to the head office of the 
Continental Casualty Insurance Company in 
Chicago, where he will act as liaison officer 
between the two companies as a result of 
the arrangement recently entered into by 
them. 





George L. Truitt, formerly manager of the 
casualty department of the Travelers In- 
surance Company of Hartford and Chicago, 
has resigned as managing underwriter of 
the Chicago Lloyds. 





The Bankers Indemnity Company of 
Newark, New Jersey, have elected Ernest 
H. Babbage secretary and John C. Mont- 
gomery assistant secretary and assistant 
treasurer. 





A. L. Fraser, superintendent of the fidelity 
and surety department of the General Cas- 
ualty and Surety Company of Detroit, Mich- 
igan, has resigned from that position, ef- 
fective October 15. 





W. H. Davis, vice-president in charge of 
agencies and production of the Republic 
Casualty Company, of Pittsburgh, Pa., 
severed his connection with that company 
on October 1. His future plans are as yet 
unannounced. 





Harry E. Moore has been made New Eng- 
land manager of the Constitution Indemnity 
Company of Philadelphia. Mr. Moore is 


well acquainted with this field, having been 
connected with the New England depart- 
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ment of the Massachusetts Bonding and In- 
surance Company for many years. 





The New York Casualty Insurance Com- 
pany has opened a branch office at San 
Francisco, California, under the manage- 
ment of Fred Corcoran. Samuel F. Hall 
will be his assistant. 





The Illinois Indemnity Company of Chi- 
cago have established a branch office in Los 
Angeles, which will be managed by Prentice 
Hewitt. 

The Union Indemnity Insurance Company 
of New Orleans, La., has appointed W. H. 
Soway manager of the branch office at San 
Francisco. Mr. Soway has been manager 
for the accident department of the company 
for some time. 





B. G. D. Blue has been made superintend- 
ent of the New York City bonding depart- 
ment of the Royal Indemnity of New York 
He succeeds Marshall Breen, who will en- 
gage in field educational work. 





The American Benefit Life Association of 
Indianapolis has been organized and licensed 
in Indiana to write life, health and accident 
insurance. Incorporators are William E. 
Smith, Emery Banta, A. L. Spinning, C. S. 
Acree and C. W. Galleener. 





Massachusetts Casualty Insurance Com- 
pany, which has been in the process of or- 
ganization for the past year, is now prepared 
to begin active writing of business. The 
company has a capital stock of $100,000, par 
value $100, sold at $200 per‘ share, thus pro- 
viding a surplus of $100,000. The officers of 
the company are E. Prescott Rowe, presi- 
dent; Henry S. Rowe, vice-president; Fred- 
erick S. Moore, secretary and manager; 
Leonard D. Hadley, assistant secretary, and 
Frederick H. Moore, assistant treasurer. 





Edwin C. Irelan has been appointed super- 
visor of agencies of the American Bonding 
Insurance Company of Baltimore, succeed- 
ing the late William J. Unverzagt. 





J. R. Donohue has been made agency 
manager for the Republic Casualty Insur- 
ance Company of Pittsburgh, Pa., succeed- 
ing W. H. Davis, who resigned. 





The Washington Fidelity National Insur- 
ance Company of Chicago, Illinois, is ex- 
panding its scope of operation. The re- 
arrangement of the company’s territorial 
grouping makes a new territory comprising 
Illinois, Northern Indiana, Missouri, Kan- 
sas, Oklahoma, Nebraska, Iowa, Wisconsin, 
and Minnesota. 
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The Cancer Record for 1926 


By Frepertck L. Horrman, LL.D., 


Consulting Statistician, Prudential Insurance Company of America 


indictment of the failure of modern ef- 

forts to check the ravages of this dread- 
ful affliction. As shown by the table following 
for twenty-three American cities, the rate has 
increased from 74.5 per 100,000 in 1906 to 92.3 
per 100,000 in 1916 and to 114.5 per 100,000 in 
1926! This is the highest figure which has thus 
far been collectively reached for American com- 
munities. The record in detail is given for 119 
American cities for the two years 1925-1926. 
This record is of profound interest in that it 
localizes the cancer incidence, which varies 
widely in different localities. The rate in- 
creased in 67 out of 119 cities, or collectively 
from a rate of 107.3 per 100,000 in 1925 to 109.8 
in 1926. It is amazing to find that most of the 
cities now have rates in excess of 100 per 100,- 
000, while twenty years ago this was exceed- 
ingly rare in the experience of our American 
Eight of the cities show rates in ex- 


[ie cancer record for 1926 is a dismal 


mortality. 


TABLE I—CANCER IN 23 AMERICAN CITIES, 


1906-1926 
Rate Per 
Year Population Cancer 100,000 
Population 
ee 14,178,628 10,569 74.5 
OTE o'gieg tet OW « 14,572,757 11,201 76.9 
re 14,966,886 11,499 76.8 
Serre 15,361,015 12,451 81.1 
MD 8 ces amogus 15,755,127 13,034 82.7 
Bea oe 16,148,512 13,449 83.3 
| | Se 16,531,898 14,205 85.9 
i eee 16,935,283 15,152 89.5 
Es ciecoth.svs Oe 17,328,669 15,654 90.3 
MEG, ei eee 17,722,054 16,040 90.5 
: Ree 18,115,440 16,729 92.3 
RE aE ee 18,508,825 17,417 94.1 
| RR 18,902,211 17,926 94.8 
MEE didcic dacs we 19,295,596 18,670 96.8 
era 19,688,582 19,442 98.7 
EE ® cca hve Gs week 20, 071, 967 20,295 101.1 
MER sacri cetneld 20,455,352 21,258 103.9 
MAO cstave laces 20,839,737 22,616 108.5 
eT ree 21,223,822 23,830 112.3 
i ena 21,095,880 24,051 114.0 
Ms ci¢-s. aire eee 22,234,500 25,452 114.5 





*22 cities, 
cess of 150 per 100,000. Such rates even ten 
years ago would have been considered of doubt- 
ful intrinsic value. 

The question, of course, always arises as to 
what real value can be attached to crude cancer 
statistics not corrected for age and sex varia- 
tions in the population and particularly for the 
non-resident factor, which, unquestionably, in 
certain localities tends to materially increase the 
apparaent rate of local frequency. Unfortu- 
nately, corrections for the resident factor are 
extremely difficult to make. The census office 


alone could undertake a redistribution of deaths 
by place of original residence and then there 
would enter the factor of uncertainty as to what 
is to be considered a resident or a non-resident, 
which, of course, would have to be determined 


TABLE II-—CANCER IN 119 AMERICAN 


ME GN a. eudenialc ec caesebandanTee mae 
PE EP oa 53.c0 casa cvaeacuteutecssneecaan 
ME IRS ca eceiacedvdesthibvoswsdedawn e 
PE OE TE EG cic cdacis oe cdnaecesbwmeaea’ 
PINE IE 5 cc sicicie c's occdces cdocaseewaewnae 
SE EEE, cncecevngeeectieneteeebueeeaeee 
SES OU oo cia cai ac vaeaee ns cand ee conde ceed 
SOREN DELIW 0.5.0.2 2 de oiddinie tens oo weedswelen 
SEEM UM sw tic aicd cd Che dais e cease 
INE a oidaiidas cckcacvdedeceeicereuds eer 
Ss CE kan cc ven aesndias canner wenn wer 
EN, EMD 6 cee cow ccccv eer eee vene doweseres 
INE SOS ES ion inka oe Werder dadows seegasis qe eal 
oS Ere ree rare er. 
CE ONE CS cates cc asacsationeheseconeesmen 
Ce I IN a. osecain mimi eithesa aie alae: m maaan 
CE MN Polo nig-v t's. c dae cewewewras cues waee 
I oe ae ac ais ewan cde anew apace 
CORPIINIIE EID: 6 nis peKcnc cue ntwescogdan tween’ 
oO OS A) ee ae ene er eee 
CI CUE oa 5 acs gaccccdece sedeenea cman 
Pe SS ee re eee Pree eee Tere 
Tre CO, CONS. i 855 0 cred heeded se cadaveeneou de 
DGGE, CAUGs 6c bacecd oc isseteucetéversoneuses 
We I BOWE oo 6.8K c. ce ccbncees Gaciscseeeae 
TONE, Dg vas cceeedceeeeaewe se névanmeen 
NIE six va5ia tans cewane oe wae camel 
TN III nag avgsns 60 med ay neg Wa pinged ok said 
TEMG, POMEL cc caveteweecce wetmasecticceneseme ae 
OR ene. AE ao ccenle eae Saale ae 
OEE WORM, Wc soscoccevedevcedcedgenacasdu 
RGie WGN TORN 6 5 ca ciiddicmaeasaecanndnsntee 
Fresno, So 1 al ie ale a AL Sh ie eta SS OE 
Gloucester, pe PCO Ee EROS ee ete rey 
Grand Rapids, RING A as aeccdde cot eadsecuaduan 
pS SD eee eer rr reer 
pe) OA reer cr 
pA Perr rir rere ere ee 
ERGOT, BARRE Fi cle cc cg sem adesioe csv DERM ES 
PTE cma tisaccwad koe ct ove toe hewne 
pS eer ee eer ee TT 
pe ae eee eee eee 
TL SIS as pac kcc eave eee wauen ae nolauem 
pe a ee nr eee eee 
DORN RIO. oo 55.5 Uv acvne dade cies cdanames 
pT a ee eee et 
p ON ay | 2 ee Aer rerrer recs 
EMGMIG DEI a cc twcee irda tend ivncteceunsewe 
Lawrence, Mass........scccsscceccccccccrccccs 
BAG TRAIN a Pec Cbd ete decteccc so neecsanems 
TOS TOMO, CONG. coc Cees secscdevcovvictaneue 
a” ee a rae eee ee cs 
LOCH, BEGRD. 6 5 ccc cc cc cccccsescccccssccssesss 
WW, DR ioc sakes ais we ede eden seo veeongsiosiods 
I, Ga. ok 6 wa 006.65.60 Ode oting6c ee 60 80 CER eee 
DI DOO ao clac da cavigad case cepgmawemiees 
WEGMCHONIOE BE, Feng kcqdie bed oc coccepeaesacceas 
Milwaukee, Wise... ccc ccwccsccccccccececcesses 
Biinmeapolis, MER, 6. occ cveccccgcsccccsvociawces 
NE obs ace cdecereedacenc ete et maaan 
TRA, TONNE oo Siniwiko Cala wisa ccqnss vee o ca saer 
Newark, N. J 
New Bedford, Maes. .....cccccccccccccvcsccsecs 
New. Britain, Coa . o.csccccscsccicsviccvctcssieene 
TR Re CE soa os einikn eeiccics dacveceot eceion 
pe ee rrr 
PRGWUE, DME s «cic ccecdctsciccicvessocscesewes 
OWING Ee Biiscc eco Si beldc sede dees cb SUS Ae alte 
EE ONE a:0:a:0.0 wad comes sieve a te éelnempins 
De SD a a rere rrr re ct 
TROBE 6 a Sooo so vildadidiccids Cpeesiaweneee 
CMs CRE ioc eins Sclceccnecsteweseta tema 
Orange, N. J 
Wrs CHE Saco 6 oc sks cae ccmeses se uamnnn 
1 ON SR errr ee Cs 
I ITE «a inve6 cake nts coameuns o 6:0 C4 6m Ree 
EE, OE 6 ens a Baie yee eon ep rece ees Snames 
Philadelphia, Penna.........22-eeececeeeeereee 
Pitteburgh, Pemme... os ccccccccecvcdrecccccenace 
PORN, BE oc ws vecccc dace renes ce sre adee ae 
Poctiand, Orem. ..0cccpevcvdvcsscrccccasauece 
POPES, VO cc cccticepecbesccvecisees sete 
Py ep ES rr ees 
Pet, CI. nid 6 ew: d sie el aie Adtcjn.e vies RACER Cease 
Omimey, Th. ccd iev acc ce pe cesses secs Vetioenese 
TROIS, WERE. 6c cc cccbccee tie sc cece ce 4 ume tebe ¢ 
Beading, PemmG ssc. ccc cepdicccccccccsisve seewds 
Richmond, Va 
pS oR eee reer oo ee 
Rochester. WW. sisi .cnewcdevacedtetesssuwpen 
pe he PPP Shree rrr es Ce 
Se. Lites, BEGGS ee oe hon cess tot ttecestes 


(Concluded on page 37) 





CITIES 
1925 1926— 
222,240 121 54.4 225,000 105 46.7 
117,820 155 131.6 119,000 195 163.9+ 
66,148 61 92.2 67,000 48 71.6 
53,287 77 144.5 53,800 68 126.4 
796,296 940 118.0 8,000 1,050 130.0+ 
8,7 48 54.1 91,000 61 67.0+ 
66,209 81 122.3 67,800 84 123.9+ 
71,915 80 111.3 72,900 85 116.6+ 
205,670 133 64.7 211,000 157 74.44 
779,620 1,159 148.7 787,000 1,179 149.8+ 
151,010 164 108.6 152,500 156 102.3 
71,5 78 109.0 72,495 90 124.1+ 
538,016 546 101.5 544,000 658 121.0+ 
128,642 108 84.0 131,000 113 86.3+ 
106,260 72 67.8 110,000 78 70.9+ 
50,561 42 83.1 52,100 48 92.1+ 
47,2 53 112.2 48,2 76 157.7+ 
2,995,239 3,224 107.6 3,048,000 3,254 106.8 
409,33 589 143.9 11,000 591 143.8 
936,485 810 86.5 960,000 881 91.8+ 
279,836 305 109.0 285,000 329 115.4+ 
194,450 166 85.4 203,000 182 89.7+ 
172,942 183 105.8 177,000 179 101.1 
280,911 335 119.3 285,000 314 110.2 
141,441 152 107.5 146,000 185 126.7+ 
1,242,044 900 72.5 1,290,000 1,009 78.2+ 
109,298 91 83.3 12,000 82 73.2 
104,929 83 79.1 109,000 72 66.1 
121,627 118 97.0 125,263 126 100.6+ 
128,993 146 113.2 1,000 166 126.7+ 
97,846 102 104.2 99,900 130 130.1+ 
154,84 75 48.4 159,000 16 10.1 
58,485 31 53.0 60,200 43 71.4+ 
22,947 36 156.9 22,947 34 148.2 
153,698 153 99.5 156,000 158 101.3+ 
81,731 7 8.6 87,800 10 11.4+ 
83,422 80 95.9 84,600 102 120.6+ 
160,197 158 98.6 164,000 173 105.5+ 
59,415 82 138.0 60,421 64 105.9 
69,696 90 129.1 70,000 54 77.1 
236,381 155 65.6 56,000 138 53.9 
358,819 367 102.3 367,000 365 99.5 
57,972 51 88.0 59,700 49 82.1 
315,280 265 84.1 318,000 307 96.5+ 
53,613 64 119.4 ,500 62 113.8 
116,053 101 87.0 117,000 91 77.8 
5,464 66 69.1 800 79 80.0+ 
70,753 40 56.5 73,200 54 73.8+ 
93,527 102 109.1 93,500 88 94.1 
60,941 86 141.1 62,000 89 143.5+ 
91,182 136 149.2 97,700 104 106.4 
1,222,500 1,112 91.0 1,300,000 1,196 92.0+ 
110,296 128 116.1 114,000 105 92.1 
103,081 123 119.3 104,000 113 108.7 
8,237 32 54.9 59,2 25 42.2 
51,789 41 79.2 52,400 45 85.9+ 
83,097 86 103.5 ,000 83 98.8 
509,192 472 92.7 517,000 508 98.3+ 
425,435 555 130.5 34,000 626 144.2+ 
65,955 53 80.4 66,800 65 97.3+ 
136,220 142 104.2 137,000 161 117.5+ 
452,513 493 108.9 9,000 498 108.5 
135,129 121 89.5 137,659 88 63.9 
039 47 69.1 69,600 57 83.1+ 
178,927 213 119.0 182,000 193 106.0 
414,493 527 127.1 419,000 550 131.3+ 
53,003 70 132.1 54,700 71 129.8 
32,016 18 56.2 32,336 38 117.5+ 
5,783,356 6,784 115.5 5,924,000 7,033 118.7+ 
57,053 32 56.1 58,300 31 53.2 
169,121 89 52.6 174,000 89 51.1 
3,700 287 113.1 261,000 319 122.2+ 
35,379 27 76.3 35,800 25 69.8 
56,732 88 155.1 58,400 103 176.4+ 
68,979 46 66.7 69,900 46 65.8 
141,695 147 103.7 143,000 167 116.8+ 
35,712 25 70.0 36,400 25 68.7 
1,979,364 2,200 111.1 2,008,000 2,346 116.8+ 
31,563 673 106.6 637,000 697 109.4+ 
333 128 169.9 76,400 128 167.5 
326,998 406 124.2 340,740 443 130.0+ 
59,029 28 47.4 59,900 25 41.7 
267,918 330 123.2 275,000 368 133.8+ 
43,787 29 66.2 3,900 39 88.8+ 
38,608 46 119.1 39,131 54 138.0+ 
67,707 64 94.5 9,400 67 96.5+ 
112,707 103 91.4 114,000 114 100.0+ 
186,403 176 94.4 189,000 215 113.8+ 
208 64 110.0 61,900 53 85.6 
316,786 384 121.2 321,000 395 123.1+ 
76,462 123 160.9 78,400 72 91.8 
821,543 1,007 122.6 830,000 1,104 133.0+ 
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Life Insurance and Its Relation to Credit 


By Homer Guck 
Director of Public Relations, Union Trust Company of Detroit 


There may be some bankers who have doubt 
in their own minds as to the merit of life in- 
surance, as applied to bank credit, but the num- 
ber is small and constantly growing smaller. I 
feel sure that whatever antagonism may exist 
at the present time relative to the value of life 
insurance as a helpful collateral is dus largely 
to a lack of understanding of the co-operative 
opportunity at present existing between life in- 
surance companies and banking institutions. It 
is interesting in this connection to note that the 
Federal Reserve banking system is a unit in its 
application of the principle that life insurance 
is an integral factor in estimating the credit of 
an individual, a partnership or a corporation. 
There is an element of personal interest in this 
recognition by the Federal Reserve system. 

Roy A. Young, a Michigan man whose ap- 
pointment to the important position of leader- 
ship in the Federal Reserve system was an- 
nounced recently by President Calvin Coolidge, 
is entitled to the credit for first introducing the 
questionnaire now used by all Federal Reserve 
member banks. Mr. Young, back in the days 
when I knew him intimately, was cashier of the 
Citizens National Bank at Houghton. He 
always asked borrowers for personal informa- 
tion relative to their life insurance coverage. 
When he took his first position as an assistant 
to the governor of the Minneapolis Bank, his 
first task was to originate and develop a ques- 

tionnaire which could be utilized as standard 
for all members of the bank. 

That questionnaire asks the borrower how 
much life insurance he carries, the name of 
the company, the name of the beneficiary, and 
if the borrower happens to be a partnership or 
corporation, the same question is asked relative 
to the officers, managers or partners. When this 
questionnaire was first put into general use, 
there was some objection on the part of mem- 
ber banks. A careful study of the problem in- 
dicated that the objection was based on an as- 
sumption that the banks and the life insurance 
companies were competing with one another 
for the cash of the insured. That objection now 
is a thing of the past for all modern banking 
institutions realize that the life insurance com- 
panies are co-operative institutions and that part 
of their co-operation program is easily worked 
out on a friendly basis for the good of the pol- 
icyholder first, for the benefit of the banking 
institution with which the policyholder has con- 
tact and for the good of the life insurance cor- 
poration only incidentally. 

The practical endorsement of life insurance 
by the Federal Reserve system has become gen- 
eral. The Eastern Reserve banks were the last 
to utilize it. When we say that the Federal Re- 
serve system endorses life insurance, that is 
based partially on the public statements of Fed- 
eral Reserve bank officers and partially on the 
use of the information blanks by the member 





Excerpts from an address before the 


om Michigan 
Bankers Association. 


banks. Mr. Young’s original idea was endorsed 
by the other banks without hesitancy and the 
same thought, although expressed in other 
words, has been put into the blanks which pros- 
pective- borrowers are asked to fill out. 

During the past five years, banking interests 
throughout the country have been watching with 
a great deal of interest the campaign which the 
trust companies have conducted in the develop- 
ment of the insurance trust program. In De- 
troit, the Union Trust Company has taken an 
active part in this program. You may be inter- 
ested to know that to-day our company has 
on its books a total of 110 millions of insurance 
trust business. We found from experience that 
this business could be developed only through 
the co-operation and with the helpful friendli- 
ness of the life insurance underwriters them- 
selves. 





WE WANT LIVE WIRE 
INSURANCE MEN 


Highest commissions paid to 
those who can produce and organ- 
ize a territory. We give better 
and more protection for the same 
money than any other company; 
also better service to policy 
holders and agents. 


If you can produce, we need you 


INCOME 
GUARANTY COMPANY 


South Bend, Indiana 








The Verdict 


Your success as an underwriter de- 
pends upon the verdict brought in by the 
greatest jury in the world—the American 
public. For seventy-six years the Mas- 
sachusetts Mutual has been building up | 
a nation-wide reputation. Its friends 
are everywhere and are ever ready to 
testify to the efficient service that it 
always renders. There is no better . 
company to buy from and none better to 
represent in the Field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 
MASSACHUSETTSE MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


More than a Billion and a Half 
of Insurance in Force 











Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 
$4,696,313.08 on Deposit with the 
Indiana Insurance Department 


$567,115.17 Surplus Protection to 
Policyholders 


$45,000,000.00 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


Insurance in Force 


TERRITORY OPEN IN : 
INDIANA, OHIO, ILLINOIS, MICHIGAN, 
ARKANSAS, TENNESSEE, TEXAS, {OWA 
AND CALIFORNIA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 














North American 
National Life 
Insurance 


Co. 


Nashville, Tennessee 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal 
tracts. Our Disability Clause is 


General Agency Con- 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 
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The Cancer Record for 
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TABLE II—CANCER IN 119 AMERICAN CITIES 
. 1925 1926 

ee _, EA Ae re err epe re boyy: 246,001 353 143.5 248,000 309 124.6 
Sate, TAGE is ards caieicica sink oiciecnit vies sasha as esas 42,821 37 86.4 42,900 56 130.5+ 
Salt Lake City, Dy A «Fn sdk cue hee 130,948 139 106.1 133,000 136 102.3 
San Antonio, Texas... 2.2.5.6. scec cc ccves cores 198,069 169 85.3 205,000 142 69.3 
San Diego, NNN 3. Si 0 fan lek grace Bi acento. Saher abit Staley ote 106,047 164 154.6 110,000 181 164.5+ 
Seay POM COGN, coc eh hee ec aca cree te ee 557,530 900 161.4 567,000 902 159.1 
SNAG NMI TEU AE co 2) 8 aig: &,  'a-9''0 4: cca Ovi Bae oa IS See 92,786 96 103.5 93,000 103 110.8+ 
Seattle, Wash caver eee ae os cn bees eee erade 395,530 399 100.9 411,500 472 114.7+ 
SE CAMP 85 Soo atid dsasie: aaasa/e wie oo 8. wcbe a area 99,032 120 121.2 100,000 97 97.0 
Spokane, NN og kPa oo ang aur oe eyes Ha oe eRe 108,897 156 143.3 109,000 167 153.2+ 
Springfield, geen apatite hea aap ae ap pasa 5 fp Mey ie 63,923 95 148.6 64,700 97 149 .9+ 
Springfield, Mass Giada trea acdearel sere et arapeee aad 142,065 175 123.2 145,000 169 116.6 
NSE PENN gs Sara 0a pratoraihs en lkt oieoee 3) Sie greceahele 68,725 65 94.6 70,200 73 104.0+ 
Ni 08 ee ee Re ee i SN eS A 182,003 230 126.4 185,000 222 120.0 
IE ME Ss 6 ce deg Bea oo teens Shem s teehee 104,455 119 113.9 106,000 139 131.1+ 
ESOS RR ee er eta eere PAAR ate 94,743 67 70.7 102,000 78 76.5+ 
Terre Haute, PE Sta > so vdeieneW obidds ¥ 0S Lames wad 71,071 82 115.4 71,900 7§ 109.9 
SS Per er rer re ee et 287,380 267 92.9 295,000 307 104.1+ 
EL 52 55 Siar Salas. dea a ein Aa Ba eels 55,411 75 135.4 56,500 88 155.8+ 
Trenton, a ERAS SS Pires haere Pee 132,020 151 114.4 134,000 134 100.0 
rey, No ¥ ee os the 72,223 96 132.9 72,300 88 121.7 
Tulsa, Okla..........+. 121,640 56 46.0 133,000 74 55.6+ 
Washington, D. Rae couse 514,000 558 108.6 528,000 568 107 .6 
Wheeling, W. Va..... 56,208 80 142.3 56,208 75 133.4 
Winston-Salem, N.C.........006- 69,031 22 31.9 71,800 24 33.4 + 
RCRUIE UMN oo 5 os sks sw aad Cee es eere’ : 190,757 215 112.7 193,000 259 134.2+ 
SOU LO i ooo 15 0:00 Ste eae Ae si ADO Hee 113,647 98 86.2 116,000 87 75.0 

33,342,049 35,770 107.3 34,004,600 37,337 109.8 


on a purely arbitrary basis. In my San Fran- 
cisco cancer survey, I deal with this matter 
along new lines of investigation, proving con- 
clusively that for certain cities at least the non- 
resident factor is not as important as has often 
been assumed to be the case. 

The eight cities with the highest local cancer 
death rates not corrected for age and sex or the 
resident factor are: 


Albany, N. Y... 163.9 San _ Francisco, 
Chelsea, Mass... 157.7 Se SONY: 159.1 
Pasadena, Cal... 176.4 Topeka, Kan.... 155.8 
Portland, Me... 167.5 Spokane, Wash. 153.2 
San Diego, Cal. 164.5 


Aside from the foregoing, mention should be 
made of Sacramento, Calif., for which the rate 
was 181.2 or the highest on record for the cur- 
rent year. This rate is included in a supple- 
mentary table of twenty cities, for which data 
for 1925 were not available. 

Out of the 119 American cities which in 1926 
had an average rate of 109.8 per 100,000, 29 had 
rates of 125 or over per 100,000. These exces- 
sive rates cannot be explained on the ground of 
the non-resident factor, or the higher average 
age of the population as primarily determining 
factors. The population is aging, of course, all 
over the country, but the process is slow and 
would not profoundly affect the death rate by 
specific causes, except after many years. I 
firmly believe that for all practical purposes 
the crude death rate is a fairly satisfactory in- 
dex of a high or low degree of incidence, irre- 
spective of the many factors which tend to 
diminish the value of the crude death rate as 
a true index of local frequency. In any event, it 
serves no practical purpose to indulge in long 
discussions of a statistical nature, while the 
trend towards a higher death rate is manifest in 
every direction. The cancer problem will never 
be solved by such discussions, which are rather 
controversial, for its own sake. The fact re- 
mains that we have a vast amount of more ma- 
lignant disease at the present time than thirty 
years ago in proportion to the population con- 
sidered. The increase in cancer has been real 


and not apparent. No material progress has 
been made in cancer diagnosis at death, which, 
of course, for the present purpose, is the only 
determining factor. The progress which has 
been made in the diagnosis of cancer in its 
initial stages does not affect the issue at all. 
Much can be learned from a thorough study 
of cancer mortality statistics, subject to a strict 
critical examination and amplified by investi- 
gations into the past and present history of liv- 
ing cancer patients. It is amazing that so little 
has as yet been made of the vast collective can- 
cer experience of our hospitals and private 
clinics. Most of the fundamental conclusions 
regarding cancer are more or less open to ob- 
jection in that they rest upon too fragmentary a 
statistical basis. In practically all such inves- 
tigations the law of large numbers is ignored. 
But progress in the statistical study of cancer 
is much more likely to be made from examina- 
tions of records pertaining to living cancer 
cases than from a further exhaustive study of 
the records of the dead. Such studies give 
promise of considerable practical value, which 
may be applied to preventive efforts, particularly 
in the direction of suggestions towards a more 
wholesome mode of every-day life. For it goes 
without saying that the root of the cancer prob- 
lem must, in its last analysis, finds its explana- 
tion in profound alterations in our modern mode 
of living as compared or contrasted with the 


TABLE III.—CANCER IN 20 AMERICAN CITIES— 
1926 








Allentown, Penna........ 94,600 83 87.7 
Charleston, S. C.......... 74,100 57 76.9 
Davenport, Iowa........- 56,000 78 139.3 
ee eS eer 113,000 114 100.9 
Evansville, Indiana....... 95,100 82 86.2 
PU MEER a ccc te ce ems 136,000 86 63.2 
Gary, Indiana.....<.....:. 80,800 21 26.0 
Jacksonville, Fla......... 137,000 92 67.2 
Kansas City, Missouri.... 375,000 444 118.4 
Lakewood, Ohio.......... 59,500 49 82.4 
Lattice Rock, ASK. .««ccsce 75,900 84 110.7 
RGGtMGVUND, TEs w-o's wc case 11,000 331 106.4 
Oklahoma City, Okla..... 145,000 105 72.4 
eae 2,500 92 111.5 
Sacramento, Calif........ 73,400 133 181.2 
Sagitiaw, Mich... 0.0.6: 73,300 60 81.9 
eS ae” eee 59,500 27 45.4 
Sioux City, Iowa......... 78,000 97 124.4 
Wilkes-Barre, Penna...... 78,300 84 107.3 
Youngstown, Ohio........ 165,000 109 66.1 

2,363,000 2,228 94.3 
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more natural mode of living in former years. 
This conclusion is emphasized by a study of 
cancer in native races, which almost invariably 
yields evidence to the effect that malignant dis- 
eases among primitive people are exceedingly 
rare in contrast to the extraordinary frequency 
among the more highly civilized races. Dis- 
covery after discovery is announced, now as to 
causation, now as to treatment, but all leave 
the subject as confused and complicated as ever. 
The vast amount of laboratory research on the 
one hand and of cancer propaganda on the 
other seems to have had no measurable effect 
on the cancer death rate. The enormous sums 
of money which are expended on cancer re- 
search seem to have yielded thus far not a frag- 
ment of evidence of real value towards the con- 
trol and cure of the disease. The more thor- 
oughly one is familiar with the situation and 
the more disinterested one is as regards methods 
to be followed, the more one becomes convinced 
of the utter futility of most of the methods, 
at present followed, which rest chiefly upon 
incessant claims for money and more money, 
instead upon more and more unselfish devotion 
to the underlying facts and conditions that thus 
far have baffled human intelligence throughout 
the world. Statistical research offers clues not 
necessarily to a cause or a cure, but chiefly to 
the direction in which more specialized research 
may employ itself to best advantage. 


“Jim Is Dead” 


The above message, flashed by the bereaved 
wife to Jim’s closest friend, reminds the latter 
that but a few months earlier he had advised 
Jim to put his house in order. Jim, however, 
was apparently in the best of health and con- 
fidently anticipating at least three decades more 
of life, and laughingly put aside the unpleasant 
subject. But the unexpected happened—an un- 
suspected lesion, a rupture, and Jim was dead 
before the physician arrived. 

Then comes a description of the friend’s 
visit to the afflicted family, and the discovery 
that Jim had made no provision for the future 
of his wife and four children—in fact, it was 
doubtful if sufficient property remained to meet 
the debts of the deceased, some of whose busi- 
ness ventures had been unsatisfactory in their 
results. 

Granting Jim’s strong affection for his family, 
it is nevertheless shown that he had neglected 
the one thing that could have stepped into the 
breach and taken up his work of supporting his 
family where he was compelled to leave off. 

The leaflet entitled “Jim Is Dead,” written 
by Theodore J. Venn, and published by The 
Spectator Company, is a strong argument in 
favor of life insurance for the protection of 
dependents, and is certain to influence the reader 
requiring such protection in the direction of 
making application therefor. Prices: Per 
copy 10. cents; 100 copies, $3; 500 copies, $12; 
1000 copies, $20; 5000 copies, $85. 
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CENTRAL SURETY AND 
INSURANCE CORPORATION 


Home Office—Kirkwood Bldg., Kansas City, Mo. 
Capital and Surplus, $1,011,220.93 





FIDELITY AND SURETY 
MISCELLANEOUS CASUALTY INSURANCE 





Writing business in forty states and with U. S. Government 
Methods—simple, direct and free of red tape 


FRED W. FLEMING DENNIS HUDSON 
President Vice-President and 
Manager of Agencies 
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GENERAL BUILDING, 4th & WALNUT STS 
PHILADELPHIA 













OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 

















THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts 
Arthur E. Childs, President 


Columbian National Agents can offer the best in 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Columbian National Policies 
, make selling easier 
Policies backed by one of the very strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. Exceptional oppor- 
tunity is offered to salesmen of character and ability. 
Communicate at once with 

Agency Department 
77 Franklin Street, Boston, Mass. 
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Atlantic Life Insurance Company 
Richmond, Virginia 
Assets more than $17,000,000 
Insurance in force more than $142,000,000 


Atlantic Life is paying 544% interest on proceeds of 
policies left with the Company on the instalment 
and trust fund options. 


“Honestly, It’s the Best Policy” 
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The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 





This Company issues all modern forms of Policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
Cee Aay, POLICIES contain valuable SPECIAL DISABILITY and 
TO ND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 
A Home Life policy brings peace of 
mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary ohn J. Gallagher, Treasurer 
Dr. E. am Kyle, Medical Director 
Independence Square Philadelphia, Pa. 











WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 


FEDERAL CASUALTY COMPANY = - = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 


§0ld by—DETROIT CASUALTY COMPANY ~- = DETROIT, MICH. 
(Same Management ae Federal Casualty Company.) 














C, EB. Clarke, President J. R. Anthony, Jr. 
CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: Physicians Building, Jacksonville, Fla. 
Accident and Health Insurance Commercial and Industrial 


Secretary 














“A Life Insurance Company” 


Having a Special Proposition to submit to a 
selected limited number of people in the States 
of Maryland and Virginia desires to secure the 
services of two high-class Life Insurance Sales- 
men. 


Address: Confidential care THE SPECTATOR 
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“Keep Salhi Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts 
and Commissions of “The Best Company i in Dixie’ and We 
Will Grow Together. 


CHAS. M. McCABE, President. 


(ttn on States 








LIFE INSURANCE CO-WsHviLue, Tenn. 
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LIFE 


with enthusiasm, Jud Benson, fresh from 
a suddenly interrupted college career, 
boarded the train for Edgehill. 

He was armed with a new fountain pen, a 
sheaf of blank application forms and a rate 
book, and his head was packed with ideas for 
selling life insurance. 

Taking a seat in the smoking car he cast 
about for a prospect. 

A man of about 45 years of age was sitting 
opposite and he took the first opportunity of 
opening a conversation. This proved to be an 
easy task. Before they had gone half a mile 
the man asked Jud for a match. “Great weather 
we're having these days,” he remarked. 

“It certainly is,” replied Jud, “Been on the 
road long?” 

“About twenty years, and that’s just about 
twenty years too long. The traveling game is 
all right for you single fellows but it’s no good 


| aes of uplifting ideas and bubbling over 


THE “SPECTATOR 


INSURANCE EDUCATIONAL 


Concerning Shirts 


By Hersert P. BIcKLey 


for a family man like me. I married my wife 
fifteen years ago and ever since I’ve only been 
at home week-ends. A hell of a life for a 
woman; and I’m almost a stranger to my kids 
But what can I do? I can’t afford to give up 
my job and try some other line—I’m getting 





This is the first chapter in the life of 
Jud Benson, a newly appointed life in- 
surance agent. Watch the Life Insurance 
Educational Section of THE SPECTATOR 
for more chapters concerning his progress. 











too old and I have to go on working to keep 
the wolf away from the door ——” 

Jud felt something stirring within him. What 
was it, excitement? Did every agent feel that 
wonderful ecstasy of high tension expectation 
when he was about to close a case? Surely 
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this was a little too easy; or was the selling 
game not so difficult as everybody tried to make 
out? 

According to the books he had read, all he 
had to do was to say, “Have you ever thought 
of what would happen to your wife and family 
if one day you didn’t come home from one of 
your trips?” But the stranger didn’t give him 
a chance; he was still talking. 

“Not that I’m not doing pretty well,” he con- 
tinued ; “anybody could do well with the line I’ve 
got, just look at these shirts.” He reached down 
a sample case from the rack and spread in front 
of Jud, with an expert hand, an array of beau- 
tiful shirtings. “You can’t buy shirts like this 
in the stores. They have to be ordered and 
made to measure, and only the Colin-Orr agen- 
cies handle them. They are made specially for 
us and you can’t get them anywhere else.” 

Jud, thinking that he might as well humor his 
prospective applicant, made a good pretense of 
examining the samples. 

“Now, that one you have in your hand,” pro- 
ceeded the drummer, “I can make you up half 
a dozen of those for $18, and that’s dirt cheap. 
Let’s see, you take about a 15%, don’t you? 
Stand up and I'll take your measurements in 
case you want to send me in an order.” 

As the only other occupant of the smoker 
was an old man asleep in the far corner, Jud 
stood up and took off his coat. In two minutes 
his prospect had all the necessary figures down 
on a little card and Jud helped him fill in the 
other details—name, address—business address, 
etc. Then he paid him $18 for shirts which he 
really didn’t need. 

“So you’re in the life insurance business? I 
often wish I had taken up that line myself when 
I was your age. Here’s your receipt and here’s 
my card. I’ll be dropping off at Edgehill next 
week myself. Where are you staying—The 
College Arms?” 

Jud admitted that he was and expressed his 
hope of seeing Mr. Turnbull of the Colin-Orr 
Company and his shirts, the following week. 
And now he had his chance. 

“Mr. Turnbull,” he said, “my business is to 
sell life insurance to people whom I think it 
could benefit. You have told me about your 
wife and children and your struggle to keep 
the wolf from the door; did you ever think 
of what would become of that little home of 
yours if, some day, you went away and never 
came back?” 

“Son,” said the traveling man not unkindly, 
“I have spent all my life dealing with men, 
judging them, and weighing them up, and I 
want to tell you that as soon as I set my eyes 











THE SERVICE LIFE INSURANCE COMPANY 


LINCOLN, NEBRASKA 











39 









Thursday 





THE SPECTATOR 


SUNDERLIN’S LECTURES 


ON THE 


| FIRE INSURANCE CONTRACT 





















By CHARLES A. SUNDERLIN, A. B., LL. B. 


of the Los Angeles Bar 
Secretary and General Counsel of the Insurance Institute of Southern California 


The 40 lectures by Mr. Sunderlin constitute a distinctly valuable contribution to the literature of fire 
insurance, and will be of genuine service to executives; underwriters; adjusters; general, special and local 
agents, insurance brokers, lawyers and the public. 

By studying these lectures, managers, agents, brokers and other students can gain a clearer under- 
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standing of the provisions of the fire insurance contract, thus fitting themselves the better for the intelligent 
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THE SERIES OF 40 LECTURES EMBRACES THE FOLLOWING TITLES: 


Chattel Mortgage Clause 

Fallen Building Clause 

Negligence 

Cancellation 

Risks and Causes of Losses 

Duty of Insured in Case of Loss 

Ascertainment and Amount of Loss 

Options of the Company in Case of Loss 

Apportionment of Loss 

Loss—When Payable—Non-Waiver by Ap- 
praisal or Examination 

Adjustments 

Subrogation 

Insurer’s Liability 

Mortgagee Interests 

Earthquake Clauses 

Use and Occupancy—Profits and Commis- 
sions—Rents and Leaseholds 

Floating, Excess and General Cover Contracts 

Miscellaneous Forms 
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Lecture upon Professionalizing the Fire Insurance Business—an 
interesting discourse upon raising the standards of the business. 
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A number of the lectures have already been delivered and printed in pamphlet 
form, and the others are to be delivered at regular and short intervals. 
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October 13, 1927 


on you I liked you. I still like you and I want 
to help you. I will answer your question first. 
Yes, I have often thought of the possible fu- 
ture of my family and I have taken out life 
insurance policies which in all total well over 
$60,000. That is one reason why I have to fight 
so hard now. But in a few more years my 
policies will begin to mature and the payments 
will get smaller and smaller, and when I am 
sixty, I hope I shall be independent. Not rich, 
you know, but comfortably independent on my 
insurance money alone. Now tell me, how much 
insurance do you carry yourself?” 

It was a stunning blow to Jud. The sudden- 
ness and the unexpectedness of it completely 
bowled him over. He felt the blood mounting 
to his face as he stammered, “None.” “I 
thought not,” remarked Turnbull. ‘“You’re just 
starting out, aren’t you?” “Yes,” said Jud. 

“Well, take a tip from an old salesman and 
make your first application yourself. You'll 
be able to put your heart into your work then. 
You'll believe what you say. It will give you 
confidence and courage and a pride in yourself 
and your own prdudence which you will be try- 
ing to persuade others to emulate. Look at my 
shirt. Do you like it? It’s a Colin-Orr.” 

Jud recovered slowly. Gradually that over- 
whelming feeling of shame gave way to a more 
generous emotion. 

“Thanks, awfully,” he said, and, after a 
silence of a few minutes during which Turnbull 
regarded him with a quiet understanding smile, 
he continued, “I can’t tell you how grateful I 
am. As soon as I get to Edgehill I’ll fill out 








Juvenile Policies 


Beginning September 1, 1927, the II- 
linois Bankers Life began writing in- 
surance on the lives of children from 
age one day to 14 years, opening up 
new fields of unlimited possibilities for 
alert agents. 

Our Child’s Education Fund policy 
combines life insurance with cash ac- 
cumulation of $1,000 or more in twenty 
years or earlier maturity, with payor 
insurance, and other attractive fea- 
tures. The rates are bound to make 
these policies popular. 

Age limits in this Association are now 
from one day to 65 years. 
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my application and start my policy register 
with my own name. 

“Why wait?” asked Turnbull, “Haven't you 
an application in your pocket? Fill it out now 
and let me witness your signature. I don’t be- 
lieve in putting things off when they can be done 
just as well at once. Fill it out now and have 
it all ready to mail as soon as you reach Edge- 
hill. The post-office is just across the park 
from the College Arms. Drive there first, and 
post your letter before you go to the hotel.” 


Story of a Business Insurance Policy 

Julian S. Myrick, of Ives & Myrick, managers 
in New York of the Mutual Life Insurance 
Company of New York, recently received the 
following letter from Roderick Pirnie, general 
agent in Springfield, Mass., of the Berkshire 
Life Insurance’ Company. The letter outlines 
the results of a business insurance case and 
should be an inspiration to insurance men. 
Gentlemen : : 

I am handling you herewith Policy No. 
3704715 together with proofs of death on this 
case made by the American Trust Company as 
trustee for the protection of debenture bonds 
issued by the B. T. Harris Corporation, oi 
which Benjamin Harris was the president, prin- 
cipal stockholder and the dominating factor. 

You will recall my placing this policy with 
you last year at which time I placed $400,000 
more in the following companies: Massachu- 
setts Mutual, Berkshire, A‘tna, Mutual Life, 
and in December I placed $500,000 more on his 
life as follows: John Hancock, Connecticut 
Mutual, National Life, Guardian, Prudential. 

This million dollars was all payable to the 
trust company as trustee for the debenture 
bonds. 

In addition, they took $300,000 to protect the 
other corporate interests in the event of Mr. 
Harris’ death. 

Mr. Harris was a man who was the prime 
factor and brain power in the development of 
this corporation and everything was built around 
him and the bankers, William C. Simons, Inc., 
in selling the bonds insisted upon a million dol- 
lars of insurance being carried on his life to 
protect the bonds in addition to the property, 
realizing, in the event of Mr. Harris unexpected 
death, that it would be very hard to liquidate 
the property. sed 

This story is so important to life insurance 
men and companies who are dependent upon an 
individual that I want to tell it for the benefit 
of everyone. : : 

In addition to the above-mentioned insurance, 
Mr. Harris carried about $250,000 for the bene- 
fit of his family. 
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On September 22 while fishing on a lake near 
Brewster, N. Y., the boat capsized and he was 
drowned. 

As a result of this insurance, the bonds are 
called; the other security which was held 
against the bonds is released leaving the com- 
pany, not only in good liquidated form but 
with no outstanding obligations other than cap- 
ital stock. 

The investors in the bonds are paid off and 
have run no risk of depreciation of their in- 
vestment. a 

RopErRIcK Pirnik, General Agent, ® 
Berkshire Life Insurance Company. 
September 28, 1927. 


1927-1928 Edition of The Spectator Year 
Book Is Issued 


The 1927-1928 edition of The Insurance Year 
Book has been issued by The Spectator Com- 
pany. In the volume on life insurance, the fifty- 
fifth annual issue, there is provided the usual 
mass of information on life insurance during 
the year ended January 1, 1927. Nearly 1400 
pages are given over to statistical, legal and his- 
torical information concerning the business, 
among the sections being one covering reports 
of life insurance companies for last year, a 
summary of statutory requirements governing 
old line companies, assessment associations and 
fraternals, a statistical history covering sixteen 
years, a summary of insurance by States, direc- 
tories of agents, attorneys and counsellors and 
medical examiners, and a great deal of mis- 
cellaneous information—Journal of Commerce, 
New York. 
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Transactions of the Actuarial Society of 
America 

The Actuarial Society of America has issued 
in book form, Volume XXVIII, Part One, 
Number 77 of its transactions covering the 
proceedings of May 19 and 20, 1927. This 
number includes papers on Group Sickness and 
Accident Insurance, by Ralph Keffer; Deriva- 
tion of the Central Difference Formulas, by T. 
B. Holmes; The Differential Coefficients of 
Annuities and Assurances, When the Rate of 
Interest Is Variable, and a Practical Use of 
Their Properties, by R. Hollenberg; Women 
and Substandard Risks in Tropical and Semi- 
Tropical Countries, by Arthur Hunter; An 
Annuity Table Complying With the Require- 
ments of the New Canadian Valuation Stand- 
ard, by C. D. Rutherford; Blood Pressure by 
Build, When Build Is Measured from Best 
Weight Rather Than Average Weight, by Wal- 
ter G. Bowerman. There are also discussions 
of previously delivered papers, legal notes, book 
reviews and notices, obituary articles, minutes 
of the annual meeting, examination papers, 
1927, and results of 1927 examination. This 
book contains 175 pages and may be obtained 
from The Spectator Company at $2 per copy. 


Organization 

Are you a good organization man? 

Many men are excellent individual workers, 
but fall short of complete success in a great 
producing organization merely because they 
lack the organization spirit. 

One important quality in organization is the 
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faculty of being able to see_other people’s view- 
point besides your own. 

The real organization man. will respect the 
opinions, methods and wishes of his assistant 
and his manager, not only because they are his 
superiors, but because he knows that their view- 
point, being gained either through wider experi- 
ence or broader knowledge, is worthy of con- 
sideration. He realizes that measures taken by 
them in the conduct of business are taken in 
the desire to improve the general working con- 
ditions of the business and as such they should 
be studied and respected. 

The man who is not adaptable to organiza- 
tion is continually finding fault with every 
measure that he doesn’t understand. 

The organization man is the man who is se- 
lected when the opportunity comes. 

Study organization and you will be ready 
to help direct it when the time comes.—Colonial 


STATEMENT OF THE OWNERSHIP, MANAGE- 
MENT, CIRCULATION, ETC., REQUIRED 
BY THE ACT OF CONGRESS OF 
AUGUST 24, 1912, 
of Tue Spectator, published weekly at New York, 

N. Y., for October 1, 1927. 

State of New York  g.. 

County of New Yorkjf ~"" 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared Sholto D. 
Kirk, who, having been duly sworn according to law, 
deposes and says that he is Business Manager of THE 
SpEcTATOR, and that the foilowing is, to the best of his 
knowledge and belief, a true statement of the owner- 
ship, management (and if a daily paper, the circula- 
tion), ete., of the aforesaid publication for the date 
shown in the above caption, required by the Act of 
August 24, 1912, embodied in section 411, Postal Laws 
and Regulations, printed on the reverse of this form, 
to wit: 

1. That the names and addresses of the publisher, 


editor, managing editor, and business managers are: — 

Publisher—The Spectator Company, 135 William | 
street, New York. ; 

Editor—Arthur L. J. Smith, 
New York. : 
Managing Editor—Robert W. Blake, 135 William © 
street, New York. ‘ . J 

Business Manager—Sholto D. Kirk, 135 William ~ 
street, New York. 

2. That the owner is: (If owned by a corporation, 
its name and address must be stated and also immedi- 
ately thereunder the names and addresses of stockhold- — 
ers owning or holding one per cent or more of total © 
amount of stock. If not owned by corporation, the | 
names and addresses of the individual owners must be | 
given. If owned by a firm, company, or other unin- 
corporated concern, its name and address, as well as 
those of each individual member, must be given.)— 
The Spectator Company, 135 Wililam street, New 
York; Arthur L. J. Smith, 135 William street, New 
York; Charles H. Nicoll, 135 William street, New 
York; M. Nicoll, 135 William street, New York; | 
Robert W. Blake, 135 William street, New York; E. 
T. Smith, 135 William street, New York; H. W. 
Barnard, 135 William street, New York. 

3. That the known bondholders, mortgagees, and 
other security holders owning or holding one per cent or 
more of total amount of bonds, mortgages, or other | 
securities are: (If there are none, so state.) No | 
bondholders, mortgagees or other security holders. 


4. That the two paragraphs next above, giving the 
names of the owners, stockholders, and security hold- 
ers, if any, contain not only the list of stockholders 
and security holders as they appear upon the books of 
the company but also, in cases where the stockholder © 
or security holder appears upon the books of the com- 
pany as trustee or in any other fiduciary relation, the 
name of the person or corporation for whom such 
trustee is acting, is given; also that the said two para- 
graphs contain statements embracing affiant’s full 
knowledge and belief as to the circumstances and con- 
ditions under which stockholders and security holders 
who do not appear upon the books of the company as 
trustees, hold stock and securities in a capacity other 
than that of a bona-fide owner; and this affiant has no | 
reason to believe that any other person, association, or 
corporation has any interest direct or indirect in the 
“cage stock, bonds, or other securities than as so stated 
by him. 


135 William street,” 


: SHotto D. Kirk, 
(Signature of business manager.) 


Sworn to and subscribed before me this 29th day of 


September, 1927. 
_ [Seal] _ Ruporpn. A. Baker. 
(My commission expires March 30, 1928.) 








for the right man.”’ 








HE construction of a fine, lasting 

Life Insurance structure depends 

toa great extent on the efficiency of the 

field man, and if the field man is to 

achieve the best results, he must be 

supplied with the finest material and 
implements with which to build. 


Those which The Guardian provides 
for its field force are of proved value, 
evidence of which is to be found in the 
record of the Company’s progress and 
the individual success of its fieldmen. 
A connection with The Guardian may 
prove to you to be ‘“‘the right place 
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